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President's Message
by  BILL BADGER, SR.

Badger Construction
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PAID
Permit No. 1848

Evansville, IN

See PRESIDENT'S,  page 25

Affiliated with:

ACTION NEWS

JANUARY, 2005
VOL. 28, NO. 1

The Official Publication of the
Southwestern Indiana Builders Association

2175 N. Cullen Ave            Evansville, IN 47715
 ~ 812-479-6026 ~

SIBA DATES
Jan 11 - 5:30 p.m., Holiday Inn

SIBA M'ship Mtg.................p.5

Jan 13-16 - Orlando, FL
Nat'l Convention......................p.23

Jan 25 - 4:30 p.m. at Kight Lumber
      RC Mtg...................................p.6

Jan 27 - 8:30am - 5:00pm  at Holiday Inn
         Joe Lstiburek Workshop..... p. 19

Jan 28 4:30 p.m. at the SIBA office
          Parade Entry Deadline

SIBA HOSTS
'BUILDING
SCIENCE'

WORKSHOP
(see details on p. 18- 19)

JANUARY HIGHLIGHTS:

    2005 is here and I am excited albeit a
little nervous about my new position as
the president of SIBA.  My commitment as
president is to represent you to the
highest standards while making a differ-
ence in our organization.
I would like to take this opportunity to
thank our 2004 President, Mike Martyn,
the SIBA Board of Directors and staff, and
all our members for your nomination and
support of my leadership.

My goals for achievement in 2005
are as follows:

1.  Website promotion

Wrap Up the Christmas Dance   (p. 14,15,20)

State Builders Convention     (pp 13,16,17,23)

2005 Home Show            (p.9)

Vectren Message         (11 & 18)

Are you doing business with a SIBA member?
Be sureto check out the SIBA Roster on page 26-27.

"You can't build a reputation on
what you're going to do."

- Henry Ford
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Benthall Bros., Inc.

Distributors of
Fine Building Products

* Hurd Wood and Vinyl Windows & Doors
* Lamasco Vinyl Windows
* Garage Doors
* Entry Doors (Steel & Wood)
* Vinyl and Aluminum Sidings & Trim
* Quaker and Weatherlock Vinyl Windows

424-0413
- Since 1943 -

PAINT
D I S T R I B U T O R S ,
Inc.

* Wallcoverings * Borders
* Window Treatments
* On Site Interior Designer
* Free Delivery
* Largest Benjamin Moore
   Paint Inventory in the Tri-State
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Ready Mixed Concrete
"We're Proud of our work."

424-3551
or

1-800-723-7523

FOR ALL YOUR
LIGHTING NEEDS

400 S. Green River Road

Rick's RainRick's RainRick's RainRick's RainRick's Rain
 I I I I Irrigation, Irrigation, Irrigation, Irrigation, Irrigation, Inc.nc.nc.nc.nc.

(812) 842-0712

Toro Irrigation Systems
Lawn Irrigation
Free Estimates

Bonded & Insured
Licensed

Rick Fallen, Jr.
President

P.O. Box 5024
Evansville, IN  47716

CEILING FANS MIRRORS
CHANDELIERS BATHROOM LIGHTING
OUTSIDE LIGHTING DOOR CHIMES
KITCHEN LIGHTING CENTRAL VACUUM
RECESSED BATHROOM VENTS
TRACKLITING LAMPS
FOYER LIGHTS INTERCOM SYSTEMS

PHONE: 473-0535
MON. -  FRI. 8-6

SAT.  9-5

2501 Broadway Avenue

Evansville, IN  47712

We're not comfortable until you are.

(812) 423-0056
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2005 OFFICERS

President
Bill Badger, Sr., Badger Construction

Vice President
Bill Kattmann, Kattmann Construction

Treasurer
Kevin Vickrey, Bank of Evansville

Secretary
John Graupner, Lowe's Home Center

Immediate Past President
Mike Martyn, Martyn Custom Homes

Executive Director
Bill Pedtke

STATE DIRECTORS
Bill Badger, Sr.
Alan Bosma
Mike Martyn
John Peninger
Sandy Smith Jones

2005 COMMITTEE CHAIRS
MEMBERSHIP
Mike Zehner, Zehner Development

REMODELORS'   COUNCIL
Damien Scheessele, Scheessele & Sons Const.

PARADE
Bill Kattmann, Kattmann Contstruction
Darren Spainhoward, O,ld National Bank

GOLF   OUTINGS
Danny Davis, Davis Homes

LEGAL ADVISOR
Shannon Frank, McCray Lavallo Frank & Klingler

CHRISTMAS DANCE
Jennifer Mitchell, Windows of Evansville

CODES
Ron Dauby, Core Contractors, Inc.
Dave McClary, River Valley Homes

POLITICAL    ACTION
Carl Shepherd, Shepherd Construction

SCHOLARSHIP
Bill Kattman, Kattmann Construction, Inc.

BOARD OF DIRECTORS

BUILDERS
Shane Clements
John Elpers
Jeff Happe
Jill Hayden
Greg Kuhlman
Dave McClary
David Rahman

ACTION NEWS is the Official Publication of the Southwestern Indiana Builders Association
Advertising Information available upon request.

EXECUTIVE OFFICES

2175 N. Cullen Avenue
Evansville, Indiana  47715

Phone: 812-479-6026
Fax: 812-479-6340

Office Hours:
8:30 a.m. to 4:30 p.m.

Website:
www.SIBAonline.org

SIBA LIFE DIRECTOR:   W.C. "Bud" Bussing

ASSOCIATES
Bruce Biggerstaff, Sr.
Byron Cooper
Mike Frank
Larry Northenor
Darren Spainhoward
Ted Ubelhor

REMODELERS
Damien Scheessele
Ken Stevens

SIBA STAFF
EXECUTIVE DIRECTOR
Bill Pedtke
E-mail: bpedtke@SIBAonline.org

ASSOCIATION SERVICES DIRECTOR
Shannon French Holt
E-mail: sfrench@SIBAonline.org

ADMINISTRATIVE ASSISTANT
Nancy Maiden
E-mail: nmaiden@SIBAonline.org

Darrell Spears
Brad Sterchi
Ted Ubelhor
Mike Zehner

IBA LIFE DIRECTORS
*W.C.Bussing
Ron Dauby
Bob Hatfield
*Steve Heidorn

ACTION NEWS
2005 DEADLINES

RATES

SPECS

Issue Deadline

January December 17
February January 14
March February  11
April March 11
May April 15
June May 13
July June 13
August July 17
September August 12
October September 16
November October 14
December November 11

Ad Size           Width       Height

1/9-Page 2 1/2"   x    3 1/4"
1/2-Page 7 1/2"   x    4 3/4"
Full Page 7 1/2"   x    9 3/4"
Insert 7 1/2"   x    9 3/4"

Size     1X    3X  6X      12X

Ninth    $27   $80   $160     $320
Half    $54 $160   $320     $640
Full  $107    $320   $640   $1280
Insert  $187 $560  $1120   $2240

* denotes Past State President

The information provided in this publication
is for informational purposes only. 

Due to complexities of applicable building codes,
construction applications, and facts specific to each situation,

individuals should consult with a qualified contractor
regarding specific construction needs or concerns.

NATIONAL DIRECTORS
Carl Shepherd  and Bill Badger, Sr.

Larry Koch
Damien Scheessele
David Schroeder
*Carl Shepherd
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The
Pedtke

Perspective

by
Bill Pedtke

Happy New Year!
January is one of my favorite times of

the year.  It's a fresh start to a new year, which
I think is vastly underrated.

If you did really well last year, you can
build on to that work.  If you didn't have
such a hot year, then you re-group your
efforts and make the upcoming year better.

And for the times when you think it's
tough just to keep moving upward and
onward with the things in your life, maybe
you can recall these couple stories that really
did happen.

Remember that Michael Jordan, the
player voted by many to be the best
basketball player of all-time, didn't make his
highschool basketball squad his Freshman
year.  Can you imagine being that team's
coach and you see the name Michael Jordan
on the try-out roster, and nothing happens
in your heart.  Coaches make cuts all the
time, and scour the players to search search
for the most talented ones.  It's part of their
job.  But it's interesting to note not really
long ago, probably the most recognized
name in sports didn't even get himself a seat
on the bench for home games.

What happened after that is well-known
history.

Major League pitching ace Roger
Clemons was told by baseball scouts that
he wasn't good enough to get drafted onto a
professional baseball team.  Roger is known
for his incredible fastball through a long
career, and his aptitude "to aim that blazer"
in the most strategic locations around hitters.
Since being told he wasn't good enough to
make the lowest level, he has played World
Series, All-Star Games, and was chosen by
those closest to the game as one of the
game's 50 greatest players.  Wonder what
that scout is doing now?  Boy, I sure do.

But both of these are real stories that
happened within the careers of contemporary
players.  It's not like I'm digging up old stories
that we can't relate to today.  I like to think of
these kinds of "underdog" stories when
work and life make it tough to see light at the
end of the tunnel.

The other end of the spectrum is when
things seem like they're going too well for
you.  For this, I like to think of what coaching
great Lou Holtz said while he was coaching
the Notre Dame football team.  At one point,
Lou Holtz had the Fighting Irish ranked
number one in the country.  Holtz said that
he considered it truly an honor to be voted
the number one team in the nation.  All the
voters cast their ballot in favor of Notre Dame
as the best team in the country.  Then Holtz,
one of the world's best motivators, noted
the voters cast their ballots every week.  How
accurate can the voters be if they have to
vote every week?"  That year, the Irish won
their bowl game and were voted national
champions.

Sports stories are fun because they
involve our past times, our teams, and our
heroes.  But they can be more than mere
entertainment if we use the lessons learned
at that glorified level, and implement it into
our unglorified lives.

The New Year is a great chance to do
exactly that, as we try to make the upcoming
twelve  months better than the past twelve.

For SIBA members, the New Year starts
quickly with great opportunities to learn more
and improve your business.

First, many SIBA members are attending
the NAHB Builders Show in Orlando, Florida.
This convention is one of the largest in the
nation, and packs a value punch for those
who attend the seminars, or walk the
expansive floor of exhibits.

The Builders Association is welcoming
back to southwestern Indiana, Joe Lstiburek
for a full-day workshop.  Lstiburek (said like
"Stee-brook"), was here last January, and
received rave reviews for his expert insight
on home construction and problem-solving.

We're lucky to have Joe back, and the
registration roster is already indicating so.

Parade Builders need to enter their
Parade homes on or before January 28, 2005.
For  a quicker visit at the SIBA office, I
suggest you take advanatage of the "or
before" option.

The Parade of Homes offers an
unbeleivable level of exposure to your
customers - the general consumer.  Builders
simply cannot beat this quality of third-party
promotion, industry recognition, and
attraction to your product - a finished home.

Then in February, the State Builders
Convention  is being hosted by the Indiana
Builders Convention in Indianapolis.  This
convention is probably the best value for
the dollar.  I suggest to all builders that they
check out the seminar topics because they're
the real deal.  If there's something an Indiana
Builder NEEDS to know, it'll be a topic at this
convention.

Plus, the State Convention is definitely
the easiest way to get all your license credits.
Check out p. 17 for the seminars that were
approved for continued ed credits to
maintain a Vanderburgh County contractor's
license.  Overall, 48 hours were approved in
the two-day event.

If SIBA members take advantage of the
events and opportunities the Builders
Association is making available, it can only
help your building business.  If you give
these opportunities a full-court press - like
bring your staff so everyone knows what-
the-heck is going on - you're almost
guaranteed to improve your bottom-line.

One SIBA builder has already registered
many on his staff for the Lstiburek because
he believes it's worth having his laborers
understand the "WHY" behind all the stuff
he has them do on the job sites.  Knowing
why will let them do a better job of
construction and installing building
components.  Not a bad start for kicking off
a better New Year!

I think you'll be impressed by the results.

NEW YEAR DELIVERS OPPORTUNITY FOR IMPROVEMENT

QUOTE
OF THE YEAR

"If someone is doing business
with me, I will be sure they are a
member of SIBA."

Yes, we realize the year is very young,
but this line of dedication came from the
mouth of SIBA President Bill Badger, Sr.
while he dropped off a fistful of completed
New Member applications at the SIBA office.

What a powerful start!
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SIBA  MEMBERSHIP  TOTALS
As of: 12/31/03           10/31/04
Builders   122  124
Associates   268  267
Total   390  391
      Y-T-D Net Growth:  .3%             Annualized Retention: 83.6%

Total members represented: 18,241

PARADE OF HOMES
~ JUNE 11-19, 2005 ~

The Parade Committee has begun
meeting to find new ways to make this year’s
Parade of Homes just a little bigger and a
little better than ever.  The dates for the 2005
Parade of Homes have been set for
Saturday, June 11 through Sunday, June 19,
with the Awards Banquet being held on
Tuesday, June 14, at the Executive Inn.

The way the calendar falls this year -
the Parade of Homes is the latest it can be
scheduled.  That means Parade builders
have a little extra time to complete their
homes.  It might not seem like a big deal
now in January, but those extra days can
come in pretty handy in June.

Builders with a spec home being
completed around mid-June would benefit
greatly from an entry in the Parade of Homes.
The exposure to the general public is
fantastic when the event attracts hundreds
and thousands to homes in different areas
across SIBA's three-county jurisdiction.

Builders!!  All Builder Members should
have received Builder Packets containing

important Parade information in November.
Check out the Parade Discounts included
in this packet!  Associate companies have
submitted discounts strictly for Parade
builders.  SIBA will continue to collect those
discounts and keep them on file for future
mailings.  Please call the SIBA office for more
details on discounts available.

Other information included in the Packet
is the Builder’s Agreement to enter a Parade
home, an outline of Completion Guidelines
for inspections on Saturday June 11th, and a
list of important dates and deadlines.
Builders should feel free to call the SIBA
office ANYTIME if questions or concerns
arise about Parade details, dates,
deadlines or requirements.

The deadline to enter the 2005 Parade
of Homes is Friday, January 28, 2005.
There is a late entry deadline on February
11th, which brings an additional $500
late fee.  Builders who join the association
after January are also assessed a $500 fee.

First 2005
Membership Meeting:

JANUARY 11TH

@ Holiday Inn, Airport
(US 41 & Lynch Rd.)

"A Smoke-Free Environment"

5:30 p.m.
$17 with reservation

($22 for walk-ins)
~ RSVP ~

479-6026

~ SPONSORS ~
Kings Great Buys /

Frigidaire

Benthall Bros.,
Truss Systems, Inc.

   Congratulations to SIBA staffer
Shannon  Holt and her husband Tony
on the birth of their son, Evan
Joseph Dee Holt.  Evan Holt was
born November 23, 2004 at 7 pounds
, 4 ounces and 20 inches long.

   Shannon is on temporary leave
from the SIBA office, but is expected
to return to work in January in plenty

A LITTLE
PARADE HISTORY

Parade of Homes Started
By Teenager

The Parade of Homes is a week-long
event that adds millions of dollars to the
property tax base for communities in three
counties.  It drives thousands of people from
miles around the tri-state, and sometimes it
drives our local builders a little crazy.  So,
can you imagine that it all started with a
single teenager?  That's right!

In 1951, the very first parade of homes
started as a home-drawing contest at Reitz
High School.  The winning drawing was built
by the Association leaders, and put on
display for the public's review as "Home of
the Year".

The winning student won a $500
scholarship to any college in Indiana.

The home was on display for several
Sundays and during National Home Builders
Week.

The brick home featured three
bedrooms, and sold for about $11,200.  Does
that mean that the contest winner probably
made more than the builder!

of time to handle all those Parade
Builders!

Congrats also go to Ron Dauby
and family.  Shannon Dauby gave
birth to Jaylynn Melissa Pyons at
9:00 p.m. on Christmas Day!!!
Jaylynn weighed in at 8 pounds, 3
ounces and 21.5 inches.
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2005 Chairman
Damien Scheessele

RC ROSTER
54 Members!

REMODELERS
Bosma Construction
Cinlar Construction
Core Contractors
Creative Interiors
Dunn Building Services, Inc.
Happe & Sons Construction
Heidorn Construction, Inc.
Homes by John Peninger
Hulse Construction
K&M Home Improvements
Koch Construction Inc.
MCF Construction
Martin Brothers
Nurrenbern Construction
Popham Construction Co.
Sandy Smith Builder, Inc.
Scheessele & Sons Construction
Shepherd Construction, Inc.
Tri-State Restoration Contractors
Viehe - Homes of Distinction

ASSOCIATE MEMBERS
A.B. White & Son, Inc.
AFLAC
Allied Building Products
All-Weather Products, Inc.
American Wholesalers
Benthall Bros Inc
Champion Windows
Complete Lumber
Dal Tile
Electric 2000, Inc.
Evansville Tile Distributors
Evansville Trend Supply
Evansville Winnelson
Fifth Third Bank
Gabe Mehringer Plumbing
ICI Paints, Inc.
Indiana Wholesalers Inc.
Kentucky-Indiana Lumber Co.
Kight Lumber Co., Inc.
Kitchen Interiors
Koressel Glass Company
Lensing Wholesale Inc.
Light Concepts
Louisville Tile Distrs. Inc.
Michael Gourley & Sons
Old National Bank
Paint ‘N Stuff, Inc.
PPG / Porter Paints
Scholz Drywall & Interiors, Inc.
Sears Contract Sales
Sherwin Williams
Sun Windows, Inc.
West Roofing & Supply Co.
Windows of Evansville

RC GIVES B*E*S*T GIFTS
SEMINAR PROCEEDS BENEFIT
LOCAL FAMILIES OF SOLDIERS

January RC Meeting:
Tuesday, January 25

4:30 p.m. at Kight Lumber

REMODELERS COUNCIL, KIGHT
TO HOST HOUSEWRAP INSTALLATION DEMO

Christian Life Center  (ECLC) where the
Remodelors’ Council has helped prepare
Thanksgiving Dinners for the needy for the
past six years.  This year, RC presented
ECLC with a check for $750.  The RC also
purchased gift cards from Wal-Mart that
were delivered to local families of overseas
soldiers to help make their Christmas more
Merry.

Special thanks to all who attended,
sponsored or helped with planning and
registration at the seminars this year.  You
can be proud of what those extra dollars are
doing for people in our community this New
Year!

The B*E*S*T educations series held
in October, 2004 was a great opportunity
for all.  The Remodelors’ Council (RC) has
hosted this educational program that
allows licensed contractors to earn
continuing education credits while learning
something to benefit their business for
years.  Many contractors attended the two
three-hour sessions.

By attending the education series, local
contractors are giving back to their
community.  From the proceeds generated
in October, the Remodelors’ Council has
approved charitable donations given
during this Holiday season. Among those
donations are such charities as Evansville

The Evansville Remodelors’ Coun-
cil handles the toughest issues the only
way they know how – directly!

At the January 24th meeting, the
Remodelors Council is hosting a dem-
onstration on the proper installation of
housewrap.

One of the toughest issues facing
contractors in today’s home building
world is keeping water and moisture
from becoming a problem in a home.
Builders and remodelers agree the best
way to fight such problems is to pre-

vent them from happening in the first
place.  That’s where housewrap comes
into the scene.

For most contractors housewrap
products are the most cost-efficient
method of complying with the building
code, and providing consumers with
products that won’t cause a moisture-
related problem.

The meeting will be Tuesday, Janu-
ary 24th at 4:30 p.m. at Kight Lumber
(5521 Boonville Hwy).



ACTION NEWS                                                                              JANUARY, 2005 Page 7

  SIBA Members must earn six spike
credits within two years to become a
Blue Spike.  Blue Spikes must then

recruit two spikes per year until they
reach Life Spike status with 25 Spikes.

* Denotes recruiters who have not
earned their 2nd Spike, and therefore do
not have enough YTD credits to maintain
current status.  If recruiters do not earn

two spike credits each year, NAHB wipes
their repective spike

total to zero!

Chris Combs   24
Combs Landscape & Nursery
Rick Schapker   24
Pella Windows & Doors
Jill Hayden   23
J.H. Hatfield Homes
Mike Frank   21
Scholz Insulation Co., Inc.
Brent Holweger   18
Holweger Development & Construction
Mike Zehner, CGB GMB   17
Zehner Development Corporation
Jeff Happe   17
Happe & Sons Construction
Tony Arvin   11
Arvin Construction Co., Inc.
Jon Newcomb    9
Lensing Wholesale, Inc.
Jennifer Mitchell    8
Windows of Evansville

ROYAL SPIKES
(150-249)

RED SPIKES
(100-149)

GREEN SPIKES
(50-99)

LIFE SPIKES
(25-49)

BLUE SPIKES
(6-24)

SIBA Spike Club Members
(as of 10/31/04)

Tommy Thompson 329
Thompson Homes, Inc.
Bob Hatfield 255
Custom Homes by Bob Hatfield

Ron McGillem 136
R.A. McGillem Construction
Alan Bosma, CGB CGR 129
Bosma Construction, Inc.
C. Frank Scholz 127
Scholz Drywall
Jeff Hatfield 121
Core Contractors
Glenn Nurrenbern 116
Nurrenbern Construction
Sandy Smith Jones 115
Sandy Smith Builder, Inc.
Dan Buck 113
Dan Buck Development
Larry Koch, CGB 103
Koch Construction, Inc.
Damien Scheessele 103
Scheessele & Sons Construction

W.C. "Bud" Bussing   98
Bussing Construction
Brad Sterchi   92
Sterchi Homes Corporation
Brad Killebrew   91
Killebrew Brick, Inc.
Al Bauer, Jr.   87
Bauer Homes
Dick Zirkle   66
Benthall Brothers, Inc.
Mike Martyn   61
Martyn Custom Homes
Danny Davis   55
Davis Homes
Brian Hulse   55
Hulse Construction
Bill Jagoe   55
Jagoe Homes, Inc.
Jim Muth   52
Complete Lumber, Inc.
Jim Arvin   50
Arvin Sign Services

Darrell Spears   49
Spears & Norman Homes
Bill Badger, Sr.   49
Badger Construction, Inc.
John Peninger, CGB GMB   48
Homes by John Peninger
Wayne Henning   46
Old National Bank
Herb Schumacher   46
Schumacher Custom Homes
Walt VanZilen   42
Selective Homes
Rick Oakley, CGR CAPS   33
Creative Interiors
Robbie Sears   31
VECTREN
Bert Warner   30
Windows of Evansville
Ted Ubelhor   26
Fifth Third Bank

SUPER SPIKES
(250-499)

Carl Shepherd 217
Shepherd Construction, Inc.
Mike Talbert 203
Homes by the Talbert Group
Scott Jagoe 181
Jagoe Homes, Inc.
Steve Heidorn, CGR CGB CAPS 178
Heidorn Construction, Inc.
Ron Dauby 161
Core Contractors
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Call
Steve Thornbury
(812) 490-3632

smarthorn@sigecom.net
DO BUSINESS

WITH A MEMBER

GABE
MEHRINGER

PLUMBING, INC.
PL81055103

"Where Quality Begins
Inside the Walls"

New Home Specialist
Repairs & Installations

Since 1971

Newburgh Evansville

853-2321 479-1614

BFI
The Right Choice for

Years To Come

* Residential       * Commercial
* Industrial Recycling Services

Call BFI for ALL
Waste Removal Needs!

424-3345
F.J. Gourley

& Son

CONCRETE
CONTRACTOR

AND
LAND

DEVELOPER
853-3183
853-3850

"MEETING YOUR NEEDS SINCE 1920"

MILLER
BLOCK

AND
BRICK CO.

• CONCRETE BLOCKS
• ARCHITECTURAL BLOCKS
• FACE BRICKS
• PATIO BRICKS
• CONCRETE PAVERS
• GLASS BLOCKS
• MASONRY SUPPLIES

1700 W. FRANKLIN ST.   EVANSVILLE
NEXT TO PIGEON CREEK BRIDGE

422-2864

SUBZERO                ASKO               THERMADOR

(812) 963-3377

JENN-AIR                   GE                             U-LINE

K
ITC

H
EN

A
IDW

H
IR

L
PO

O
L

609 N. Weinbach Avenue
Evansville, IN  47711

Kitchen & Bath Center
Professionally Designed Cabinetry

Custom Made Counter Tops - Laminates,
Solid Surfaces, Sub Zero, Dacor Appliances

940 N. BOEKE ROAD
EVANSVILLE, IN 47711-4998

(812) 473-8400

AD
SPACE

AVAILABLE!
CALL

 479-6026

Need Help With
Your Investments?

Ken Stevens
Financial Advisor

Committed to your financial future.

•  I learn about your investment needs.
•  I can provide you with professional
   financial advice.
•  I can offer you a wide range of
   investment choices.
•  I can help you evaluate your
    investment options.

Call me.  I can help!

812.402.7602
100 N. W. 2 nd Street, Suite 222

Evansville, IN  47708

NEED
A BID?

Check your SIBA
Directory first!!

AD
SPACE

AVAILABLE!
CALL

479-6026
FOR MORE

DETAILS
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Culligan Offers You
and Your Customers:

•  certified quality products
•  great service
•  value for your dollars
•  builder and customer incentives
•  PEACE OF MIND!

Call at

423-3113

YOUR HOMES

REFLECT YOUR

   COMMITMENT
      TO QUALITY,

     VALUE AND YOUR

CUSTOMERS.

YOU UNDERSTAND THEIR EXPECTATIONS
AND THEIR LIFESTYLES.

The products and brands included in your homes
support these commitments and meet your high

standards.  Your customers rely on you to ensure
that nothing is overlooked.

2005 SIBA
MEMBERSHIP
DIRECTORIES

2005 HOME SHOW
April 15-16-17

The Evansville Courier & Press pre-
sents the 58th Annual Fifth Third Home
Show featuring products and services
for your entire home. Exhibitors will be
on hand to share ideas and plans in re-
modeling, furniture, kitchens, baths,
doors, home office, decorative acces-
sories, products and services for you
yard and garden, spas, electronics, heat-
ing and cooling, appliances and so much
more. This year the Special Guest Pre-
senters are Food Network Chef Paula
Deen, Garden Designer Jon Carloftis,
HGTV Designer Lee Snifders and An-
tique Appraiser Chad Lage.

The Home Show is the Tri-State’s

largest 3-day event focusing on quality
home improvement ideas and plans. The
hours are April 15: 5 to 9pm, April 16:
10am to 9pm and April 17: 12 to 5pm.

Adult admission is $5.00 Children 12
and under are free. Fifth Third Bank
Jeanie cardholders will receive 1 free
admission into the event by showing their
card at entrance.

Tickets can be purchased at Roberts
Stadium during the event.

For booth information contact
Carolyn Franklin with the Courier &
Press at 812-464-7658 or
franklinc@courierpress.com.

Dates and Times
April 15, 2005           5:00pm-9:00pm
April 16, 2005          10:00am-9:00pm

April 17, 2005            12:00pm-5:00pm

New insert pages for the
Membership Directory will be mailed to
each member company during the month
of January.  Members should replace
the old color pages with the new pages
of the same color in the binders from
last year.

Additional insert pages can be
mailed for no additional cost and extra
binders can be purchased at the SIBA
office or at the January 13th Membership
meeting for $10 each.

Look for “Directory Updates” and
“New Members” in each month’s Action
News to keep your Directory up-to-date
throughout the year.  To make directory
changes (new address, phone, fax or
contact representative) for your
company, simply call, fax or email the
SIBA office when those changes occur.
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JOHN O'BRYAN
District Manager

CHRIS SHADE
Store Manager

812-473-0339
2211 Burkhardt N. Road

Leisure Distributors
4250 E. Morgan Ave.

812-473-9684

WHOLESALE WE DO
ONLY INSTALLS

UNVENTED GAS FIREPLACES
UNVENTED GAS LOGS

TOP VENT FIREPLACES
DIRECT VENT GAS FIREPLACES

GAS TOP VENTS GAS FIREPLACES
GAS DIRECT VENTS WOODBURNING
PORTLAND DOORS UNVENTED

INCOMES IN CALIFORNIA INCREASINGLY

LAGGING BEHIND ESCALATING HOME PRICES
Survey results released on Dec. 2 by the

California Association of Realtors® show
that rapidly escalating home prices in the
state have made it significantly tougher over
the past 12 months to qualify for a mort-
gage, despite low interest rates.

In this year’s third quarter, a household
with a median income of $52,940 needed an
additional $55,370 in annual earnings to
reach the $108,310 qualifying income
needed to purchase a median-priced home
of $462,510, according to the association’s
quarterly Homebuyer Income Gap Index.

The gap between California’s median
household income and its median-priced,
single-family home grew by 47.9% from the
third quarter of 2003, the index found. In
last year’s third quarter, the gap was $37,440
to reach the $89,070 income needed to pur-
chase a median-priced home at $385,720.

According to the report, the state’s Cen-
tral Valley offers the most affordable hous-
ing options overall. The area’s median
household income of $40,640 was $27,030
short of the $67,670 needed to buy a me-
dian-priced home of $288,960.

Conditions were most discouraging in
the San Francisco Bay Area, where poten-
tial home buyers with a median household
income of $68,430 needed $82, 910 more to
reach the $151,340 in income needed to pur-
chase the area’s median priced home at
$646,280.

In October, the median price of an exist-
ing home in California was 21.4% higher than
a year earlier, the Realtors® reported last
month. Unsold inventories were up to a four-
month supply, roughly twice as high as a
year earlier.

VECTREN
MESSAGE TO

SIBA
CONTRACTORS

Due to the need to serve our
Spanish-speaking customers more
efficiently, it was necessary to change
the menu and prompts on our phone
system.  As a result, homebuilders and
other trade allies wishing to contact the
Vectren New Business Service Center
(NBSC) must now select either 1
(English) or 2 (Spanish) when
prompted.  After this selection is made
the number six should be entered in
order to reach the NBSC.  The option
for the NBSC will continue to be silent
in order for us to continue to provide a
quick and easy way for you to
communicate with us.

We apologize for any confusion or
delay this necessary change has caused.
And as always, we appreciate the op-
portunity to serve you.

Vectren Energy Delivery

SIBA SCHOLARSHIPS
OPEN TO ALL

Applications and guidelines for the
SIBA scholarships will be available at the
January membership meeting or are
available at the SIBA office.  The deadline
for returning the application and all letters
of recommendations to the SIBA office is

March 31, 2005.   The scholarship awards
are open to all students seeking higher
education, regardless of the involvement in
the construction industry.   Call the SIBA
office for more details – 479-6026.
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Call 1Call 1--800800--752752--6032 for dealers 6032 for dealers 
stocking Weyerhaeuser stocking Weyerhaeuser StructurwoodStructurwood® ® 

in your area.in your area.

There’s No Equal To

Structurwood®

Superior Flooring and Sheathing Panels

Supplying STRUCTURWOOD® OSB to the 
EVANSVILLE AREA for over 20 years and on 

into the future!!

NAHB BUILDERS
CONVENTION
ORLANDO, FL

The International Builders’ Show is the
premier event for the home building industry
and is one of the largest conventions in the
World. It’s where more than 1,400
manufacturers introduce their building and
construction products and services to more
than 90,000 industry professionals from more
than 95 countries around the world.

DATE
January 13 – 16, 2005

LOCATION
Orlando, FL

MORE INFO
AND REGISTRATION

AT
www.BuildersShow.com

BADGER TO LEAD SIBA
2005 Officers and Board Members Elected

The 2005 Officers and Board of Directors for SIBA were approved by the 2004 Board.
Bill Badger, Sr. will lead the officers and board of directors through the year of 2005.  Badger
is a custom home builder from Newburgh, who has strong experience building homes in the
local market.  Badger also has experience in leading the association during his term as
Chairman of the 2004 Parade of Homes.

Vice President: Bill Kattmann
Kattmann Construction

Treasurer: Kevin Vickery,
Evansville Teachers Federal Credit Union

Secretary: John Graupner,
Lowe’s Home Center

Elected to SIBA’s 2004 Board of Directors are:

ASSOCIATES
Bruce Biggerstaff, Sr., B.M.B, Inc.
Byron Cooper, Sticks & Stones Landscape
Mike Frank, Scholz Insulation Co.
Larry Northenor, First Federal Savings
Darren Spainhoward, Old National Bank
Ted Ubelhor, Fifth Third Bank

LEGAL   ADVISOR
Shannon Frank, McCray Lavallo Frank & Klingler

BUILDERS
Shane Clements, Eagle Construction
John Elpers, John J. Elpers Construction
Jeff Happe, Happe & Sons Construction
Jill Hayden, J.H. Hatfield Homes
Greg Kuhlman, Kuhlman Construction
Dave McClary, River Valley Homes
Dave Rahman, DLR Construction

REMODELERS
Damien Scheessele, Scheessele & Sons
Ken Stevens, F.C. Tucker Emge Realtors
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BONUS ROOM PROBLEMS? 
Blaming your HVAC contractor?  
WE HAVE THE ANSWER! 

 
 
 
 
 

            

              
  

WHY? 
• Unique, spray-in-place, soft foam insulation. 
• Perfect for hard to insulate areas, such as bonus room ceilings 

and floors,  band boards, cathedral ceilings, and crawl spaces. 
• 100:1 expansion, fills every crack, sealing all air leaks. 
• No emissions.  Envirodesic™ certification.  Water is the only 

blowing  agent, making it a healthy house product. 
 

Choose Icynene® for a Comfortable Bonus Room! 
 

Graber Insealators, Inc. 
Loogootee, IN   

866-295-2448 
www.graberinsealators.com 
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Entertainment Sponsor

Fifth Third Bank

Silver Sponsors
Badger Construction

Countrywide Home Loans
ERA First Advantage Realty
Integrated Building Products
Martyn Homes of Evansville

Sun Windows

Gold Sponsors
Evansville Drywall

Ferguson Enterprises
Murphy Homes

Prudential Prime Locations
Sprint Wireless

Windows of Evansville
Zehner Development Corp.

Celebration Sponsor

Old National Bank

2004 Christmas Dance Sponsors

HOSPITALITY SUITE
SPONSORSHIP FORM

Company: _________________________________
Contact: __________________________________
Address: __________________________________
City: _______________  State: _____  Zip: _______
Phone: ____________________
Fax: ______________________

SIBA Fax: 812-479-6340

Sponsorship Level
$50  ____

$100  ____
$500  ____

STATE BUILDERS
CONVENTION

 ~ FEBRUARY 24 & 25 ~
,

Over 1,000 attendees are anticipated from
throughout the Midwest, including Indiana,
Illinois, Kentucky, Michigan and Ohio to
participate in 30 seminars, meet with nearly
80 exhibitors, and network with peers at
Indiana’s 2005 Midwest Builders
Convention.

The event is scheduled for February 24-
25, 2005 at the Adam’s Mark Hotel at the
Airport in Indianapolis.

Over 80 exhibiting companies will
display the latest products, services, and
technology available to the housing
industry.   Products and services showcased
include appliances, kitchen and bathroom
fixtures, tools, roofing materials, windows,
doors, flooring, cabinetry, lumber, signage,
cellular phones, home warranties, and
insurance.

This event is a MUST for all successful
builders, remodelers, developers, building
suppliers, sales personnel, production
superintendents, and staffs.

For seminar details see page 16 or for
more information call  IBA at (800) 377-6334.

Special Thanks

to the...

Prize Sponsor
Kings Great Buys Plus

Centerpiece Sponsor
Combs Landscape, Nursery & Gift Shop

SUITE SPONSORS FOR 2005
(as of December 22, 2004)

Fifth Third Bank
Old National Bank

Mulzer Crushed Stone
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Christmas Dance 2004
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Scenes from the Christmas Party
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P
AYM

EN
T P

R
O

C
ED

U
R

E

          Check Enclosed (M
ake check payable to IBA).

        Please Invoice.
        MasterCard/VISA

Credit Card Number
Expiration Date

Signature _____________________________

R
ETU

R
N R

EG
ISTR

ATIO
N

Phone 1-800-377-6334. In Indianapolis 236-6334. Fax (317) 236-6342.  Mail to:
Indiana B

uilders A
ssociation, P.O

. B
ox 44670, Indianapolis, IN

 46244.

C
onvention R

egistration
Indiana's 2003 M

idw
est B

uilders C
onvention

February 27-28, 2003
A

dam
's M

ark H
otel at the A

irport, Indianapolis, IN

G
EN

ER
A

L IN
FO

R
M

ATIO
N  (Please com

plete and print clearly.)

Name_______________________________________________________________
Company____________________________________________________________
Additional Registrants _________________________________________________
____________________________________________________________________
Address_____________________________________________________________
City____________________________________ State ______  Zip _____________
Phone _________________________________ Fax _________________________
Local HBA ______________________________E-mail _______________________

A
SSO

C
IATIO

N IN
FO

R
M

ATIO
N  (C

heck all that apply)
____ Builder

____ CGB
____ Local President

____ Associate
____ CGR

____ State Director
____ Remodeler

____ GMB
____ Life Director

____ Developer
____ Spike

____ Executive Officer

H
O

TEL A
C

C
O

M
M

O
D

ATIO
N

S

You must make your own room reservations directly with the hotel. The Adam's Mark Hotel
at the airport is the headquarter hotel and therefore, IBA strongly encourages members to
stay at this facility. For the special convention rate, inform them you are attending Indiana's
Midwest Builders Convention.  A

dam
's M

ark H
otel Indianapolis A

irport
2544 Executive Drive

Single $98/Double $102, plus tax
(800) 444-ADAM or (317) 248-2481

*** R
oom

 availability cannot be guaranteed as all room
 requests are

filled on a first-com
e, first-serve basis.  ***

N
O

TE:  TIC
K

ETS A
N

D
 C

O
N

VEN
TIO

N
 PA

C
K

A
G

ES TO
 B

E PIC
K

ED
 U

P O
N

 SITE.   B
A

D
G

ES M
U

ST B
E

W
O

R
N

 AT A
LL TIM

ES TO
 EN

TER
 SEM

IN
A

R
S A

N
D

 SPEC
IA

L EVEN
TS.

C
A

N
C

ELLATIO
N P

O
LIC

Y
W

ritten cancellation prior to January 27, 2003 w
ill receive refund less 20%

 process-
ing fee.  A 50%

 cancellation fee w
ill be charged after January 27, 2003.

R
EG

ISTR
ATIO

N F
EE S

C
H

ED
U

LE

B
efore 1/24/03    A

fter 1/24/03   A
m

ount D
ue

Full Convention Registrant......................$175...............$195...... __________
Additional Registrant from Same Co.........125.................145...... __________
Thursday Only Registrant..........................115................135...... __________
Friday Only Registrant..............................100................120...... __________
Local Association Staff...............................50...................60...... __________
Student ($25/$30 per day)..........................50...................60...... __________
Registration of Non-NAHB Member...........300.................350.....  __________
Exhibitor Seminar Registration..................125.................145...... __________

IN
D

IC
ATE D

AY(S) Y
O

U W
ILL B

E A
TTEN

D
IN

G

     ___ Thursday, February 27     ___ Friday, February 28

S
PEC

IA
L E

VEN
T T

IC
K

ETS  (Additional tickets for those not fully registered.)

Keynote Presentation ....................................................$25...
__________

     (Thursday, February 27, 10:45-12:00 noon - does N
O

T include lunch)

Thursday Exhibits Pass ..................................................$20...
__________

   (includes all of Thursday activities in exhibit hall including lunch, dinner, and entertainer)
Friday Exhibits Pass ......................................................$20...

__________
   (includes all Friday activities in exhibit hall including lunch)
W

omen's Council State House Tour.................................$0.....
__________

   (Thursday, February 27, 1:00-3:00 p.m
.)

   Total A
m

ount D
ue  $___________
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BUILDING SCIENCE WORKSHOP:
JANUARY 29

FEATURING JOE LSTIBUREK!

The upcoming “Building Science
Workshop” is the best seminar of the year
for people in the construction industry.
Builders should not miss this, and they
should encourage their suppliers and
subcontractors to attend as well.  The
workshop will address one of the greatest
concerns of home builders: mold – and how
to avoid it.

For years, mold has been a sporadic
problem for builders and their customers.
There are many questions about this subject,
and countless studies and reports have
been produced to resolve builders’ issues.
What builders are learning is that mold
requires an accommodating combination of
moisture and temperature.

For the Building Science Workshop,
SIBA is welcoming the nation’s premier
expert on the subjects of moisture,
condensation, vapor transmissions, and
barriers.  Joe Lstiburek will present some of
the ABC’s of keeping moisture from being a

problem in home construction.  Lstiburek,
B.A. Sc., MEng., PhD., P.Eng, is a forensic
engineer who is internationally recognized
as an authority on moisture related building
problems and indoor air quality.  Lstiburek
has written numerous books and technical
papers on building construction.  He is an
expert on the areas of rain penetration, air
barriers, air quality, durability and
construction technology.

The seminar has been approved for 6
hours of Continued Education for
Vanderburgh Contractor Licensing, as well
as 6 hours of Learning Units for AIA
members.

The full-day seminar will run 8:30 a.m. –
5:00 p.m. and include lunch for attendees.
The cost to attend is $75 for SIBA members
and their employees; $75 for CSI members;
and $90 for non-members.

To register, see the registration form on
page 19.  Call the SIBA office for further details.

GOT
CONT'D ED
CREDITS?

Licensed contractors can get continued ed
credits by attending  these seminars
through the Builders Association.

Joe Lstiburek Workshop
January 27, 2005
Evansville, IN

State Builders Convention
February 24-25, 2005

Indianapolis, IN

This diagram is provided by
Vectren, and indicates where
meters an be legally set.
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BUILDING SCIENCE
WORKSHOP

Who should attend:

Cost To Attend:
SIBA Members: $75/person
CSI Members: $75/person

Non-Members: $90/per person
(lunch included)

Name:  ____________________________ Company: ____________________________
Address:  _________________________   City:  ______________   Zip:  ________
Phone:  ____________________________    Fax: __________________________
E-Mail: ______________________________________________

Sponsored by:

“Building Science” workshop is a full-day seminar focusing on designing and building practices for the
southwestern Indiana climate.  The Workshop will cover critical building topics and feature...

JOE LSTIBUREK!

Thursday, January 27, 2005
8:30 a.m.  ~  5:00 p.m.

at the Holiday Inn Conference Center
(Hwy 41 & Lynch Rd)

Complete & Return:  SIBA  2175 N. Cullen, Evansville, IN  47715     FAX: (812) 479 - 6340
For more information, call the SIBA office at (812) 479 - 6026

Lstiburek, B.A. Sc., MEng., PhD., P.Eng, is a forensic engineer who is internationally recognized as an
authority on moisture related building problems and indoor air quality.  Lstiburek has written numerous
books and technical papers on building construction.  He is an expert on the areas of rain penetration,
air barriers, vapor barriers, air quality, durability and construction technology.

Workshop Topics:
MOISTURE & VAPOR TRANSMISSION

Permeability
Barriers and Retarders
Condensation & Dew Point
Drainage Plane
Relative Humidity

WALL CONSTRUCTION
Building Envelope
Above and Below Grade walls
House Wrap & Insulation
Flashing & Weep Holes
Brick Veneer & Vinyl Siding
Air Barrier Systems
Metal Studs

CRAWL SPACES
Removed Vents
HVAC Concerns

PROBLEM SOLVING
Rain Penetration
Finding and Fixing Holes
Mold & Mildew

Builders
Remodelers

Suppliers
Framers

HVAC Contractors
Designers
Architects
Engineers

Approved
for

Six Hours
Vanderburgh

Licensing
Credits

Approved
for

Six Hours
of CEU’s
for  AIA

Members
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AMERICAN SEAL COATERS,

INC.

BASEMENT AND CRAWLSPACE

WATERPROOFING CONTRACTORS

(812) 963-6620

FROM SIBA's CHRISTMAS DANCE...

Fifth Third and Fifth Third Bank are registered service 
marks of Fifth Third Bancorp. Member FDIC

TRACI HORTY
Mortgage Loan

Originator

F I F T H  T H I R D  M O R T G A G E S

• Construction loans
• Fixed & adjustable 

rate loans

• 100% financing 
with no maximum 
income restrictions

Contact Traci Horty when you’re
ready to buy, build or refinance.

812-456-2961
traci.horty@53.com
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Mark your calendars for these SIBA meetings.  Members should feel free to call the SIBA office for details on any
of the meetings listed on these calendars, or for dates of future events.

1

2 3 4 5 6 7 8

9 10 11 12 13 14 15

16 17 18 19 20 21 22

23 24 25 26 27 28 29

30 31

S M T W T F S

JA
N

U
A

R
Y

February
1 2 3 4 5

6 7 8 9 10 11 12
13 14 15 16 17 18 19
20 21 22 23 24 25 26
27 28

SIBA
M’ship Mtg.

@ Holiday Inn,
5:30 pm International Builders Show, Orlando, FL

Remodelors’
Council

@ Kight, 4:30 pm

Martin Luther
King, Jr. Day

Building
Science

Workshop,
@ Holiday Inn

1 2 3 4 5

6 7 8 9 10 11 12

13 14 15 16 17 18 19

20 21 22 23 24 25 26

27 28

S M T W T F S

FE
BR

U
A

R
Y

January
1

2 3 4 5 6 7 8

March

1 2 3 4 5

6 7 8 9 10 11 12

SIBA
M’ship Mtg.

@ Holiday Inn,
5:30 pm

LALALALALATETETETETE
ParadeParadeParadeParadeParade
EntrEntrEntrEntrEntryyyyy

Parade
Entry

Deadline

Remodelors’
Council
4:30 pm State Builders ConventionIBA Meetings

Valentine's
Day
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“Charge Forward with Teddy” at
Indiana’s Midwest Builders Convention

Indiana’s Midwest Builders Convention will be held February 24 and 25, 2005 at the Adam’s Mark Hotel at the airport in Indianapolis.
Special events, industry related seminars, exhibits and networking draw upwards of 1,000 attendees annually to the event.

This year, President Theodore Roosevelt promises an energetic, entertaining and memorable experience when he joins the Indiana
Builders Association (IBA) as the opening keynote speaker at Indiana’s Midwest Builders Convention.  His presentation will be at 10:45
a.m. on Thursday, February 24.  David Markovitz, a leadership expert and TR scholar, brings Teddy “Back to Life” to share stories and
anecdotes from Roosevelt’s life and career.

As Teddy, Markovitz will inspire you to overcome the challenges and uncertainty we are facing and CHARGE forward (as Teddy did
in so many ways), ensuring your organization’s quest for excellence.  You will learn Teddy’s key strategies to conquering adversity and
building a solid future.

In character as Teddy, Markovitz will regale us with tales of his days as Rough Rider and President.  And it’s not just a speech!
Complete with a specially selected “Secret Service” detail, Teddy will conduct a Press Conference, where you can ask President Roosevelt
questions, either of a historic nature or on current events.

You won’t want to miss this event.  Seating is limited.  Tickets to the keynote session are available and may be purchased separately
for $25 each, or as part of a package.

In addition to the keynote presentation, there will also be 30 breakout educational sessions covering sales and marketing; professional
growth; business management and building issues; land use and development issues; hands-on-training sessions and hot topics.  New
this year is also an entire track of seminars relating to the building code.  “Once again we have secured the top instructors and industry
consultants in the nation to present seminars at Indiana’s Midwest Builders Convention,” comments Carl Shepherd, IBA Convention
Chairman.  “With the addition of an entire track of seminars teaching the Indiana state building code we anticipate breaking all attendance
records.”

Over 70 supply companies will also exhibit, featuring their latest products and services.  “The exhibit space is sold out again this year
to suppliers who will be showcasing their latest products and services,” continues Shepherd.

Also new this year is a closing session featuring Dana Daniels and his parrot, Luigi.  In their program, “The Funny Side of Magic,”
Daniels, and his psychic parrot “Luigi”, will entertain attendees by performing “off-the-wall” magic, blended with rapid-fire comedy.
Daniels is regarded as one of the world’s funniest Comedy Magicians working today.  His presentation will be on Friday, February 25
beginning at 3:30 p.m.

In 2003, Daniels received the Comedy Magician of the Year and the Parlor Magician of the Year from the Academy of Magical Arts.  He
appears regularly on television, in Las Vegas and in Hollywood.  Tickets to the closing session are available and may be purchased
separately for $25 each or as part of a package.

Other special events include a SuperFleet SuperLunch in the exhibit hall sponsored by SuperFleet Association Fueling Program and
a continental breakfast in the exhibit hall sponsored by MBAH Insurance.

Indiana’s Midwest Builders Convention draws over 1,000 attendees annually from throughout the Midwest.  Registration packages
are available for $100 to $175.  For more information, call the IBA office at (800)377-6334 or visit the IBA website at www.buildindiana.org.

BUILDERS REPORT PROFITABLE RESULTS
FROM ATTENTION TO QUALITY

In the Dec. 3 issue of Quality Matters, a free monthly e-newsletter, the NAHB Re-
search Center reports that builders are continuing to see good results from their efforts to
transform their businesses by focusing on customer-focused quality.

Tom Frymire, vice president of Frymire Engineering Co., told the Research Center that
his company has seen positive results in its top four warranty calls from the implementa-
tion of a comprehensive quality-focused program.

From May of last year to this May, he said, there has been a 35% reduction in air
balance complaints, a reduction in condensation leaks, a 39% reduction in no a/c calls
and a 60% reduction in low a/c calls.

Marie Diane Gerace, quality assurance manager for Landaco Landscaping & Grading,
reported that, “We have seen substantial improvements in customer and builder satisfac-
tion, a reduction in callbacks and increased profits that have more than offset the cost of
the QA program. I am behind the certification program 100%.”
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Elpers Development, Inc.
     Welcomes you to

HavenwoodHavenwoodHavenwoodHavenwoodHavenwood
MeadowsMeadowsMeadowsMeadowsMeadows

Now open!
Hillsdale Rd. & Hwy. 41
Lots starting at $26,000.00
Call 812-963-3435 or 812-457-8265

MY FAVORITE MARKETING STORY
If I’ve learned anything in business

over the years it is this: if you want to
be successful, half of what you do
should be marketing.

Half. That’s a big number.
The above explains why so many

businesses languish, or worse, fail. For
example, say you are a crackerjack
framer and are tired of working for
someone else. So you hang out your
shingle and start a company. It doesn’t
matter that you are the best framer in
three counties and have all the best tools
and employees. If no one knows about
you, you’re going down.

How best should a construction com-
pany spend its marketing dollars? We
all know that marketing comes in many
shapes and sizes: phone book advertis-
ing, job site placards, sponsoring a hole
at the fund-raiser golf tourney, news-
paper advertising, radio advertising and
more.

In my experience, the number
one marketing method for construc-
tion-related companies is also the

least expensive: word-of-mouth re-
ferrals.

Which brings to mind my favorite
marketing story. About 10 years ago I
happened upon a magazine article. Un-
fortunately I don’t remember the maga-
zine or the author, but the article’s mes-
sage is forever riveted in my brain.
Here’s the gist:

A fellow owned a small remodeling
company. He had struggled for years try-
ing to find the right mix of advertising
using traditional methods. Finally, one
year he got fed up with pouring all that
money into advertising, which may or may
not have been working. He knew, how-
ever, with 100% certainty, that most of
his customers came to him by way of
referrals from other satisfied customers.

And so he had a radical thought: what
if I stop paying for all those adver-
tisements and instead invest that money
in follow-up customer service?

His plan was to call every customer
a month or so after their job was com-
pleted and ask how things were going.

Specifically, were there any problems?
Were they satisfied with the quality of
his work? How well did his personnel
treat them?

This accomplished two things:
It gave him feedback on his crew

and workmanship.
It gave him a chance to correct prob-

lems.
If there was a problem, even if it may

not have been his, he graciously offered
to come back and fix it, free. This
fellow’s business skyrocketed.

Can you imagine? What if a com-
pany did this for you? And what if it
actually did come back and cheerfully
fix the problems — for free? If a com-
pany ever went that far above and be-
yond for me, I would go out of my way
to tell friends and associates all about it.

Remember the old saying: a person
rarely talks about a good job, but will
complain about a bad job until their
dying day. My dad is a great example
of this. He bought a set of tires from a
nationally recognized company in the
1970s. One tire blew out in the sidewall.

Cont'd on page 25
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Combs Landscape

PRESIDENT'S,
continued from cover

2.  Home Show booth for SIBA
Increase public aware-

ness of SIBA and their website
Increase awareness of

the building standards for builders and
remodelers

3.  Increased membership and
retention - Promote involvement with
SIBA

4.  Keep members up-to-date by
printing critical issues in the Action News.
We have a lot of exciting events coming
up in the next few months that you don’t
want to miss out on.  The International
Building Show will be held January 13
through the 16 in Orlando, Florida.  This is
a great opportunity to become familiar
with all the latest ideas and products for
the building industry.  On January 27, we
will be sponsoring the Building Science
Workshop featuring Joe Lstiburek who is
an expert on moisture related building
problems.  As many of you may already
know, the majority of insurance companies

are requiring builders to have a mold
prevention program in place.  Don’t miss
out on this informative workshop.  The
Indiana State Builder’s Convention will be
held February 24 - 25.  And additionally,
don’t miss out on the 2005 Parade of
Homes.  The deadline for Parade entries
will be January 28.
And finally, please remember the key issue
is involvement.  SIBA is a team effort
working to make effective changes for the
building trade.   A good example of this
was at the state leadership conference
that several SIBA officials attended last
year.  We attended a Codes Committee
and they were discussing several code
issues that had not been resolved.  Steve
Shultz, the State Building Commissioner
stated that if you do not help us write this
code amendment, that they would write it
themselves.  Now we have a local person
from Evansville to help write those code
issues.  The point is to get involved and
make a difference.

The company gave him the runaround
and would not make it right. To this day,
my dad has not gone back and takes
great pleasure in telling all his friends
about that company’s shoddy products
and poor service.

To summarize: the basic fundamen-
tal of all marketing is to have custom-
ers seek you out. This can’t happen
unless:

They know you exist. They feel com-
fortable that you’re trustworthy and
competent. Traditional marketing meth-
ods are poor at accomplishing this. Word
of mouth referrals, however, work like
magic.

Tim K. Garrison P.E. of
ConstructionCalc.com has authored
books and short courses and lectures
on topics relevant to builders. Got a
technical or management issue?

E-mail
buildersengineer@constructioncalc.com.

Tim reads every one.   This column
cannot be reprinted without permis-
sion from the author.

Cont'd from p. 24
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MEMBERSHIP
ROSTER

(as of 12/17/2003)

ASSOCIATES

B U I L D E R S
4-A Builders
Ailstock Homes, Inc.
Ambrose Construction, Inc.
Arvin Construction Co., Inc.
Badger Construction, Inc.
Barrington Development Group
Bauer Homes
Baywood Homes, LLC
Bender Custom Homes, Inc.
Bosma Construction, Inc.
Bretwood Homes
BRG Homes
W.E. Brubeck Construction LLC
Dan Buck Gen. Contractor Inc.
Bussing Construction
Carlton Construction
CLGA Properties, LLC
Comfort Homes
Core Contractors, Inc.
Cosby Custom Homes
Cravens Construction, Inc.
Creative Interiors/Re-Bath
Cust. Homes by Bob Hatfield
Danco Construction, Inc.
Davis Homes
Denton Homes, Inc.
Deutsch Homes, Inc.

Diversified Homes, Inc.
DLR Construction Co.
Don Dubord Homes, Inc.
Dunn Building Services, Inc.
Eagle Const. & Development
Tim Elpers Custom Home Bldrs.
Elpers Development, Inc.
John Elpers Homes
Evansville Development Co. Inc.
Faulkenburg Homes LLC
Fest Construction Inc.
Fischer Contracting, Inc.
R.D. Flowers Construction
Foster Construction
H.P. West Development, LLC
Haas Construction, Inc.
Haas Homes, Inc.
Habitat for Humanity/Warrick Co.
Habitat of Evansville, Inc.
Happe & Sons Construction
J.H. Hatfield Homes, LLC
Heidorn Construction, Inc.
Mike Hirsch Construction
Holweger Develop. & Const. Inc.
Home Specialties
HomePros Corporation
Homes by Jimmy Kaster
Homes by John Peninger, Inc.
Homes by Robert Cook
Homes by The Talbert Group
Hornbeck Corbett Builders, Inc.
Howlett Homes
Robert Jackson Construction

Jackson-Keller Development, LLC
Jagoe Homes, Inc.
JDH Conctruction Inc.
JD’s Construction, Inc.
Kattmann Construction, Inc.
Don Keck Construction Co. Inc.
Kensler Construction
Koch Construction, Inc.
Phil Kost Construction
Kroeger Construction Co.
Kuhlman Construction, Inc.
Landmark Quality Homes, Inc.
Legacy Homes
LOR-RAN Corporation
MCF Construction
Maken Corporation
Martin Brothers & Co. Inc.
Martyn Custom Homes, LLC
Joe Mattingly Builders
John Mattingly Homes, Inc.
R.A. McGillem Construction
Messinger Construction
MIB Developers, Inc.
Mid-America Thermal, Inc.
Minerva Development
Murphy Homes, Inc.
New Master EERWA Dev.
Newmaster-Martin Contractors
Nord Enterprises, Inc.
Nurrenbern Construction
Performance Carpentry Inc.
Pharaoh Development LLC
Pichon Construction

Popham Construction Co.
Public Ed. Foundation of Ev.
Reid Development, Inc.
Reinbrecht Homes
Rhoades & Curry
Riecken Construction, Inc.
River Town Homes, Inc.
River Valley Homes
Rohrscheib Construction
Scheessele & Sons Construction
Schelhorn Builders, Inc.
Schumacher Custom Homes
Bart Schutz Homes
Selective Homes by Chad & Dad
Shepherd Construction, Inc.
Smith & Briscoe, LLC
Sandy Smith Builder, Inc.
Spears and Norman Homes
Sterchi Homes Corporation
David Stevens Construction Inc.
Daniel E. Temme Architect P.C.
S.C. Terry Designs
Thompson Homes, Inc.
TQM Custom Homes
Tri-State Devel. & Construction
Tri-State Restoration Contractors
Victoria Manor, LLC
Viehe - Homes of Distinction
Wunderlich Carpentry, Inc.
Zehner Development Corp.

2-10 Home Buyers Warranty
31 W Insulation Co
5 Star Security Systems
84 Lumber
A.B. White & Son, Inc.
A+ Heating & Cooling
A-1 Guttering, Inc.
Acordia of Evansville
Action Painting LLC
Action Pest Control
Adams Plumbing, Inc.
ADT Security Systems
Advantage Appraisal Service

AdvantageAir, Inc.
Airtight Insulation Co., Inc.
Allied Building Products Corp.
All-Weather Products, Inc.
Altstadt Plumbing
American Seal Coaters, Inc.
American Wholesalers, Inc.
Appraisal Consultants, Inc.
Aqua Leisure Pools
Arab Termite & Pest Control
Artful Interiors, LLC
Arvin Sign Service
B.M.B., Inc.
Bank of Evansville, N.A.
Bassett Furniture Direct
Baumberger’s Furniture

Phil Baxter Excavating Inc.
Bayer’s Plumbing, Inc.
Benny’s Flooring, LLC
Benthall Bros., Inc.
Berkau Masonry Inc.
BFI
BJ’s Home Accents, Inc.
BLB Masonry L.L.C.
Blinds, Etc.
Bosse Title Company
Brackett Heating & A/C
Brian’s Sewer Service, Inc.
Brown Brothers, Inc.
Brushworks Painting
Buck’s Crane Service, Inc.
John W. Bush Excavating

Business Forms Specialists
Cabinets and Counters, Inc.
Cardwell Tile & Marble, Inc.
Carpet Discount Center, Inc.
Carpets Unlimited Flooring Center
Carter Lumber
Cater Video & Security
Cemex/Kosmos Cement Corp.
CertainTeed Roofing Products
Champion Window Co.
Cingular Wireless LLC
Clark Installation Co. Inc.
Combs Landscape & Nursery, Inc.
Complete Design Service
Complete Lumber, Inc.
Concrete Depot of Evansville, Inc.
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Concrete Supply, LLC
Contemporary Landscape Design
Counter Design
Countrywide Home Loans
Cox Interior Supply
Crawford Door Sales
Culberson Poured Walls
Custom Blind & Shade Co.
Custom Recreation
Dal Tile
Ditch Witch Equipment
Dossett & Sons Inc.
Edwards Concrete Construction
Bill Egli Concrete Construction
Elaborate Tile Company
Electric 2000, Inc.
ELKO Kitchen & Bath
Elliott’s Excavating
Ellis Wood Floor Service
EMC the Boc Group
Emerald Turf Farm
Engler’s Flashing Works
ERA First Advantage Realty, Inc.
ESSROC Cement Corp.
Evansville Courier Company
Evansville Drywall Supply
Evansville Federal Credit Union
Evansville Garage Doors, Inc.
Evansville Living Magazine
Evansville Teachers FCU
Evansville Tile Distributors
Evansville Titles
Evansville Winnelson
F.J. Gourley & Son
Fan & Light World
Farm Credit Services
Robert Faulkner Law Office
Fehrenbacher Cabinets, Inc.
Felts Lock Co., Inc.
Ferguson Enterprises, Inc.
Fifth Third Bank
First American Title Insurance Co.
First Federal Savings Bank
Gabe Mehringer Plumbing, Inc.
GAF Materials Corporation
Gaither Rutherford & Co., LLP
Gallagher Niemeier Interiors Inc.
GE Appliances
General Shale Products Corp.
Gensic’s Furniture House/Bedland
Goodman Concrete Walls, Inc.
Michael Gourley & Sons Concrete
Graber Insealators, Inc.
Grassmasters Sod Farm
Grateful Threads
Grooms Exteriors, Inc.
Gutter Helmet of Evansville
Hahn Bros. Drywall Corporation

Hahn Realty Corporation
Hall Plastering & Drywall, Inc.
Harding Shymanski & Co.
Harmco Sales Corp.
Rita Heathcotte, CPA
Heritage Federal Credit Union
Joe Hisch Drywall Co.
The Home Plan Co.
Hoosier Tile & Marble
Hydromax
ICI Paints, Inc.
IMI - Irving Materials, Inc.
Indiana Wholesalers, Inc.
Insight
Integra Bank
Integrated Building Products, Inc.
Jack Frost, Inc.
Joe Michael Landscapes
J’s Masonry
Just Faux Fun!
Just Faux It!
Kenny Kent Chevrolet
K-I Lumber & Building
Materials
Kight Lumber Co., Inc.
Killebrew Brick
King’s Great Buys Plus
Kitchen Interiors
Koch Air, LLC
Don Koester Masonry, Inc.
Koorsen Protection Services
Koressel Glass Company
Kraft Nursery, Inc.
Krystal Kleene
L.E. Raley Electric Co., Inc.
Lance Cabinet Shop
Landscapes by Dallas Foster
Lappe Heating & Air, Inc.
Lea Matthews Furniture & Int.
Lehigh Cement Company
Leisure Distributors
Lennox Industries
Lensing Wholesale, Inc.
H. A. Lewis Htg, Clg & Plbg, Inc.
Dan Libbert
Light Concepts
Louisville Tile Distributors, Inc.
Lowe’s Home Centers
Luton Landscaping
Lynnville National Bank
M.A.B. Paints
McCray Lavallo Frank & Klingler
McMahon Exterminating Co. Inc.
McMurtry Painting, Inc.
Meuth Carpet Supply
Meuth Concrete Services
Midwest Telecom Commun.
Miller Block & Brick Co.

Miller Hardwood
Mirrors Unlimited
Moose Lewis Contracting, Inc.
Morley & Associates, Inc.
Mulzer Crushed Stone
Nature by Design Landscapes
Nenneker Electric Inc.
New Homes Realty of Indiana Inc
Nextel
North American Green
Nutec Supply South
Nvision Designs LLC
O’Daniel, Inc.
Old National Bank
Overhead Door Co. of Evansville
Paint Distributors, Inc.
Paint ‘N Stuff, Inc.
Paragon Sight, Sound & Security
Parker’s Custom Ironworks, LLC
Pasco Painting, Inc.
Pella Windows & Doors
Peoples Choice Mortgage
Peoples Trust & Savings Bank
The Perry Company
Phelps Electric Co., Inc.
Plumbers Supply
PPG/Porter Paints
PPW
Professional Hardwood Floors
Prof’l. Warranty Corp (PWC)
Progressive Land Title of Indiana
ProSource Whls. Floor Coverings
Prudential Prime Locations
PVC Plastics Co., Inc.
Re/Max First Class Realty, Inc.
RE/MAX Services
The Realty Group, LLC
Rick’s Rain Irrigation Inc.
Risley’s Audio & Video
River Bend Realty
Ryan’s Ace Hardware
Ryan’s Excavating, LLC
Sanderick Enterprises
Scheller, Woodruff & Associates
Schenk’s Sod Farm
Schiff Air Cond. & Heating
Schindler Htg. & A/C, Inc.
Scholz Drywall & Interiors
Scholz Insulation Co., Inc.
Schroeder’s Landscapes
Schultheis Insurance Agency
Sears Contract Sales
Self Insurance Services
Sell 4 Free Welsh Realty Corp.
Service Glass, Inc.
Seward Sales
Shelter Distribution / West Roofing
Sherry’s Home, LLC

Sherwin Williams
Shively & Associates
SIGECOM
Sofa Express
Southern Truss Co. Inc.
Spa City USA
Sprint Business Solutions
Stemaly Excavating, Inc.
Ken Stevens, F.C. Tucker Emge Realtors
Stewart Drywall & Painting
Sticks & Stones Landsc. Materials
Stil Studio
Stolz Structural, Inc.
Suburban Landscape Nursery
Sugarbaker’s Home Fashion
Sun Windows, Inc.
Sunburst Stained Glass
Sunrise Carpets
Superior Deck & Fence Co.
Tony  Hornbeck  Concr./ Rock  Shooter
Tenbarge Seed Company
Tony The Tiler
Truss Systems, Inc.
Trusses by Hobgood, Inc.
F.C. Tucker Emge Realtors
Unclaimed Freight Carpet One
Union Planters Bank
United Dynamics, Inc.
United Fidelity Bank, FSB
VECTREN
Wallpapers to go
Waterfield Financial Corp.
Wells Fargo Home Mortgage
Weyerhaeuser Company
Whayne Supply/CAT Rental Store
Whirlpool Corporation
Mike Williams Gar.Doors/Openers
Windows of Evansville
Winiger Electric
Wood Specialties by Fehrenbacher
Dave Zint Construction Inc.
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Evansville
473-6400

5717 Old Boonville Hwy.

Henderson
827-8410

883 Hwy. 41 South

F A C T O R Y

C E R T I -
F I E D

D E A L E R

Evansville Tile Distributors
Ceramic Tile — Quarry — Natural Stone & More
1501 N. Cullen
Evansville, IN 47715
(812) 473-TILE
(812) 473-7023 FAX

Monday thru Friday
7:30 a.m. to 5:00 p.m. Complete Residential

and Commercial
Pre-Treatment for Termites

423-4455
1-800-844-4455

All types of flatwork
POURED BASEMENT

&
POURED RETAINING

WALLS

PERRY CULBERSON
1-800-323-8345

Beeper: 1-800-443-7243
ID# 002043

STOLZ
STRUCTURAL, INC.

STRUCTURAL STEEL BEAMS
STEEL POSTS

CRANE TRUCK SERVICE
DELIVERY AND SET-UP
SET WOOD TRUSSES

John and Linda Stolz
Owners

(812) 983-4720
2701  �. ������ ���.2701  �. ������ ���.2701  �. ������ ���.2701  �. ������ ���.2701  �. ������ ���.
����������, �� 47715����������, �� 47715����������, �� 47715����������, �� 47715����������, �� 47715
�����:  812�479�7950�����:  812�479�7950�����:  812�479�7950�����:  812�479�7950�����:  812�479�7950

���: 812�479�7966���: 812�479�7966���: 812�479�7966���: 812�479�7966���: 812�479�7966

Locally-owned supplier
of quality building
materials & home

improvement items....
...since 1957.

Evansville  Newburgh  Rockport  Owensboro

TTitle Search • Title Ins. • Closings
itle Search • Title Ins. •  Closings

4 N.W. Second Street
Evansville, Indiana 47708-1244

Tel. (812) 423-5221

Fax (812) 421-2760

evvtitles.com476-1373

Saturday
8:00 a.m. to 12:00 p.m.

NOW STOCKING:
4" & 16" Limestone Flooring

& Sink Bowls
12" Black Granite

& Porcelain Tile13", 16" & 20"
All in Stock!!!

Locally Owned!!
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