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Benthall Bros., Inc.

Distributors of
Fine Building Products

* Hurd Wood & Vinyl Windows & Doors
» Moss & Weatherlok Vinyl Windows

» Coronado stone veneer (supply or install)
* CHI overhead garage doors

* Entry Doors (steel & wood)

* Vinyl siding & trim (dozens of colors)

424-0413

- Since 1943 -

'MARVIN %

Made for yiou,

a
{{Iu HOLESALERS, INC

476-1373
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Action Pest Contnal i the iri-atstes choice

for proven profection against all pests
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nchuding ants, roaches and termibes, O
5 Mol advanced

hnclogy

Action combings the regicn
Egqupment
prafessional service the Tri-state
nas trusted for ower
flfty years
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www.achonpest.com

FOR ALL YOUR
LIGHTING NEEDS

Fan & Light
World

400 S. Green River Road

CEILING FANS
CHANDELIERS
OUTSIDE LIGHTING
KITCHEN LIGHTING
RECESSED
TRACKLITING
FOYER LIGHTS

PHONE: 473-0535 |

MON. - FRI. 8-6
SAT 9-5

MIRRORS

BATHROOM LIGHTING
DOOR CHIMES
CENTRAL VACUUM
BATHROOM VENTS
LAMPS

chiff

AIR CONDITIONING « HEATING, INC

2501 Broadway Avenue

Evansville, IN 47712

We're not comfortable until you are.

(812) 423-0056
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DONCRETE TINMLS &
CALL DR VISIT US ONLINE
424-3551
WWW.IRVHAT.COM

INTERCOM SYSTEMS &

Experience The
Sun Difference

The Sun Difference means betters
products and service for you.

» Made to Order

* Regionally Manufactured
* Great Selection
* Dutstanding Service

» Competitive Pricing
Call (800) 328-1151 %
TATTRT

* High-Quality Products
v.sunwindows.com

= MARTIN
BROTHERS

STONE
265 Styles & Colors
Exterior/Interior
We Supply & Install
28 Years Talent / Experience 8
' Showroom open
by appointment
(We are out laying stone!)
Low Overhead
& Unmatched Service!l,

853-5440 4

| L A D by

OONORET E
EREER s uppiy, LLC

“WHERE SERVICE AND QUALITY MEET™

J-'I.

AR ".t'.l

QUALITY READY-MIX CONCRETE
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Southwestern
Indiana

Association

EXECUTIVE OFFICES

2175 N. Cullen Avenue
Evansville, Indiana 47715
Phone: 812-479-6026
Fax: 812-479-6340
OfficeHours:

8:30 am. to 4:30 p.m.
Website:

www.SIBAonline.org

2006 OFFICERS

President
Bill Kattmann, Kattmann Congtruction, Inc.

Vice President
Jeff Happe, Happe & Sons Construction

Treasurer
Max Jones, Heritage Federal Credit Union

Secretary
John Graupner, Lowe's Home Centers

Immediate Past President
Bill Badger, S, Badger Construction, Inc.
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Bill Pedtke
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Dan Buck Bruce Biggerstaff, S.
Shane Clements Mark Hansen
Greg Kuhlman John Schneider
Bruce Miller Wade Jenkins
Dave McClary Ted Ubelhor
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Mike Zehner Seve Fest

Ken Stevens
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ACTION NEWS isthe Official Publication of the Southwestern Indiana Builders Association
Advertising Information available upon request.

2006 COMMITTEE CHAIRS

SIBASTAFF

MEMBERSHIP
Mike Zehner, Zehner Devel opment

REMODELORS COUNCIL
Larry Koch, Koch Construction

PARADE
Jeff Happe, Happe & Sons Construction

EXECUTIVEDIRECTOR
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E-mail: bpedtke@SIBAonline.org

ASSOCIATION SERVICESDIRECTOR
Shannon French Holt
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Danny Davis, Davis Homes ACTIONNEWS
LEGAL ADVISOR 2006 DEADLINES
Shannon Frank, McCray Lavallo Frank & Klingler
CHRISTMAS DANCE Issue Deadline
Jennifer Mitchell, Windows of Evansville
January December 16
CODES February January 18
Ron Dauby, Dauby Construction, Inc. March February 17
Dave McClary, River Valley Homes April March 17
POLITICAL ACTION May April 14
Carl Shepherd, Shepherd Construction June May 12
July June 16
SCHOLARSHIP August July 14
Bill Kattman, Kattmann Construction, Inc. September August 18
October September 15
November October 13
STATE DIRECTORS December November 17
Bill Badger, Sr. Sandy Smith Jones SPECS
Jeff Happe Darrell Spears . . .
Bill Kattmann Ted Ubelhor Ad Size Width Height
Mike Martyn Mike Zehner 1/9-Page 21/2" x 31/4"
1/2-Page 71/2" x 43/4"
Full Page 712" x 93/4"
IBALIFEDIRECTORS Insert 712" x 93/4"

Alan Bosma LarryKoch
*W.C.Bussing Damien Scheessele
Ron Dauby David Schroeder
Bob Hatfield *Carl Shepherd
*SeveHeidorn

* denotes Past State President

NATIONAL DIRECTORS

Carl Shepherd, Bill Badger, S.
and Bill Kattmann

All artwork, logos, photos and graphics must
be in black and white or grayscale format.

RATES

Size 1X 3X  6X 12X
Ninth $30 $90 $180 $360
Half $60 $180 $360 $720
Full $117 $351 $702 $1404
Insert $205 $615 $1230 $2460

The information provided in this publication is for informational purposes only.
Due to complexities of applicable building codes, construction applications, and facts specific
to each situation, individuals should consult with a qualified contractor
regarding specific construction needsor concerns.

SIBA doesnot guarantee acceptance by any member nor doesit guarantee any productsor
servicesoffered by MMIC or Logan Lavelle & Hunt. SIBA recommendsthat members perform
their own due diligence and consult with appropriate advisors regarding all insurance
productsand programs.
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Smart Growth, Dumb Growth and Dumber Growth

The
Pedtke
Per spective

by
Bill Pedtke

| love the movie Dumb & Dumber. Not the
sequel —the original where Jeff Danielsand
Jim Carey portray complete idiots by
anyone's standards. | am amazed at how
hard they must have worked to dream up
some of theideas of stupidity. | wasn’t sure
anyone could ever match that. Until now.
Not too long ago, housing was THE engine
for the entire economy. Now withrisingin-
terest rates, and increasing costs for materi-
als, there is even greater concern for the
economy. However, agroup made apresen-
tation to the County Commissioners to fur-
ther regulate development in the county.
Cloaked often as* Smart Growth”, thesetypi-
cal efforts are try to push a no-growth
agenda, or overly-zealous “ environmental”
position.

Eventually the only way to combat such pro-
posalsiswith cold hard facts. (They HATE
that!) Here are some facts that should be
considered by governmental decision-mak-
ers whose task is to manage a successful
local community:

1) A healthy community needs affordable
housing. Commercial and residential con-
struction go hand-in-hand. Housing needs
workers, and companies need their empl oy-
eesto afford ahomein the community. How-
ever, when housing is regulated at the land
development stage, throughout the phases
of construction, or even at the point of a
purchase by someonein our community, the
costisartificially inflated to meet the agenda
behind the regulation. And as the cost in-
creases, fewer people can qualify to buy their
home.

2) Studies based on the median incomesand
median home pricesindicate that specifically
inthe Evansville MSA,, if the cost of ahome
rises $2,000, then one thousand househol ds
can no longer afford that home. Thisisre-

gardless of the benefit, if any, which means
atypical regulation can price out our own
people.

3) The smartest growth for acommunity oc-
cursin afree-market system wheretheciti-
zens demand for affordable housing is met
and governed only by the laws of supply
and demand. The best the government can
do is to provide adequate infrastructure —
then removeitself from thisequation, allow-
ing the private sector to do its thing.

4) Anyone who blames adevel oper for buy-
ing farmland for the next subdivisionisfool-
ing themselves, not me. Farmersareamong
the hardest-working Americans, and have
undoubtedly earned their title as “Provid-
ers of essentialsin life”. And none of the
farmers | know are wishy-washy people.
The ones | know are extremely savvy, and
sell their land only when the price is right.
To claim farmers don’t have a role in this
development processis naive, at best. But
thisdoes shinealight on another fact: ALL
property owners need to have their rights
protected from “regulates’ —no matter how
trendy they are. Imagine the impact on a
piece of ground after a regulation declares
it “not for development” in the almighty
nameof “ Smart Growth”.

5) Farmland isnot just abundant in Indiana.
It'sVERY abundant. At today’srate of de-
velopment, and with no re-development,
Indianawill useitslast acre of farmland cur-

rently in production for homes in the year
3388. Yep, that’sright - morethan 1,382 years
after today! Further, the Dept of
Agriculture’s report shows that in Indiana,
land is being set aside “wildlife and parks”
is being consumed faster than by urban ar-
eas. We haven't heard the alarms sound of
about the spraw! of wildlife.

6) More pinpointed studies are returning
verdicts in favor of growth. Crossing sta-
tistics with preference ratings, studies are
finding the best placesto live are the grow-
ing communitiesthat have moreto offer its
constituents. Who'd thunk it?

| support the 1% amendment and a person’s
right to free speech. People can speak
against growth, land devel opment and eco-
nomic development. Butisn'titironic when
these engines are the same ones that fund
their efforts? Not too smart.

Home Builders Grabbing Booths
ExhibitsGoing Fast at Home & Remodeling Expo

With the added radio and promotions,
the very affordable booths at this year’s
Expo make sensefor any company trying to
reach buyersin this market.

In fact, companies that are commonly
known for building new homes or devel op-
ing subdivisions are entering this year’s
Expo. They are taking advantage of the
opportunity to meet the public as they pe-
ruse the exhibits during the three-day hous-
ing event.

TheHomeand Remodeling Expo isspon-
sored by the SIBA Remodelors Council,
which has partnered with the Ohio Valley
Concrete Association to boost promotions
for the show, in only its second year.

SIBA Buildersand devel opersalready ex-
hibiting include:

Zehner Development

Dauby Construction

Martyn Custom Homes

Eagle Construction

Jagoe Homes

Habitat of Evansville
Barrington Development Group

Interesting Note: Some SIBA suppliers
aretaking advantage of the Expoinaunique
fashion. They’reloading up atruckload of
their supplies, and parking the loaded truck
at the site of the Expo - in the parking lot at
Washington Square Mall. And if the price
isright, find away to deliver the truckload
of suppliesto alucky buyer’s home!

Contact the SIBA officefor details!
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Have you heard about the SIBA Business
Insurance Program?

These Builder and Associate Members have!

Alan Bosma

¢ Topnotch southwestern Indiana builders and subcontractors
Bosma Construction Inc.

are discovering the benefits of doing business with Logan Lavelle Hunt
Insurance Agency, LLC, and The Motorists Insurance Group. That's
because we're endorsed by the Southwestern Indiana Builders
Association (SIBA) to provide coverage for its members through the
Shane Clements SIBA Business Insurance Program.

Eagle Construction and Development The SIBA Business Insurance Program is the only insurance program

Inc. that providesjpssociation discounts and customized coverages to SIBA
em
Jeff Happe

H.P. West Development LLC You can count on Logan Lavelle Hunt for:

o @ The SIBA Bushhess I ance Program provides customized
Mike Talbert c s for @ enmibility, builders risk, auto, umbrella,
The Talbert Group LLC to8 ipme 0 a rkers’ compensation.

! *  You'll have peace-of-mind knowing that your unique insurance
Ron McG|!|em needs are being met by the only firm endorsed by SIBA to adminis-
R.A. McGillem Custom Homes LLC .
trate the Business Insurance Program.

Ron Dauby
Dauby Construction Inc.

One-stop insurance shopping. One agency with all the coverages you
need, including personal auto, home, employee benefits, life, and
financial planning,.

Kenny Reinbrecht
Reinbrecht Homes

John Peninger
Homes by John Peninger Inc “Join the growing list of builder and
associate members who ve discovered

Mike Zehner the advantages of our SIBA

BT DevelopriEtliorp. endorsement. I invite you to

John Mattingly call us today, and let us review all of
John Mattingly Homes Inc. your business insurance needs.”

—Trent Hunt
Jeremy Mattingly

: ! Trent Hunt, E tive V.P.
Jeremy Mattingly Construction Inc. o

Logan Lavelle Hunt
Insurance Agency, LLC
Byron Cooper

Sticks P“d Stones Landscaping Logan Lavelle Hunt Insurance Agency, LLC
Materials 5150 Charlestown Road, Suite 2

Gary and Chris Mitchell New Albany, Indiana 47150

Kt (812) 949-7444 * Toll-free: (877) 949-7444
Fax: (812) 949-7442

Bert Warner, Jennifer Mitchell www.LLHins.com * e-mail: trenthunt@LLHins.com
Windows of Evansville

_ LogaN LAVELLE HUNT
Y IThe Motorists Insurance %gSgRANCE AfGYENCI_;Y/ LLC
\'4 Group,You know us? € Cornerstone of Your Future
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RC ROSTER

REMODELERS

Bosma Construction

Comfort Homes

Core Contractors, Inc.

Creative Interiors

Dunn Building & Consulting, LLC
Fest Construction, Inc.

Happe & Sons Construction
Head's Construction, Inc.
Heidorn Construction, Inc.
Homes by John Peninger

JD's Construction

Koch Construction Inc.

Martin Brothers & Co., Inc.
MCF Construction

Nurrenbern Construction
Popham Construction Co.
Sandy Smith Builder, Inc.
Scheessele & Sons Construction
Shepherd Construction, Inc.
Daniel E. Temme Architect
Tri-Sate Restoration Contractors

ASSOCIATE MEMBERS
Allied Building Products
All-Weather Products, Inc.
American Wholesalers

Benthall Bros Inc

Champion Windows

Diversified Mech & Plb Service
Electric 2000, Inc.

Evansville Tile Distributors
Evansville Winnelson

Fifth Third Bank

Gabe Mehringer Plumbing
Graber Insealators, Inc.

ICl Paints, Inc.

Indiana Wholesalers Inc.
Insulpro, Inc.

K-l Lumber & Building Materials
Ken Sevens, F.C. Tucker Emge Realtors
Kight Lumber Co., Inc.

King's Great Buys Plus

Kitchen Interiors

Lance Cabinet Shop

Lensing Building Specialties
Louisville Tile Distrs. Inc.
Michael Gourley & Sons

Old National Bank

Overhead Door Co. of Evansville
Paint ‘N Suff, Inc.

Patton Heating & Air

PPG / Porter Paints

River City Elevator

Scholz Drywall & Interiors, Inc.
Sears Contract Sales

Shelter Distribution

Sherwin Wliams

Sun Windows, Inc.

Swvat Pest

Windows of Evansville

REMODEL RS
C 0 U N C I L

U N C

2006 Officers
Chairman: Larry Koch
\Vice Chairman: Nina Lance
Secretary/Treasurer: Jeff Head

SIBA Remoddors Council To Tour
K oetter Woodwor king Plant

All S BA Members\WWelcomel

Mark Tuesday, September 26" for a
fantastic educational opportunity planned
by the Remodelors’ Council. The RC has
scheduled atour of the Koetter Woodwork-
ing manufacturing plant in Starlight,
Indiana.

The Forest Discovery Center, located in
Starlight, Indiana at the Koetter
Woodworking manufacturing plant,
provides an opportunity for the public to
discover more about the wonders of wood.
The facility opened to the public on
September 28, 1998, with a mission to
“educate, demonstrate, and create an
understanding of and an appreciation for
our forests and their resources for
generations to come.”

Attendees will learn about the
manufacturing mouldings, doors, flooring

systems, and other wooden products such
asblinds, etc. TheRemodelors Council has
applied for Continued Education creditsfor
licensed contractors who attend the tour.

Departure will be mid-morning, but
details will be available at alater time. If
interest is as strong as we hope,
transportation would be arranged by the
Remodelors' Council. The cost for the tour
will also be covered by the Remodelors
Council. SIBA members interested in
attending should call the SIBA office
(479-6026) to RSV P and get details.

Also on thistrip, attendees will have the
option of touring the nearby Huber Winery.
There will be an optional tour of the wine
cellar and atasting tour. The cost is$10 per
person, which needs to be covered by
participants.

2006

HOME & REMODELING EXPO

October 20, 21, 22, 2006 @ Washington SquareM all

Booths Now Selling!
Call 479-6026 for more information!

Question: For SIBA
members, what's the best
bargaininthe SIBA?

Answer: For only $40 per
year, join the Remodelors
Council!

Come to a meeting to be part of the open
discussions with the program speakers.

Remoel Ing?
/s
@

Check your SIBA
Directory first!

See the

" REMODELORSCLASS FIED"
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Reps. Crouch and VanHaaften

ToAddress SIBA Membership
~ September 12 ~

SIBA members are in for a
"legidativetreat" as Trent VanHaaften
and Suzanne Crouch have agreed to
address the SIBA membership at the
September 12 membership meeting at
Holiday Inn(US41andLynchRd). The
meeting beginswith Socia Hour at 5:30,
and dinner is served at 6:30 with the
mesetingtofollow.

Crouch represents District #78 and
VanHaaften represents Digtrict #76, and
both arerelatively new totheir positions
intheGenerd Assembly. They dsohave
incommonthey filled avacated seat by
caucus, and then were elected in a
general eection.

Crouch and VanHaaften are proven
friendsto the housing industry, and will
touch onafew recent billsand lawsthat
impact housing most. We also asked

themto shed somelight onwhat it’s
liketojoin Indianaslawmaking body,
some behind-the-scenes action, and
an perhaps anecdote - or two.

Come to hear their stories at the
September 12 meeting. But firg, cdll
the SIBA office (479-6026) to make
your reservation. Thecost is$18 per
person with areservation, or $23 per
person for walk-ins.

Meeting Sponsorsfor theevening
ae

North American Green
PellaWindowsand Door s
VictoriaManor

WinnersNamed at Sept 12 Meeting:
ASSOCIATEOFTHEYEAR

REMODELEROFTHEYEAR

Fix on the fax?

Tired of getting those useless faxes ad-
vertising for “Dream Vacations’ or invest-
ments? Tired of paying for the paper and
toner used to generate these wasteful trans-
missions? There may be hope. This Au-
gust, the Indianapolis Star and Attorney
General Steve Carter reported on acasethat
went in favor of the faxee.

Indiana won a $6.6 million judgment
againgt former California-based Fax.com and
itsaffiliatesfor “blasting” thousands of un-
wanted faxes.

A federal court in San Diego fined
Fax.com and some of its affiliates atotal of
$51 million and banned it from sending more
faxes. Sharinginthejudgment arethe Cali-
fornia Attorney General and U.S. Depart-
ment of Justice.

Carter discovered that Fax.com lured
Hoosiers into assisting the junk faxing
scheme by housing faxing computers,
known as“war dialers’ or “faxcasters’ into
their homes.

www.SI BAonline.org

HOME & REMODELING
EXPO

Buy a booth to meet, greet and sell to the public!

October 20-21-22

1) EXPO Booths are cheap!

2) EXPO Boothsbenefit local charities!
3) EXPO Boothsare selling fast!

" YOU need to be there, and WE need you to be there!"

~ Cdll SIBA for details~
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Bonus Room over the Garage

Oneof today’ smost popular homefegturesisthe bonusroom over thegarage. Theseroomsoffer thehomeowner
desirable additiona space, but are often uncomfortable—either too hot or too cold. Unfortunately, what should be
apositivefeature becomesasource of callbacksfor the builder. Callbacksnot only cost money for the builder, they
areamajor cause of homeowner dissatisfaction. Therecently released “Housing Continuum Survey” found that
33% of homeownerswho built their homeswere unhappy with post-construction service—the callbacksrequired
tofix problems.

The uncomfortabletemperaturesin bonusroomsoccur because of significant heat transfer through thefloor to/
from the unconditioned space bel ow. Intheory, to maintain acomfortable and consistent room temperature, the
floor inaproperly insulated room should beat roomtemperature. In practicethingsarequitedifferent. Inthenorth,
itiscommonto find floorsthat are 10° F cooler than theroom. Inthe south, an extracooling zone can berequired
just to handlethebonusroom. Why? Becauseit isvirtudly impossibletoingtall afiber battin agarage celling sothat
itisin contact with, and staysin contact with, thefloor above. Itisalsoimpossibletoinstal it accurately around
bracing and bridging betweenjoists.

Unfortunately, dueto voidsand air spacesthat allow air movement, fibrous materialsdo not performto their
rated R-vaue. Becauseair gapsusualy exist between thefloor andinsulation, thereisroomfor air toinfiltratefrom
theexterior. Thecold/ hot air essentially “ short-circuits’ theinsulation materia and rendersitineffective. Whenthis
happens, it meansthat thefloor isessentially not insulated. M oreimportantly, homeownersareleft uncomfortable
and customer satisfaction declines.

AIRSEALINGWITHICYNENE®ISTHE SOLUTION

ThelcyneneInsulation System® isan expanding soft foaminsulation that bothinsulatesand air sealstoforma
protectivebarrier. Expanding 100 timesitsinitia volume, |cynene® aggressively adheresto the construction materia
that it contacts, filling al voidsto minimizeboth heet transfer and air infiltration. Noair infiltration meansthe bonus
room can maintain acomfortabletemperature.

No morecallbacks! I ncreased customer satisfaction!

Graber Insealators, Inc.
12324 E 250 N
L oogootee, IN 47553
Toll free: 866-295-2448
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SIBA Spike Club Members

SUPER SPIKES

(250-499)

Tommy Thompson 329
Thompson Homes, Inc.

Bob Hatfield
Custom Homes by Bob Hatfield

269

ROYAL SPIKES

(150-249)
Carl Shepherd 233
Shepherd Construction, Inc.
MikeTalbert 220
Homes by the Talbert Group
Scott Jagoe 197
Jagoe Homes, Inc.
SeveHedorn, cereeecars 187
Heidorn Construction, Inc.
Ron Dauby 185

Dauby Construction

RED SPIKES
(100-149)

Ron McGillem 147
R.A. McGillem CustomHomes
Alan Bosma, ces cer 143
Bosma Construction, Inc.
Trent Hunt 135
Logan Lavelle Hunt Ins. Agency
C.Frank Scholz 133
Scholz Drywall & Interiors, Inc.
Sandy Smith Jones 131
Sandy Smith Builder, Inc.
Jeff Hatfield 126
Core Contractors
Dan Buck 124
Dan Buck Devel opment
Glenn Nurrenbern 119

Nurrenbern Construction

(as of 7/31/06)

Brad Serchi
Serchi Homes Corporation
LarryKoch, ccs

Koch Construction, Inc.

Damien Scheessele
Scheessele & Sons Construction
W.C." Bud" Bussing

Bussing Construction

GREEN SPIKES

(50-99)

Brad Killebrew
Killebrew Brick, Inc.

Al Bauer, Jr.

Bauer Homes

Bill Badger, Sr.
Badger Construction, Inc.
Mike Martyn

Martyn Custom Homes
Danny Davis
DavisHomes

Dick Zirkle

Benthall Brothers, Inc.
John Peninger, cee gmB caPs
Homes by John Peninger
Darrell Spears
Spears & Norman Homes
Bill Jagoe

Jagoe Homes, Inc.

Jim Muth

Complete Lumber, Inc.
JimArvin

Arvin Sign Services
WayneHenning

Old National Bank

109

108

106

92

87

82

79

67

67

57

57

55

52

52

51

S BA Members must earn six spike
credits within two years to become a
Blue Spike. Blue Spikes must then
recruit two spikes per year until they
reach Life Spike status with 25 Spikes.

LIFE SPIKES
(25-49)

Herb Schumacher 46
Schumacher Custom Homes
Walt VanZilen 46
Selective Homes by Chad & Dad
Rick Oakley, ccrcaps 44
Creative Interiors/ReBath
MikeZehner, ces cvB 33
Zehner Development Corporation
Bert Warner 33
Windows of Evansville
Jill Hayden 33
J.H. Hatfield Homes
Robbie Sears 32
VECTREN
MikeFrank 32
Insulpro, Inc.
ChrisCombs 29
Combs Landscape & Nursery
Rick Schapker 28
Pella Windows & Doors
Ted Ubelhor 27
Fifth Third Bank
Jeff Happe 25

Happe & Sons Construction

BLUE SPIKES

(6-24)
Brent Holweger 24
Holweger Development & Construction
Jon Newcomb 14
FC Tucker Emge Realtors
TonyArvin 13
Arvin Construction Co., Inc.
David McClary 13
River Valley Homes
Jennifer Mitchell 11
Windows of Evansville
BruceMiller 10
Barrington Development
Chad Ailstock 8
Ailstock Homes, Inc.
Chuck Murphy 6

Murphy Homes, Inc.
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2006 MEMBERSHIP TOTALS

Asof: 12/31/05 7/31/06 Y-T-D Net Growth: -5.4%
Bwlders 127 122 Annualized Retention: 83.5%
Associates 279 262 Total jobs represented: 18,928!
Totd 406 384

Additions & Changes to the SIBA Directory

Thefollowing are corrections, changes and updatesto the 2006 M ember ship Directory and Refer ence Hand-
book. Please makethe appropriate changesto your directory to keep it up-to-date.

Electric 2000, Inc. - Pg 70 Old National Bank - Pg4 & .102
New name AMPElectric Services, Inc. New contact ~ Wade Jenkins . .
&info:  POBOX 1016 & info: IMan$, Commercial Lending
Newburgh IN 47629 2™ Floor
812-490-3801 EvansvilleIN 47706
Fax- 812-490-3878 812-464-1377

wade_jenkins@oldnational.com

Martin Brothers& Co.Inc.-Pg35 _ | -
New address 517 W Main St Re-M ax First ClassRealty - Pg 106

& info: NewburghIN 47630 New name: First Class Realty

martinbrothers@sigecom.net
www.martinbrothers.com

TheHomePlan Co.-Pg84
New email: mark@homeplanco.com

Evansville’s Place for Paint

; ) Get the job done right with high-quality products, top-notch service and unmatched expertise from Sherwin-Williams.

0 =
SHERWIN
WILLIAMS.

o
| L
— I:I_Z‘_'-.' _-.
Cashmere® ) Duration Home™ Builders Solution™ ProClassic® Alkyd
Interior Latex Paint Interior Latex Coating Unique two-coat system Provides a smooth and
Buttery smooth, The ultimate in beauty provides ultimate touch-up durable finish with no
beautifully rich finish and washability and smooth, even surfaces brush or roller marks

to eliminate callbacks

The Pros Know. Ask Sherwin-Williams®  sherwin-williams.com

Not responsible for typographical or artwork errors. ©2005 The Sherwin-Williams Company.
The most locations to serve you!

Diamond Green River Henderson Evansville Newburgh
632 Diamond Avenue 811 South Green River Road 1350 North Green Street 4650 Lloyd Expressway 8090 Park Place
812-422-3641 812-476-4951 270-827-0293 812-426-1900 812-853-3900




Page 12

SEPTEMBER, 2006

GABE
MEHRINGER
PLUMBING, INC.

PL81055103

"Where Quality Begins
Inside the Walls"

New Home Specialist
Repairs & Installations

Since 1971

Newburgh Evansville

853-2321 479-1614

=S

LensinG

BUILDING SPECIALTIES™
Windows & Doors
Kitchen & Bath Cabinets
Wire & Melamine Storage
Fireplaces
Garage Doors

Business Office:
423-6891
600 North Sixth Avenue ¢ Evansville, IN

Parade of Homes 2006

Auguet Sth, 6th, 12th, 13th
1:00pm - 5:00 pm
PEREey e

{ubysan fage
HomE BUnsLh

heiorE Bark . 5

See details on our webszite at:
www audubonareahbo.com
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ALLIED WASTE SERVICES

The Right Choice for
Years To Come

* Residential * Commercial
* Industrial Recycling Services

Call BFI for ALL
Waste Removal Needs!

424-3345

www.disposal.com

|5nl|nlz i

609 N. Weinbach Avenue
Evansville, IN 47711

Custom Cabinet design, manufacturing, and installation
Granite, Zodiaq, Corian, and Laminate Countertops

Sub-Zero/Wolf,Asko, Kitchen Aid,
Whirlpool Appliances

(812) 963-3377 www.fci3.com

\

a
792
ATRUSS SYSTEMS, INC.A

State of the art Design and Manufacture

Alues  aProfih Vol Pl
A (omponents . Crane Seice

P.O. Box 191810 HYROCK BLVD. » BOONVILLE, IN 47601
PHONE (812) 897-3064 « FAX (812) 897-3069

1-888-388-3004

"MEETING YOUR NEEDS SINCE 1920"

MILLER
BLOCK
AND

BRICK CO.

*CONCRETEBLOCKS
*ARCHITECTURAL BLOCKS
*FACEBRICKS
*PATIOBRICKS
*CONCRETE PAVERS

* GLASS BLOCKS
*MASONRY SUPPLIES

1700 W. FRANKLIN ST. EVANSVILLE
NEXT TO PIGEON CREEK BRIDGE

422-2864
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Scenesfrom the Ol' BallPark

SIBA members attended the Builders and Baseball evening at Boose Field for an Otters
Baseball game. Members enjoyed aBBQ-style picnic, beverages, and watched the Evansville
Otters battle for the Frontier League |ead.

And of course, the kidstook part in America's pasttime!
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BUILDERS GOLF FOR AFFORDABILITY

Builders & Developers To Step Up

The only thing more expensive than
being involvedin palitical action, isnot
beinginvolvedin political action.

The seventh annual Fall Classic Golf
Outing has been scheduled for October
11 at Quail Crossing Golf Course. The
Fall Classicisagreat way for builders
to support affordable housing and the

But this year, builders
are acknowledgingthe
fact that one single “no
growth” or "NIMBY”
policy can resultin thou-
sandsof dollarsaddedto
the cost of a new home.

entire industry in a fun way. The net
proceeds from the Fall Classic will
benefit the SIBA BUILD PAC.

Getting involved in governmental
affairsis critical to the home building
industry. But now, SIBA builders and
developers have decided they need to
do more. We need to identify
candidates who are good for affordable
housing. Then, we need to help them
get elected, and stay elected. Those
candidates who fail to appreciate
affordable housing and oppose
community growth will betargeted for
working them out of office.

And throughthe SIBA BUILD PAC,
we can help those candidates get
elected. Contributions from the SIBA
BUILD PAC support only candidates
who have demonstrated they support
community growth, and arein favor of

policies that welcome affordable
housing in our communities.

Involvement in politics requires rea
financial commitment. But this year,
builders are acknowledging the fact that
one single “no growth” or NIMBY”
policy can result in thousands of dollars
added to the cost of a new home.

We need to thank those who stepped
up to the plate to support our industry in
the past. They paved the road we're
traveling today. But we need to ensure
thefuture of our growing community and
building affordable housing for tomorrow.

We need major sponsors for the Fall
Classic Golf Outing.  All SIBA
members should get a foursome in the
outing. And Builders& Developersneed
to do their part by buying a major
sponsorshiptoday! Seeregistrationform
on page 15.

Cheater’'sPack Qualifiesfor Drawings

Golfer’sKit ToInclude
2 Mulligans, 1 String, and 1 Throw

Mulligans are no stranger to most
golf outings. Infact, for somegolfers
mulligans are the most important as-
pect of their game.

Thenewest conveniencefor golfers
at the outing will be Cheater’sPacks,
which can bepurchased whenyou reg-
ister for the 2006 Fall Classic. The
Cheater’sPack isaconvenient option
to order and pay for the most com-
mon itemsat thisyear’sgolf outing.
Thepack includes2 mulligans, 1 throw
and 1gtring. Thecostis$20 per player,
and Cheater’ spacksarelimitedto one

per player.

Those who purchase a CHeater'
Pack will be entered into a special
drawing at the Golf Outing.

Remember, the Fall Classic Golf
Outingisafunway to boost the SIBA
BUILD PAC. Thesefundsareneeded
to support pro-growth candidatesfor
eectiveoffices.

Thisyear’sFal Classcisscheduled
for October 11 at Quail Crossing,
Boonville, IN. Player feesare $60 per
player, andincludegolf, rangebdls, al-
day refreshments, and a dinner that
draws many non-golfersby featuring
thefamous 2-inch pork chop andfried
chicken.

Concrete Seminar — Sept 21

The Ohio Valley Concrete Association|
(OVCA) isoffering athree-hour seminar for
contractors on new ideas & applications, asj
well as today’s techniques for concrete in|
residential construction. Thistype of infor-
mation isespecially timely asmore and more
builders are committing to the Home and|
Remodeling Expo — scheduled for October
20-21-22.

The Expo is bound to include extra em-
phasis on concrete construction as the
OV CA hasgenerously partnered with SIBA'S]
Remodelors Council to produce thisyear’'s
Home and Remodeling Expo in October,
where all types of construction and prod-
ucts are being exhibited to the general pub-
lic.

The seminar is scheduled for Thursday,
September 21 from 5:00—8:00 pm. Thesemi-
nar will be held at the conference room at the
SIBA building (2175N Cullen).

The OVCA is scheduled to have the 3-
hour workshop approved for continued edu-
cation creditsfor Vanderburgh County Con-
tractor Licensing renewals.

To register for this seminar, please call

the SIBA office (479-6026).
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- Fall Classic Golf Outing

Wednesday, October 11th
@ Quail Crossing

10:30am. Regigtration Opens
11:45A.M. SHOTGUN START (Scramble Format) Association
Dinner & Prizes Following Golf

Southwestern
Indiana

GOLF FEES: $60/p| Ay €Y, (Includes: Golf, Range Balls, Beverages, & 2’ Pork Chop Dinner)
* New! CHEATER’s PACK: $20 each Limit: v/ player (Includes 2 mulligans, 1 string, + 1 throw)
DINNER ONLY: $20/person (Open to all non-players!)

* All net proceeds benefit SIBA BUILD PAC!
Contributions to the SIBA BUILD PAC are not tax deductible.

( N

TOURNAMENT SPONSOR:  $1,000
HOLE SPONSOR: $500
REFRESHMENT SPONSOR: $200

L (Sponsorshipsinclude listing in newsl etter, golf program & signage at the outing.)

REGISTRATION (Mark all that apply)

Foursome Tournament Hole Refreshment
Registration Sponsor Sponsor Sponsor

COMPANY or TEAM:

ADDRESS:

CITY: ZIP:
PHONE: )

GOLF FEES: $
1)* CHEATER'SPACKS: $
2) DINNERONLY: $

TOURNAMENT SPONSOR: $
3) HOLE SPONSOR: $
2 REFRESHMENT SPONSOR: $

) ) TOTAL: $
*  Player #1 to get information to other players. —_—
y d Py \ Make checks payableto: SIBA
SIBA - GOLF

RETURN TO: 2175 N. CULLEN AVE 81F2A-\2(7I;)I-I\f|5§:40
EVANSVILLE, IN 47715

PLAYERS
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Sudy: Growth EqualsLivability

A syndicated real estatejournalist, Lew
Schelman, recently published a column en-
titled “ Hey NIMBY nation: Growth equals
livahility, study says’ . Sichelman’scolumn
appeared in the Los Angeles Times, Chi-
cago Tribune, San Diego Union-Tribune
and many other newspapers across the
country.

Schelman’'sarticleisbased on an NAHB
study, and it quotes NAHB senior staff vice

president David Crowe. Thestudyisajoint
effort of the Regulatory and Public Affairs
areaswithin NAHB, and is a 1-page expla-
nation and graph that the relationship be-
tween growth, as measured by housing
starts, and quality of life, as measured by
Bert Sperling, the author of Best Places to
Live.
The following is Schleman’s article.

Hey, NIMBY Nation: Growth equals livability, study says
By L ew Sichelman, United Features Syndicate

WASHINGTON - Growth isgood.

You won'’t get many people to agree
with that statement. Builders and devel op-
ers concur, of course. Perhaps a handful of
local officialswould go along, and maybe a
stray resident or two.

For the most part, though, people see
growth as bad. They look around and see
their highways and byways choked with
cars, their kids struggling to get the atten-
tion of teachersin overcrowded classrooms,
and they react negatively.

They believe quality of lifeis made
worse by growth, not better. And they rail
against it. It'sonly natural.

But is growth really that objection-
able? Not necessarily, according to an in-
teresting and simple hit of research by the
National Association of Home Builders, the
Washington, D.C.-based, 225,000-member
trade organization that speaksfor the hous-
ing business.

By comparing two primary sources of
data, NAHB'’s David Crowe found a posi-
tive relationship between additional houses

and the livability of the area where those
houses are being built.

I know, | know. What else would you
expect a builder-sponsored study to find?

But Crowe, an economist who works
inthe NAHB’sAdvocacy Group, swearshe
has no ax to grind other than to obtain afair
hearing for his members when they appear
before local zoning boards and planning
commissions.

“When builderstry to maketheir cases
at the local level, they are immediately
(forced) to refute a negative because
people’s perception of growth isamost al-
waysnegative,” heexplains. “ All wearetry-
ingtodoisraisethedialoguetoalevel play-
ingfield.”

Another thinginthe NAHB’sfavor: It
didn’t drum up any of the data, or manipu-
late it in any way. Rather, Crowe simply
charted two independent sources of infor-
mation: housing starts per capitain 260 met-
ropolitan statistical areas, as collected by
theU.S. CensusBureau, and Bert Sperling’s
ranking of the nation’s best placesto live.

SeeGROWTH STUDY p.19

www.combslandscape.com

.. O I A P

e 17-Acre, Full-Service Garden Center
* High-Quality Annuals, Perennials, Trees & Shrubs
® The Most Experienced Design Staff in the Tri-State
* Professional Design and Installation
* Water Gardens & Falls, Stone Terraces, Retaining Walls,
Walkways and Patios and more!
* Wide Assortment of Landscaping Materials
* Beautiful Benches and Fountains
e Silk Wreaths, Flower Arrangements, Decorative
ltems, and morel!

3 COMBS

LANDSCAPE

rLawn Garden Nee, s...
Combs Has it » ~

NURSERY & GIFT SHOPPE

Burkhardt at Lynch 477-2869
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HomeBuildersHail Victory for
HousngAffordability

August 4, 2006 - TheU.S. Army Corps of
Engineers has agreed to stop enforcing the
so-called Philadel phiaDitch Rule, inwhich
the Corps had asserted its jurisdiction to
regulate common roadside ditches as* navi-
gable waters” under the Clean Water Act.
The National Association of Home Builders
(NAHB), which filed suit to halt the prac-
tice, had argued that the Corps had issued
theditch rule without following appropriate
administrative procedures for rulemaking.
“We have been fighting for a clear, consis-
tent definition of ‘navigable waters' for
years, mainly because costs and delays as-
sociated with compliance have such a sig-
nificant effect on housing affordability and
often result in environmentally unsound
land-use decisions,” said NAHB President
David Pressly, ahomebuilder in Statesville,
N.C. “It soundslikethefederal government
is listening, and finally acting, on our re-
peated requests. Thisisahigwin for hous-
ing affordability.” Today, at the Corps' re-
quest, the U.S. District Court for the District

of Columbia entered an order sending the
rule back to the agency for
reconsideration.According to aDepartment
of Housing and Urban Development study
on factors affecting housing affordability,
regulatory costs, which include the cost of
complying with rules regarding wetlands,
can top $40,000 per home.Today’s order is
the result of the NAHB suit against the
Corps that the association filed in March
after the federal agency’s Philadelphia re-
gional office told its agents to treat all up-
land ditches as navigable waters of the
United States, triggering their regulation
under the federal Clean Water Act. The
Corpswill stop enforcing theditch ruleand
await amore comprehensive policy that can
be uniformly applied all over the
country.Thisis the first significant agency
action regarding the enforcement of the
Clean Water Act since the Supreme Court’s
decision in the Rapanos v. United Sates
and Carabell v. U.S. Army Corps of Engi-
neers cases in June. That decision under-

scored the confusion that continuesto swirl
over “navigablewaters,” and justices urged
the Corps to come up with a clearer, less
broad definition that provides sensible, uni-
form federal guidance.” While the majority
of justices in the Rapanos and Carabell
casesindicated that they want to reinin the
Corps' broad interpretation of itsregulatory
jurisdiction, it’s likely that any new guid-
anceor rulewill addressmorethan just navi-
gable lakes and bays, rivers and the wet-
lands next to them,” Pressly said. “And
that's exactly how it should be. We need to
protect these preciousresources.” The prob-
lemisthat the Corps didn’t know where to
stop, but now there's a clear line drawn in
the sand. With today’s order, a foundation
has been laid for sensible, environmentally
sound, and consistent guidelines — not just
in the Philadelphiaregion, but all over the
country,” Pressly said.

| CF IntegraSpec®

» Below & Above-GradeWalls

» Easily withstand 200+ M PH winds
e Quiet - Only 1/3 asmuch noise

* Energy Efficient

e Great for Foundations

» Ready to Finish w/molded-in studs
| » Regain ExtraCost in 3-5Years

» Distributor /Installer

* Interested ContractorsWanted

» Special Discountsto SIBA Builders

Call 1-877-382-8825
for Information
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(d) Except as provided in subsec-
MEMORANDUM tons 1) 2nd ), i
(1) land assessed on an acreage basisis
_ . . . . 0 subdivided into |ots; the tand shalt be

TO: Rick Wajda, Chief Executive Officer ressessed 6 the basis of lets. 1 or

I NDlANA BUI LDERSAS%C'ATI ON (2) land isrezoned for, or put to’ a
. . different use;

FROM: Sandy Bickel the land shall be reassessed on the
Beth Henkel basis of its new classification.
ICEMILLERLLP (e) If improvements are added to real

. property, the improvements shall be

DATE: June5, 2006 sepsatl

SUBJECT:  Amendment to Developer’s Discount Statute (IC 6-1.1-4-12) (f) An assessment or reassess:

This memorandum isin response to your
request for an explanation of the changes
made to the developer’s discount statute by
the Indiana General Assembly during the
2006 Session.

The statute governing the assessment of
rezoned and subdivided land (I1C 6-1.1-4-12)
contains a provision adopted in 1975 that is
commonly referred to asthe” developer’'sdis-
count.” Developersand buildersinterpreted
the provision to require assessors to assess
land held by a developer or builder at unde-
veloped land rates until title transferred to a
person who was not abuilder or adevel oper.
Evenif theland was subsequently devel oped
or rezoned, it was to be assessed as unde-
veloped land, as long as a developer or
builder owned theland.

The State Board of Tax Commissioners'
(“ State Board”), however, refused to inter-
pret the statute as broadly as the developers
and builders. Even though the provision
contained no language supporting its inter-
pretation, the State Board held that the pro-
vision required assessorsto reassessthe land
as developed land on the first assessment
date following the commencement of con-
struction of a structure on the land. Devel-
opers and builders agreed not to challenge
the State Board's interpretation. Because
undeveloped land is assessed at a much
lower value than devel oped land, both inter-
pretations benefited developers. Over the
years, the State Board changed its interpre-
tation of the statute.

The 2006 Indiana General Assembly res-
urrected the original State Board interpreta-
tion of the statute. The General Assembly
adopted language that clarifiesthat the State
Board'soriginal interpretation of 1C6-1.1-4-
12iscurrent law. It isnow abundantly clear
that land owned by a “land developer” (a
person who holds land in inventory “in the
ordinary course of the person’strade or busi-

ness’) is reassessed on the first assessment
datefollowing the earlier of the date:

theland istransferred by adeveloper to a
person who is not a developer;

construction of a structure begins; or

abuilding permit isissued for construc-
tion of abuilding or structure on the land.

(PL. 154-2006, Sec. 1)

Even if adeveloper or builder transfers
land to a successor developer or builder or
the land is rezoned during the time the
developer or builder owns the land, the
developer’s discount continues to apply
and the land is not reassessed as devel-
oped land until one of the three (3) above
events occur.

The amended language is effective
January 1, 2006 and applies to assessment
datesbeginning March 1, 2006.

Pleasefeel freeto call Sandy at (317)
236-2156 or Beth at (317) 236-2257, if you
have any questions.

Text of thelC 6-1.1-4-12, asamended by
PL. 154-2006, SEC. 1

SECTION 1.IC6-1.1-4-121S
AMENDED TOREAD ASFOLLOWS
[EFFECTIVEJANUARY 1,2006 (RETRO-
ACTIVE)]: Sec. 12. (8) Asused inthis
section, “land developer” means a person
that holds land for salein the ordinary
course of the person’s trade or business.

(b) As used in this section, “land
ininventory” means:

(1) alot; or
(2) atract that has not been
subdivided into lots;
to which aland developer holdstitlein
the ordinary course of the land developer’s
trade or business.

(c) Asused in this section, “title”
referstolegal or equitabletitle, including
the interest of a contract purchaser.

ment made under this section is effective
on the next assessment date. Hewever; i
tand assessed en an acreage basis +s
subelivided Hto tots; the tots may not be
reassessed untiH the next assessment date
foHtowing atransaction which resuits i a
change tn tegal or eguitable titte to that tot:

(g) No petition to the department
of local government finance is necessary
with respect to an assessment or reassess-
ment made under this section.

(h) Subject to subsection (i), land
in inventory may not be reassessed until
the next assessment date following the
earliest of:

(1) the date on which titleto theland is
transferred by:

(A) the land devel oper; or

(B) asuccessor land devel oper that

acquirestitle to the land;

to a person that is not aland developer;

(2) the date on which construction of a
structure begins on the land; or
(3) the date on which abuilding permit is
issued for construction of a building or
structure on the land.

(i) Subsection (h) appliesregard-
less of whether the land in inventory is
rezoned while aland devel oper holdstitle
to the land.

(Footnotes)

1The General Assembly, in 2001,
abolished the State Board of Tax
Commissionersand replaced it with the
IndianaBoard of Tax Review and the
Department of Local Government Finance.

ToBuilders. Haveyou posted
your " Homesfor Sale" on the
SIBA website?

Call SIBA tolearn more
about this
FREE MEMBER BENEFIT!
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GROWTH STUDY (cont'dfromp. 16)

things. And under education, they con-
sidered academic achievement, expenditures
per pupil and student/teacher ratios in the
public-school system, and the number of col-
leges and universities.

Armed with census figures for 2000-
2003 and “ Cities Ranked and Rated,” Crowe
used a standard research technique known
as “correlation analysis’ to show thereisa
systematic and positive relation between
growth and quality of life.

In other words, the places with the
highest rate of growth, in terms of housing
starts, tended to be the places with the high-
est quality of life. Conversely, those with the
lowest growth rates tended to have a lesser
quality of life.

“It soundsoverly simplistic, but no one
had ever done this before,” the economist
says. “So we sat down and |ooked for a cor-
relation, one way or the other, and we now
have an economic case to dispel the com-
mon perception that growth will kill acom-
munity.”

Thisisn't to say growth is perfect. It
does|ead to overcrowding. And more people
mean more cars on the roads, more kids in
the schools, more lines at the supermarket.
There's simply no getting away from that.

But it also means more, and perhaps
better, jobs and alarger tax baseto pay for a
wider variety of services, better roads and
public transportation, more libraries, better
schools, more recreational activities, better
cultural pursuitsand all the other thingsthat
Bert Sperling rates as higher quality of life.

[~~~
WSEE A BUG...CALL

CompleteResidential
and Commercial
Pre-Treatment for Termites

423-4455

1-800-844-4455

The NAHB’s belief that the mere
mention of growth sends shivers down the
spine of the local citizenry doesn’t square
with another piece of research, thisone by
a consulting group that specializes in the
politics of contested real-estate projects.

In anationwide study of 1,000 people,
Patrick Fox, president of the Saint Consult-
ing Group in Hingham, Mass., found sup-
port for new housing “amazingly solid and
consistent across all demographicsand re-
gions.”

Not so for commercia development of
amost any kind. People aretwiceaslikely
to resist offices, big-box retail and ware-
houses than to support such uses, Saint
found.

Inwhat Fox calls*astaggering number,”
oneinfive haveactively opposed aproject
by forming neighborhood groups, raising
funds, calling and writing their elected of -
ficials, signing and gathering petitions, and
speaking out at hearings. Some have even
hired legal counsel and engineering ex-
perts, in an effort to stop development.

Housing, on the other hand, practically
gets a free pass, at least in Saint’s study.
Three out of four people said they would
support a single-family housing project if
it were proposed in their communities.

The problem is, supporters don’t offer
their backing for new housing, at |east not
in the same sense that the opposition cam-
paigns against it. They don't carry plac-
ards saying, “Go, Builder!” They don’t
scream and yell and interrupt zoning hear-
ings. They don’t demand a king's ransom
in exchange for their support. They don’t
do anything.

So who are the people who are trying to
stop development? Generally, they want
nothing to change. They are avocal minor-
ity, if you believe Saint’s survey, that wants
everything to remain the way it was when
they moved in

But that won’t happen. Unless people
stop having babies who grow up to form
their own familiesand start the cycleof life
all over again, it can’t happen.

These days, though, with the NAHB's
analysis in hand, local officials no longer
need to base their decisions on the percep-
tion that growth isbad. Now, rather than act
to mitigate the consequences of growth and
preservethe quality of life, maybethey can
begin to get in front of all those houses that
are coming, so the roads and schools are
ready and waiting when the inevitable
growthfinally arrives.

ChrigmasDance

SIBA's 2006 Christmas Dance i
scheduled for December 1 at the
Holiday Inn.

Many moredetailswill beavailable
later, but the change of venuerequired]
adglight adjustment in scheduling the
association’sbest holiday event.

Regular attendees will agree this
party is a“don’t-miss’ event of the
Christmas season!

sPA‘f‘ffCI Ty

New for 2006
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LAKE FOUNTAINS
479-3161

www. SPACI TY USA .com
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Suit Over Discriminatory Building Regs Moves Forward

NAHB has standing to sue the City of
Kyle, Texas over proposed development
regulations that the association believes
violatethe Fair Housing Act, aFederal Dis-
trict Court judgeruled on July 31.

NAHB and the National Association for
the Advancement of Colored People
(NAACP) filed suitin January against Kyle,
alleging that the city’s devel opment regula-
tions are excessively stringent and are driv-
ing up the cost of housing for many low-
income families, disproportionately affect-
ing the community’sAfrican-American and
Hispanic citizens.

The lawsuit is part of a groundbreaking
partnership between the NAACP, the
nation’s oldest and largest civil right orga-
nization, and NAHB, which representsmore
than 225,000 professionals in the housing
industry.

Seeking to dismiss the suit, the City of
Kyle had challenged NAHB's standing (its
right to bring alawsuit) under the Fair Hous-
ing Act. A federal magistrate, Andrew W.
Austin, determined in a June 16 ruling that
the NAACP, the Texas NAACP, the Austin
NAACP, NAHB and the Home BuildersAs-

sociation of Greater Austin (HBA) did have
standing, and that recommendation was up-
held at theend of last month by LeeYeakel,
ajudge for the Western District of Texas.

“The court findsthat plaintiffsHBA and
NAHB havealleged sufficient factsto dem-
onstrate associational standing,” Austin
wroteintheearlier ruling that was affirmed
by the District Court.

“Thisisanimportant victory for NAHB
andthe HBA of Greater Austin,” said Duane
Desiderio, NAHB’s staff vice president for
legal affairs. “NAHB and the NAACP can
now proceed to the merits of our Fair Hous-
ingAct claimthat the Kyleordinanceisdis-
criminatory in effect and hasadisparateim-
pact in pricing minorities out of the hous-
ing market.”

The City of Kyle adopted the zoning and
subdivision ordinances that are having an
adverse impact on its housing costsin No-
vember of 2004. Among other things, the
ordinances:

Require a minimum garage size of 480
square feet

Increase the minimum home size from
1,000 sgquarefeet to 1,200 square feet

Require amasonry exterior

Increase the lot size of single-family
homes by 20%

These changes have caused the price of
anew entry-level homeinKyletorisefrom
an average price of $100,000 to an average
of $138,000, Desiderio said.

“Regardless of intent, the city’s actions
make it more difficult for builders to pro-
vide housing for disadvantaged minority
families, and that isaviolation of the Fair
Housing Act,” Desiderio said.

For moreinformation, e-mail Blake Smith
a NAHB, or cdl him at 800-368-5242 x8583.

Subdivison Sudy

SIBA entered into an agreement to
purchase a study of residential subdivi-
sions. The report, produced by Dave
Matthews & Associates, isaccurate through
the end of 2005, and indicates the supply
and absorption of developed lots and
homes built per price range, county, and
subdivision. A free copy is available to
Builder Members. Call the SIBA officefor
details.
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Wood Radius
Casement Window

Throw everything you know

about wood out the window.

Exterior Premium Pine
Door 1836AP

Wood Double-Hung
Window

JELD-WEN® windows and doors made with Auralast™ wood will remain beautiful and worry-free for years. Unlike
dip-treated wood, Auralast wood is protected to the core and guaranteed to resist decay, water absorption and

=~ termite infestation for 20 years. Ask your K-1 Sales Representative for more info on AuralLast™ exclusively

RELIABILITY for real life' | [JM JELIXWEN

’q ] from JELD-WEN®.

WARRANTY

WINDOWS & DOORS

AVAILABLE AT:

Lumber @ Puilding Materials

"VOLUME-PRICE-SERVICE" SINCE 1932

1700 NORTH KENTUCKY
EVANSVILLE, INDIANA, 7711

812-464-2428
STORE HOURS:

M-F 7:00 AM - 5:00 PM
SAT 8:00 AM - 12:00 NOON

For more information and complete product warranties, see www.jeld-wen.com/auralast. ©2005 JELD-WEN, inc. JELD-WEN, Auralast and Reliability for real life are trademarks or registered trademarks of JELD-WEN, inc., Oregon, USA.
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Stay on Top of Your
Finances With Free Tool
From NAHB

A sample worksheet page of the easy-
to-use Builder’s Financial Document Tool,
availablefreeto NAHB members.

All entrepreneurs, including small build-
ers, need to be on top of their company’s
finances. NAHB hasjust madeit easier for
you to do that with the free, new Builder’s
Financial Document Tool that will help you
manage your company’s books and deter-
mine how well your businessisperforming
— according to the numbers.

The tool will help you automatically
complete your company’sincome statement
and balance sheet. All you have to do is
plug in your numbers.

Available to members and their staff
through the NAHB Web site, the tool is a
downloadable Excel model that includes
three easy-to-use worksheet components
that will help you calculate key financial
data about your company.

Each page of the tool’sworkbook deals
with adifferent financial statement or issue
that you need to take into consideration
when evaluating your company. These in-
clude your:

Income Statement — A statement of
profit (or loss) for your company inagiven
period of time. It determines how profit-
able your company is over agiven period.

Balance Sheet —A statement of the fi-
nancial position of your company at a par-
ticular pointintime.

Ratio Review —A list of financial ratios
that relate to your company. Financial ra-
tiosrestate accounting datain relativeterms
so that you can identify the strengths and
weaknesses of your company.

How to UsetheFinancial Document Tool

Go to www.hahb.org/biztoolsand login
as an NAHB member to download your
copy of the Builder’s Financial Document
Tool. Then fill out the worksheets using
NAHB’s Chart of Accounts (also available
free to members online) and your
company’sfinancial numbers.

Once you've determined your
company’s income statement and balance
sheet, see how your company measures up
against similar-sized companiesin the in-
dustry by comparing your numbersto those
in the “Cost of Doing Business Study.”

Mayor Weinzapfel MovesWater,
Sewer TapsTo Civic Center

In amove that will reduce a substantial
cost (not to mention major headaches) of
building or remodeling a home, Mayor
Weinzapfel hasdirected Evansville' sWater
and Sewer Utility to make water and sewer
taps available downtown at the Civic
Center.

Builderswererequiredto gotothe EMC
officeAllensLane officeto obtain taps, then
travel to the Civic Center for other permits.

As of August 1, 2006, all taps can be
obtained at the Civic Center.

Processing for water and sewer line ex-

tensionswill remainat Allens Lane.

Congtruction Forecast at SIBA —Oct 25

Interested in getting a grip on the eco-
nomic and housing forecast?

The forecast is happening in Washing-
ton, DC—BUT SIBA membershavetheop-
portunity to watch and listen live — getting
thisinformation first-hand!

The SIBA and Countrywide Home L oans
have agreed to partner in offering the
webcast of the Fall Construction Forecast
on October 25. The program beginsat 8:00
am and goes through 3pm (local time). At-
tendees are welcometo attend all or part of
the Conference.

Thisyear, NAHB will examine the state
of the current housing market and discuss
if it's heading for a hard or soft landing.
Other topicsinclude:

While hot metro markets have cooled,
arenew winnersare emerging?

How long will housing be a drag on
growth?

What is the role of finance in a
transitioning housing market?

Are the condo and rental markets
moving in different directions?

Will house priceshold their gainsfrom
recent years?

Sign up today and get the latest on eco-
nomic trends, government policiesand de-
velopmentsin the housing industry. You'll
hear from top industry experts Angelo
Mozilo of Countrywide Financial Corpora-
tion, David Seidersfrom NAHB, Mark Zandi
from Moody’s Economy.com, Ron Witten
from Witten Advisors and many more.

There is no cost to attend, but we ask
your help in preparing the handout docu-
mentsfor following along. ToRSVPor get
moreinformation, please call the SIBA of -
ficeat 479-6026.

8:00am
8:30am

9:45am
11:00 noon
12:00 pm

1:00pm
Witten Advisors
2:00pm

. 3:00 pm Adjournment

Agendafor Oct 25

NAHB Economic and Housing For ecast David Seiders- NAHB
TheNational Outlook: IntotheL atelnnings? David Wyss
Standard and Poor’sMaury Harris- UBS

Regional Patterns: Winnersand L osersMark Zandi

Moody’s Economy.comBernie Markstein - NAHB

Lunch

Emerging | ssuesin Housing Finance

Angelo Mozilo, Countrywide Financial Corporation
Lew Ranieri - Ranieri & Company

Multifamily: Condovs. RentalRon Witten

HousePrices: Boom or Bust?
David Berson, Fannie Mae
Richard Brown-Federal Deposit | nsurance Corporation
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Mark your calendars for these SIBA meetings.

of the meetings listed on these calendars, or for dates of future events.

OCTOBER

Members should feel free to call the SIBA office for details on any
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ATTENTION BUILDERS!!!

Do you have a ready and willing Buyer? But, they are
not able because they need to sell their present home prst?

We have the solution!!

‘%“@@]}W@ml}ﬂm

There are three unique core benepts of the SSP.

A Non-contingency status: New construction Buyers that want to
purchase another home but can't because their current home is not
sold pnd this program of great value. The plan provides a guaranteed sale and closing
date resulting in the ability to begin the process of having a home built.

Increases the number of buyers for new construction: when a new construction Buyer lists
their current home with ERAE, other prospective buyers can often times take advantage
of the SSP in order to sell their house to purchase their home listed with ERAE. In essence,
we increase the pool of buyers for all our listings, especially a home that will attract a
move-up buyer such as new construction. This benept is another reason to list with ERAE
regardless of your interest in the SSP.

A multitude of options: If in the event a Seller needs a contract quicker than one can be
market generated, by listing with ERAE a contract can be forthcoming to enable their
next home purchase. And if in the event our optimism about their home selling is wrong
due to economic conditions outside our control, by listing with ERAE they have the option
at any time to proceed with our guaranteed sale program.

ERA First Advantage Realty
(812) 858-2400 or (812) 473-4663
info@yrstadvantage.com

*Certain conditions and limitations apply. Each ofyce independently owned and operated.
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PR ESI D E N T (cont'd from cover)

building lot. Multiple entries are welcome
and encouraged.

Fall Tour Packets with Entry Contracts
will bemailed soontoall SIBA Builderswith
completedetails. Entry feesare expected to
be $500 per entry.

We wanted to help the builders make the
most of the Parade of Homesin 2007. Stress
and member involvement regarding the Tour
is expected to be limited, in comparison to
the Parade of Homes, which is held each
June. But the committee and | realized we
needed to protect the suppliers and sub-
contractors the craziness created by dead-
lines, or financial stress of ad sales.

No advertising or sponsorship opportu-
nities are planned for the 2006 Fall Tour of
Homes.

As| referenced the Fall Tour of Homes
has a committee that is making tough deci-
sions to make this the most valuable event
possiblefor SIBA Builders. Promotionsfor
the Fall Tour will be determined and handled
directly by the committee and SIBA leader-
ship, and supported mainly by directing traf-
fictothe SIBA website.

| want to thank the Fall Tour Committee
and their employers for allowing them to
participateinthefirst Tour. CommitteeMem-
bersare:

Jeff Happe, Happe & Sons Construction
Chip Dormeier, Jagoe Homes

Shane Clements, Eagle Construction
Jerry Nord, Nord Enterprises

John Elpers, John ElpersHomes

Mike Zehner, Zehner Devel opment

PORTER

i

h

PAINTS

JOHN O'BRYAN
District Manager

CHRISSHADE
Store Manager

812-473-0339

2211 Burkhardt N. Road

Larry Koch, Koch Construction

Damien Scheessele, Scheessele & Sons

Steve Piper, Countrywide Home L oans

Larry Young, The Realty Group, LLC

Mark Miller, ERA First Advantage Realty,
Inc.

Kathy Briscoe, F.C. Tucker Emge Real-
tors

The Fall Tour is going to be part of a
great month for housing! The Remodelors
Council is also working hard to make the
Home & Remodeling Expo a huge success
in only its second year. We've partnered
with the Ohio Valley Concrete A ssociation,
and will beworking together to promote the
Expo October 20-21-22. With the added pro-
motions, these events are sure to be impor-
tant events to deliver affordable housing
and improvementsto our market.

The SIBA is also working to schedule
and provide educational opportunities for
its members. Stay tuned for new seminars
and claassesthat deliver valuableideas and
credit hours to licensed contractors.

At the August State Board of Directors
meeting we heard an interesting speech by
State Representative Jerry Torr. He repre-
sents the area of Carmel, Indiana, and is
known for introducing the Right to Work
legislation at Indiana’s General Assembly.

Torr admitted the legislation has taken
much criticismin past years, but would prob-
ably beintroduced in the 2007 long session
for possible action. Therefore, Torr wanted
to be surewe knew somethings about Right
to Work legislation and its effects. They
seem to be in line with one of the general
missions taken on by Governor Mitch

Home Theatre Rooms
Audio/Video

Lighting Control
Home Automation
Structured Wiring
Security

The Tri-State’s complete
low-voltage resource.

Paragon
Sight * Sound * Security

Tel. 812.306.5544 Fax. 812.473.8771
www.EvansvilleHomeTheater.com

Daniels—economic development: Jobsand
jobs.

First, Torr explained in general thelegis-
lation for Right to Work meansaworker can-
not be compelled to join aunion in order to
keep their jobs. He referred to the State of
Oklahoma, which wasthe most recent state
to adopt a Right to Work law. They did so
by passing the law in aDemocrat-controlled
statehouse, and by referendum. Amazingly,
Oklahoma went from 30" in job growth to
firstinthenation. Therea incomeincreased
statewide. The health coverage increased
statewide. And poverty went down.

Torr further explained criticismsunfairly
try to compare state to state without taking
into account the cost of living index to com-
pare apples to apples.

SIBA Builders—and AL L peoplein south-
western Indiana— should take serious con-
sideration of the next point Torr brought to
our attention. That is, the beltway effect.
Right to Work states incur great increases
injobs, and healthcare coverage. However,
communities that enjoy a beltway, such as
1-465 around Indianapolis, or even apartial
beltway, experience a huge jump in job
growth.

No matter what side of these types of
issuesyou’releaning, weall agreemorejobs
equal more community growth, and agrow-
ing community needs more housing. Asthe
community starts to grow, the importance
of protecting affordable housing skyrock-
ets. Companies scour areas for their loca-
tion, and housing that is affordablefor their
workforceisacritical factor for them.

It's another great day for the Builders
Association!

Leisure Distributors

4250 E. Morgan Ave.
812-473-9684

WHOLESALE WE DO

INSTALLS

r D

UNVENTED GAS FIREPLACES
UNVENTED GAS LOGS

@D

TOP VENT FIREPLACES
DIRECT VENT GAS FIREPLACES

SUPERIOR.

The Frepiace Company

GASTOPVENTS
GASDIRECT VENTS
PORTLAND DOORS

GAS FIREPLACES
WOODBURNING
UNVENTED
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BUILDERS

4-ABuilders

Ailstock Homes, Inc.

Ambrose Construction, Inc.
Appman Custom Carpentry Inc.
Arvin Construction Co., Inc.
Badger Construction, Inc.
Barrington Development Group
Bauer Homes Inc.

Baywood Homes, LLC

Bender Custom Homes, Inc.
Bosma Construction, Inc.

BRG Homes

Brian Stevens Homes, Inc.

W.E. Brubeck Construction LLC
Dan Buck General Contractor, Inc.
Bussing Construction

Carlton Construction

Choice Homes, LLC

CLGA Properties, LLC
Comfort Homes

Core Contractors, Inc.

Cravens Construction, LLC
Creative Interiors/Re-Bath
CustomHomes by Bob Hatfield LLC
Danco Construction, Inc.

Dauby Construction

Davis Homes

Denton Homes, Inc.

Deutsch Homes, Inc.

Association

Southwestern
Indiana

Diekhoff Construction, LLC
DLR Construction Co.

Don Dubord Homes, Inc.

Dunn Building & Consulting LLC
Eagle Construction & Development
Elpers Development, Inc.

John Elpers Homes

Exquisite Homes, LLC
Faulkenburg Homes LLC
Fehrenbacher Development Inc.
Fest Construction Inc.

First Development, Inc.

Fischer Contracting, Inc.

R.D. Flowers Construction
Foster Construction

Goebel Realty & Development
H.P. West Development, LLC
Haas Construction, Inc.

Haas Homes, Inc.

Habitat of Evansville, Inc.
Happe & Sons Construction

J.H. Hatfield Homes

Head's Construction Inc.
Heidorn Construction, Inc.
Hinderliter & Sheffer Constr/LLC
Corey Hirsch Construction Co.
Mike Hirsch Construction
Holweger Develop.& Const. Inc.
Home Specialties

Homes by Jimmy Kaster

Homes by John Peninger, Inc.
Homes by R.L. Brown, LLC
Homes by Robert Cook

MEMBERSHIP

ROSTER

(as of August 24, 2006)

Homes by The Talbert Group LLC
Hornbeck Corbett Builders, Inc.
Insbrook Development

Jagoe Homes, Inc.

JD’s Construction, Inc.
Kattmann Construction, Inc.
Don Keck Construction Co. Inc.
Keller Group LLC

Kensler Construction LLC
Koch Construction, Inc.

Phil Kost Construction

Kroeger Construction Co.
Kuhlman Construction, Inc.
Landmark Quality Homes, Inc.
Legacy Homes

Leosons, Inc.

LOR-RAN Corporation

M C F Construction

Maken Corporation

Martin Brothers & Co. Inc.
Martyn Homes of Evansville LLC
Joe Mattingly Builders
Mattingly Group Inc.

John Mattingly Homes, Inc.

R.A. McGillem Custom Homes
Messinger Construction, Inc.
MIB Developers, Inc.

Murphy Homes, Inc.

New Century Construction LLC
New Master EERWA Dev.
Newmaster-Martin Contracting
Nord Enterprises, Inc.
Nurrenbern Construction

Olympia Homes LLC

Popham Construction Co.
Public Ed. Foundation of Ev.
R.J.C. Inc.

Regal Homes of So. Indiana
Reinbrecht Homes

Rhoades & Curry

Riecken Construction, Inc.

River Town Homes, Inc.

River Valley Homes

Rohrscheib Construction
Scheessele & Sons Construction
Schelhorn Builders, Inc.
Schumacher Custom Homes
Selective Homes by Chad & Dad
Shepherd Construction, Inc.
Smith & Briscoe, LLC

Sandy Smith Builder, Inc.

Spears and Norman Homes
Soring Valley/TD&T LLC
Serchi Homes Corporation
David Sevens Construction Inc.
Daniel E. Temme Architect P.C.
Thompson Homes, Inc.

Tri-Sate Develop. & Construction
Tri-Sate Restoration Contractors
Victoria Manor, LLC
Wunderlich Carpentry, Inc.
Zehner Development Corp.

ASSOCIATES

2-10 Home Buyers Warranty
31 W nsulation Co

5 Star Security Systems
84 Lumber

A & D Construction
A+ Heating & Cooling
A-1 Guttering, Inc.

A-1 Seibert Cleaners
Acordia of Evansville
Action Painting LLC
Action Pest Control
ADT Security Systems
AdvantageAir, Inc.
Airpros

Airtight Insulation Co., Inc.
Allied Building Products Corp.
Allied Waste Services of Evansville
All-Weather Products, Inc.
American Home Mortgage
American Seal Coaters, LLC
American Wholesalers, Inc.
AMP Electric Services, Inc.
Appraisal Consultants, Inc.
Arab Termite & Pest Control
Arvin Sign Service

AT&T

B.M.B., Inc.

Bank of Evansville

Barbara’s Bloomers

Bassett Furniture Direct
Bayer's Plumbing, Inc.

Ben Bush Landscaping
Benny’'sFlooring, LLC
Benthall Bros., Inc.

Berkau Masonry Inc.

Bill Egli Concrete Construction
BJ's Home Accents, Inc.

BLB Masonry L.L.C.

Bosse Title Company

Brackett Heating & A/C
Business Forms Specialists
Cabinets and Counters, Inc.
Cardwell Tile & Marble, Inc.
Carpet Discount Center, Inc.
Carpet One

Carpets Unlimited Flooring Ctr
Cemex/Kosmos Cement Corp.
CertainTeed Roofing Products

Champion Window Co.
chester’siron shoppe

Cingular Wireless LLC

Clark Installation Co. Inc.
Coburn Ford Mercury

Combs Landscape & Nursery, Inc
Complete Design Service
Complete Lumber, Inc.

Concrete Depot of Evansville, Inc.
Concrete Design

Concrete Supply, LLC
Contemporary Landscape Design
Counter Design

Countrywide Home Loans

Cox Interior Supply

Crawford Door & Dock
Culberson Poured Walls
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Custom Blind & Shade Co. IMI - Irving Materials, Inc. Opus 1 Music, Inc. United Dynamics, Inc.

Custom Recreation Indiana Wholesalers, Inc. Overhead Door Co. of Evansville  VECTREN

Dal Tile Insight Paint Distributors, Inc. Vittitow Basement Walls Inc.
Dan Libbert Insulpro, Inc. Paint ‘N Suff, Inc. Wallpapersto go

Diversified Mech & Plb Svcs Integra Bank Paragon Sight, Sound & Security Water Furnace

Don Koester Masonry, Inc.

E & B Paving, Inc.
EA2/Systems/an Amer. Water Co
Edwards Concrete Construction
Elaborate Tile Company
Elements|nterior Architecturelnc.
Elliott's Excavating

EllisWbod Floor Service

EMC the BOC Group

Engler’s Flashing Works

ERA First Advantage Realty, Inc.
Erosion Resources & Supply Inc.
ESSROC Cement Corp.
Euronique Inc.

Evansville Courier Company
Evansville Federal Credit Union
Evansville Garage Doors, Inc.
Evansville Teachers FCU
Evansville Tile Distributors
Evansville Titles

Evansville Winnelson

F.C. Tucker Emge Realtors

Fan & Light World

Farm Credit Services

Farmers Sate Bank
Fehrenbacher Cabinets, Inc.
Felts Lock Co., Inc.

Ferguson Enterprises, Inc.

Fifth Third Bank

First American TitleInsurance Co.
First Class Realty, Inc.

First Federal Savings Bank
First Sate Bank

Flooring Solutions

Folz RealtorsInc.

Fredrick Hawkins Painting Co.
GR. Freeman Htg. & A/C, Inc.
Gabe Mehringer Plumbing, Inc.
GAF Materials Corporation
General Shale Products Corp.
Gerhardt Tile Contractors
Goodman Concrete Walls, Inc.
Graber Insealators, Inc.
Grassmasters Sod Farm
Grooms Exteriors, Inc.

Gutter Helmet of Evansville
Guttertech, Inc.

H. A. LewisHtg, Clg & Plbg
Hahn Bros. Drywall Corporation
Hahn Realty Corporation

Hall Plastering & Drywall, Inc.
Harding Shymanski & Co.
Harmco Sales Corp.

Heritage Federal Credit Union
Holder’s Furniture, Inc.
Hornbeck Concrete Services, Inc.
House Hunter

Hydromax

|Cl Paints, Inc.

I1luminating Expressions

Integrated Building Products, Inc.
Interior lllusions by Dona
Interiorsby Cassie, Inc.

J.S. Irrigation Service

Jack Frost, Inc.

JH Rudolph & Co. Inc.

Joe Hisch Drywall Co.

John W. Bush Excavating

Just Faux Fun!!

Kemper CPA Group, LLP
Kenny Kent Chevrol et

K-l Lumber & Building Materials
Kight Lumber Co., Inc.
Killebrew Brick

King's Great Buys Plus
Kitchen Interiors

Kitchen TraditionsLLC

Koch Air, LLC

Koorsen Fire & Security, Inc.
Koressel Glass Company
Kraft Nursery, Inc.

L.E. Raley Electric Co., Inc.
Lance Cabinet Shop
Landscapes by Dallas Foster
Lappe Heating & Air, Inc.

Lea Matthews Furniture & Int.
Lehigh Cement Company
Leisure Distributors

Lensing Building Specialties
Life Mortgage Group

Light Concepts

Logan Lavelle Hunt Ins. Agency
Louisville Tile Distributors, Inc.
Lowe's Home Centers

Luton Landscaping

Lynnville National Bank
M.A.B. Paints

McCray LavalloFrank & Klingler
McMahon Exterminating Co. Inc.
Meuth Carpet Supply

Meuth Concrete Services
Michael Gourley & Sons Concrete
Michael J. Couch Landscaping
Mike Wi liams Gar. Doors/Openers
Miller Block & Brick Co.
Mirrors Unlimited

Moose Lewis Contracting, Inc.
Morley & Associates, Inc.

Mr. Fence & Deck-Pros
Mulzer Crushed Stone

Nature by Design Landscapes
Nelson Flooring Inc.

Nenneker Electric Inc.

NexGen Building Supply

Nextd

NiteLiters, Inc.

North American Green

Nunning Heating/AC/Refrigeration
O'Daniel, Inc.

Old National Bank

Parker’s Custom Ironworks, LLC
Pasco Painting, Inc.

Patton Htg. & A/C Co., Inc.
Pella Windows & Doors
Peoples Trust & Savings Bank
Perk-A-Lawn Gardens
Plumbers Supply

PPG/Porter Paints

Prof’l. Warranty Corp (PWC)
ProSource Whlis. Floor Coverings
Prudential Prime Locations
PVC Plastics Co., Inc.
Ray'sHeating & AC Inc.
RE/MAX Services

Regions Bank
Rick'sRainIrrigation Inc.
Risley’sAudio & Video

Rita Heathcotte, CPA

River City Elevator Co. Inc.
Scheller, Woodr uff & Associates
Schenk’s Sod Farm

Schiff Air Cond. & Heating, Inc.
Schindler Htg. & A/C, Inc.
Scholz Drywall & InteriorsInc.
Schroeder’s Landscapes
Schultheis Insurance Agency
Sears Contract Sales

Self Insurance Services, LLC
Service Glass, Inc.

Seward Sales

Shelter Distribution

Sherry’'s Home, LLC

Sherwin Williams

Shively & Associates
SIGECOM

Sofa Express

South Central Communications
Southern Truss Co. Inc.

Spa City USA

Sorint Business Solutions
Semaly Excavating, Inc.

Sicks & Sones Landsc. Materials

Solz Sructural, Inc.
Suburban Landscape Nursery
Sugarbaker’s Home Fashion
Sun Windows, Inc.

Sunrise Carpets

Superior Deck & Fence Co.
Swat Pest & Lawn Mgmt.
Synthetic Stone, Inc.

The Home Plan Co.

The Realty Group, LLC

The Video Security Co.
ThermalCell Insulation LLC
Thriftway Inc.

Tracy Zeller Home

Truss Systems, Inc.

Trusses by Hobgood, Inc.

U Build It

United Bank

Wayne's Appliances

Wells Fargo Home Mortgage
Weyerhaeuser Company
Whayne Supply/CAT Rental Store
Whirlpool Corporation
Windows of Evansville

Winiger Electric

Wood Spec'ties by Fehrenbacher

It's good
business
to do
business
with a SIBA
member!
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Evansville
473-6400
5717 Old Boonville Hwy. I}

Henderson

Henaerson " =
827-8410 . o
883 Hwy. 41 South
— -
AND

The Tile Warehouse
Wholesale and Retail Outlet
EVANSVILLETILEDISTRIBUTORS

Factory Overruns  1st Quality Materials
EVERYTHING IS gl

OO,OOO
$1°° Sq.Ft.

MEUTH
CONCRETE

=

Ready Mix Concrete
Flowable Fill « Septic Tanks

Windows

of Fvansville

812-479-7950

2701 N. Cullen Ave.
Evansville, IN 47715

Fax: 812-479-7966

EVANSVILLE
12" to 20" Tiles 424-8554
Contractors and the Public Welcome! 2201 Bergdolt Road
1315 N. Cullen Ave. NEWBURGH
858-3854
) Between Vogel & Morgan Ave. 644 P ¢ Road
= Monday-Friday 8-5pm « Saturday 8-12pm rospectroa
on ’0“1.
\"'“ < R StoLz
&Y &

POURED BASEMENT &
RETAINING WALLS

Jﬁ DUMP TRUCK &

ROCK SLINGER SERVICES

1-800-323-8345

PERRY CULBERSON
Mobile: 270-316-6206

STRUCTURAL, INC.

STRUCTURAL STEEL BEAMS
STeEL PosTs
CRrANE TRUCK SERVICE
DELIVERY AND SET-UP
SET Woob TRUSSES

John and Linda Stolz
Owners

(812) 983-4720

Mighe
HOME CENTER

Family-owned supplier
of quality building
materials & home

improvement items....
...since 1957.

Evansville Newburgh Rockport Owenshboro

Southwestern
Indiana

Association

Discounts for SIBA members
Tt Teex M ™

W, o
Superior” h

Deck & Fence Co. 2

resident—Dale Doessett
Call the "Original Dossett Family®
B12-470-332%

08 &, Tekoppd Ave. Banwville, Tnilian




