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President's Message
by JEFF HAPPE
Happe & Sons Construction

I recently filled out a profile
guestionnaire for apublication and | found
it to be quite a thought provoking
experience. It made mereflect for amoment
on alot of the good thingsin my life that |
have had the opportunity to be involved .
with and think about things that | hope to SI BA Da.y at EI I | S Par k
do in the future.

Being in the construction business is AUgUSt 8, FREE ADM I SSI ON

tough. It's a fight for survival every day.

We struggle with issues involving ReplacesAuguSt M ernberSh|p M eetlng

employees, government agencies, suppliers,

subontractors banks, customers. .thelit - (gp@ page 8 for details or call the SBA office)

could go on forever. But contractorsprovide
See PRESIDENT'S, page 29

“May a man tell what he can do until

hetries? That, | takeit, is the soul of NI ‘E{ll!/SLreAa
the Americanism which makes us a 8v8T C‘]’:\‘v;!w‘ad

peculiar people.” oBes0d SN
- General Lew Wallace plepuels pauosa.d
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Benthall Bros., Inc.

Distributors of
Fine Building Products

* Hurd Wood & Vinyl Windows & Doors
» Moss & Weatherlok Vinyl Windows

» Coronado stone veneer (supply or install)
* CHI overhead garage doors

* Entry Doors (steel & wood)

* Vinyl siding & trim (dozens of colors)

424-0413

- Since 1943 -

Acti
Action Fest Condrcd & the iri-siaie’s choice
all pests
roaches amd termibes

far proven probection agalinst

mclimig anls [ a5
ACLEN COMines the refan’s most advanced

SO IEimaE L' ]

the

arsd  techralogy
profEsticnal service the Tri-state
has trusted for over

Il"l.'.

FEArs

AIR EEIHDITIDNII"IIG- HEATII

1315 W. Columbia
Evansville, IN 47710

We're not comfortable until you are.

(812) 423-0056

G, INC.

MARVIN%

FMade far T

WHOLESALERS, INC

476-1373

FOR ALL YOUR
LIGHTING NEEDS

Fan & Light
World

400 S. Green River Road

CEILING FANS
CHANDELIERS
OUTSIDE LIGHTING
KITCHEN LIGHTING
RECESSED
TRACKLITING
FOYER LIGHTS

PHONE:

MON. - FRI. 8-6
SAT. 9-5

MIRRORS
BATHROOM LIGHTING
DOOR CHIMES
CENTRAL VACUUM
BATHROOM VENTS
LAMPS

INTERCOM SYSTEMS

OFFERING
g
o @
“Tmix
APPLICATION SPECIFIC MIXES
&

LERARD
E-stnre

muﬂmm l M
CALL OR VISIT US ON-LINE
424-365 1
WWW.IRVHAT.COH

Experience The
Sun Difference

The Sun Difference means bettes
products and service for you.

* Made to Order
* Regionally Manufactured
» Competitive Pricing

* High-Quality Products

473-0535 |

« Great Selection
* Qutstanding Service %
Call (B00) 328-1151 ﬁ N

" SIBA BUILDERS
Call Us! We will

/85375440
EW-Showroom

/W, Malin
woinNewburgh

www M artlnBrothersCo com

EEEERR s upply, LLC

"WHERE SERVICE AND QUALITY MEET"

QUALITY READY-MIX CONCRETE
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Southwestern
Indiana

Association

EXECUTIVE OFFICES

2175 N. Cullen Avenue
Evansville, Indiana 47715
Phone: 812-479-6026
Fax: 812-479-6340
OfficeHours:
8:30am. t04:30 p.m.
Website:

www.SIBAonline.org

2007 OFFICERS

President
Jeff Happe, Happe & Sons Construction

Vice President
John Elpers, John Elpers Homes
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Secretary
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2007 DEADLINES
Issue Deadline
January December 15
February January 12
March February 16
April March 16
May April 13
June May 11
July June 15
August July 13
September August 17
October September 14
November October 12
December November 16

SPECS

Ad Size Width Height
1/9-Page 21/2" x 31/4"
1/2-Page 712" x 43/4"
Full Page 712" x 93/4"
Insert 71/2" x 93/4"

All artwork, logos, photos and graphics must
bein black and white or grayscale fornét.

RATES

Size 1X 3X 6X 12X

Ninth ~ $33 $99 $198 $396
Half $66 $198 $396 $792
Full $129 $386 $772 $1544
Insert $225 $675 $1350 $2700

The information provided in this publication isfor informational purposes only.
Due to complexities of applicable building codes, construction applications, and facts specific
to each situation, individuals should consult with a qualified contractor
regarding specific construction needs or concerns.

SIBA does not guarantee acceptance by any member nor does it guarantee any products or
services offered by MMIC or Logan Lavelle & Hunt. SIBA recommends that members
perform their own due diligence and consult with appropriate advisors regarding all insur-
ance products and programs.
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'‘DIARY' FITSTHISPERSPECTIVE

The
Pedtke
Per spective

by
Bill Pedtke

| got acall recently from a homeowner
who was truly upset with a subcontractor.
It seems the work was not designed
correctly, and the end-result was causing
major problemsin the caller’s home.

Thecaller let meknow hemoved intothis
house about 1 year ago, and the subcontractor
refuses to correct the problems.

| asked about theinspection onthesub’s
work, and the caller said the inspection
didn’t catch the problem. *“Inspectors
depend on the contractor to do the work
right, anyway.” The caller was, however,
having theinspector return to re-inspect the
system to find “all the code violations”.

When | inquired who his general

contractor was, he was very evasive.
“That's not pertinent.” After | explained
that his home builder might have moreluck
dealing with a subcontractor in correcting
the problem, he admitted that he was his
own general contractor.

After | hung up the telephone, | was
very glad. The perfect articlefor the August
newsletter had dropped right into my |ap!
What a great opportunity to pound home
the starched lesson of hiring a professional
builder for, perhaps, the largest investment
inyour life!

But it's summertime, and it’'s been hot
lately. So as sleeves are rolled up and top
buttonsare open during the dog days, | think
it would bemorefunto re-visit our favorite
way toreview thislesson—Diary of AMad
HomeBuilder.

Bill Carson, who served the home
building industry asthe Executive Director
of the Indiana Builders Association for 42
years, wrotethefollowing story of aregular
guy who tried to save a few bucks by
building his own home. As | decided to
run Carson’s Diary, it occurred to me just
how many timesover theyearshe must have
received countless, frustrating phone calls
from “do-it-yourselfers”. From my

perspective, he captured the sentiment
exactly. Enjoy.

APRIL 1 (Fool’s Day)

My banker was very friendly. Said he
wished | would get a builder because |
didn’t know what | was doing. Best rate |
could get was four points above prime
because | was too marginal with no
experience. Also said I’d get the money in
stages after | showed proof of payment to
subs. What nerve! | didn't realize there
would be this much paperwork. Missed
three hours of work. Hegavemeacalendar,
though.

APRIL 26

Took 25 daysto finally agree on house
plans. Never dreamed there were so many
details. Discovered that my wifeisavery
nasty person. Think I’ m getting a nervous
condition.

MAY 4
Finally swung the deal on thelot. The

developer said, “Take it or leaveit!” Said
the builders buy several lots at a time and
that’s why they get discounts and that |
didn’t qualify. | know | paid too much but

seDiary, page 18
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SHERWIN
WiLLIAMS.

Cashmere®
Interior Latex Paint

Buttery smooth,
beautifully rich finish

Duration Home™
Interior Latex Coating

The ultimate in beauty
and washability

Builders Solution™

Unique two-coat system
provides ultimate touch-up
and smooth, even surfaces

Evansville’s Place for Paint

Get the job done right with high-quality products, top-notch service and unmatched expertise from Sherwin-Williams.
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ProClassic® Alkyd

Provides a smooth and
durable finish with no
brush or roller marks

to eliminate callbacks

The Pros Know. Ask Sherwin-Williams®

sherwin-williams.com

Not responsible for typographical or artwork errors. ©2005 The Sherwin-Williams Company.

The most locations to serve you!

Diamond
632 Diamond Avenue
812-422-3641

Green River
811 South Green River Road
812-476-4951

Henderson
1350 North Green Street
270-827-0293

Evansville
4650 Lloyd Expressway
812-426-1900

Newburgh
8090 Park Place
812-853-3900
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ATTENTION BUILDERS!!!

Do you have a ready and willing Buyer? But, they are
not able because they need to sell their present home first?

We have the solution!!

There are three unigque core benefits of the 55P.

s Non-contingency status: New construction Buyers that want to
purchose another home but can't becawse their current home i not
sold find this program of great value. The plan provides a guaranteed sale and closing
date resulting in the ability to begin the process of having a home built.

Increcses the number of buven for new construction: when a new comstruction Buyer kst
their current home with ERA®, other prospective buyers con often times take advantage
of the 55P in order to sell their house to purchose their home listed with ERA®, In esence,
we increcse the pool of buyers for all our listings, e pecially a home that will attract a
move-up buyer such as new construction. This benefit is another recson to list with ERA®
regardless of your interest in the 55P.

A multitude of options: If in the event a Seller needs a contract quicker than one can be
market generated, by listing with ERA®R a contract can be forthcoming to enable their
next home purchase. And if in the event our optimism about their home selling is wrong
due to economic conditions outside our control, by listing with ERA® they have the option
at any time to proceed with our guaranteed iale program.

ERA First Advantage Realty
(812) 858-2400 or (812) 473-4663
info@firstadvantage.com

*Cerlain condiions and Imitations apply. Each office independently owned and aperated.
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SIBAR ROSTER 2007 Officers
Chairman:; Nina Lance
REMODELERS Vice Chairman: Mike Freeman

Bosma Construction, Inc.
Comfort Homes

Core Contractors, Inc.

Creative InteriorsRe-Bath
D&M Construction, Inc.

Dunn Building & Consulting, LLC
Fest Construction, Inc.

Happe & Sons Construction
Head's Construction, Inc.
Heidorn Construction, Inc.
Homes by John Peninger, Inc.
JD's Construction, Inc.

Koch Construction, Inc.

Martin Brothers & Co., Inc.
MCF Construction

Nurrenbern Construction
Popham Construction Co.

River Valley Homes

Sandy Smith Builder, Inc.
Scheessele & Sons Construction
Shepherd Construction, Inc.
Daniel E. Temme Architect P.C.
Tri-Sate Restoration Contractors
Zehner Development Corp.

ASSOCIATE MEMBERS
Allied Building Products
All-Weather Products, Inc.
Aluma-Kraft Sales

American Wholesalers

AMP Electric

Arvin Sgn Services

Banterra Mortgage

Benthall Bros Inc

Carpet Discount Center
Champion Windows

Diversified Mech & PImb Services
E.L. Walters A/C & Heating Inc.
Evansville Tile Distributors
Evansville Winnelson

Fifth Third Bank

Gabe Mehringer Plumbing
Graber Insealators, Inc.

|ICl Paints, Inc.

Indiana Wholesalers Inc.

Insulpro, Inc.

K-l Lumber & Building Materials
Kight Lumber Co., Inc.

King's Great Buys Plus

Kitchen Interiors

Kitchen Traditions, LLC

Lance Cabinet Shop

Lensing Building Specialties
Louisville Tile Distrs. Inc.

Michael Gourley & Sons Concrete
Nunning Heating/AC/Refrigeration
Old National Bank

Overhead Door Co. of Evansville
PPG / Porter Paints

Scholz Drywall & Interiors, Inc.
Sherwin Williams

Sun Windows, Inc.

Swat Pest & Lawn Management
Windows of Evansville

REMODELERS Sccretary/Treasurer: Rick Oakley

NAHB REMODELERSLOGO UNVEILED

LocaAL REMODELORSCOUNCIL
CHANGESNAME

Chairman Mike Nagel, CGR, CAPS,
opened the NAHB Remodelers’ spring
Board of Trustees meeting by unveiling
the council’s new logo with achampagne

industry within the next ten years, and the
council’s Board of Trustees wants to make
sure that the NAHB Remodelers reaches
moreof the remodeling population and grows

toast to the new name.
Theimplementation
of anew logo is another \[—\'ﬁ ¥, n

astheindustry grows. Updating the council’s
name and logo gives it a

-:',t%t w fresh, new image, makesit
step in the rebranding ],5., easier to search for online

process for the new and alows it to be seen as
NAHB Remodelers. R E “ ﬂ' ” ELERS associated with NAHB.
The decision to change the group’s name Locally, the Remodelors Council of the
from the Remodelors Council to the Southwestern Indiana Buidlers Association
NAHB Remodelers came after extensive hasdecided to implement aname change and
analysis of the council’s brand new logo in effort to rebrand along with the
recognition and investigationinto how to  national council.
make the council an even more widely-
known force in the remodeling industry.
Economists predict that the remodeling
industry will surpass the home building

K

REMODELERS

The 3rd Annual _
Home & Remodeling Expo

@ Washington
November 2! 3! 4 Square Mall

More Booths, More Sponsorships,

More Advertising and Promotions!
Don't miss this MARKETING OPPORTUNITY!

Booths Now Available!
Call 479-6026 or visit www.SIBAonline.org
Sponsorships Available! See page 25

MEETING

REMODELERS

TUESDAY AUGUST 28, 4:30PM

@ WARRICK COUNTY HABITAT ReStore
(10622 Telephone Rd.)
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GREEN BUILDING
COMINGTO
INDIANA

The Indiana Builders Association has
formed a special task forceto review green
building practices. One focus of the task
forceistoreview practicesthat might shape
legislative and regulatory policies for
voluntary, market-driven programsthat can
make sense for home building in Indiana.

Some effortsalready madeto implement
green building practices were found to add
too much cost, and would have detrimental
effects on communities, especially those
trying to maintain healthy growth.

However, NAHB has written a set of
Green Building Guidelines that are much
more builder-friendly and affordable to
working households. The NAHB
guidelines are also in the consideration
process for qualifying for ANSI standards.

Three SIBA builders are serving on
IBA’s Green Building Task Force. John
Elpers, Shane Clements and Mike Zehner
are scheduled to attend meetings, which are
expected to start in July, and run mostly in
conjunction with meetings of IBA's
directors meetings.

Updates will be forthcoming from the
SIBA office.

FALL TOUR RETURNS
INVESTMENT

Builders are already revving up for
SIBA’s 2" annual Fall Tour of Homes,
which is scheduled this year for October
13-14 and 20-21. Builder packets with
contracts are being mailed to all SIBA
Builder Members on August 1. The
deadline to enter is September 14, 2007.

The Fall Tour is another fantastic
opportunity for buildersto meet and greet
potential customers. Like the Parade of
Homes in June, the Fall Tour is geared to
attract potential buyers to newly built
homes, but in a more relaxed fashion for
the builder.

Requirements for entries in the Fall
Tour aren’t as restrictive as the Parade.
For example, an entry can be a home that
iscompleted, or ahomethat isstill under
construction, or even a subdivision or
open building lot.

Also in the Builder packet is
information about updates and changes
for this year’s Fall Tour. One major
change is the number of days for the Fall
Tour. The Tour will extend over two
consecutive weekends, but will still not

Toug

include the weekdays between. Onething
that has not changed is the cost for
builders to participate. The entry fee for
the 2007 Fall Tour remains at $500 per
entry — a great price for the exposure
provided through the event.

In 2006, SIBA had itsfirst Fall Tour,
and was surprised by the interest among
its Builder members. Expecting about 32
entries, SIBA was happy to report there
were 44 entries in the 2006 Fall Tour.
Even more are expected this year, since
the event demands less stress on the
builders, subcontractors, and suppliers.
And builders report the return for their
entry fee brings in many potential buyers
— much more than a typical open house.

Builders: you and your clientsare
invited to attend a FREE

Building Science Seminar.
4th Tuesday of each month (Jan-Nov)
7:00-9:00 pm
Holiday Inn (HWY 41 a Lynch Rd.)
Call (812) 423-3448 to reserve a seat

Below & Above-Grade Walls
Easily withstand 200+ M PH winds
Quiet - Only 1/3 as much noise

e R-Performance of 40-50

* Ready to Finish w/molded-in studs
e Interested ContractorsWanted

8/ 7-382-8825

www.odanielinc.com

Eﬂ&rgyPr@s

www.theenergypros.net

Teach Green, Build Green, Live Green
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MEMBERSHIP
MOMENTS

by
Shannon French Holt

SIBA DAY AT
ELLISPARK

Race Day Replaces
August Meseting

SIBA members get aspecial treat this
month! ‘SIBA Day at the Races’ will
replace the August Membership meeting.
This month’s networking opportunity will
be held at Ellis Park on WEDNESDAY,
August 8", Gates open at 11:00am,
LUNCH buffet isserved at noon, with live
racing beginning at 12:40pm. Admission
is FREE for SIBA members. Call the
SIBA office to see if seats are still
available, 479-6026.

KEEPING IN TOUCH WITH LEGISLATORS

o

s = ‘-'L = FeaTRR -
[} l'-llﬁ,h
- . 'ﬁ.

SIBA's Carl Shepherd meets with State Representative Suzanne Crouch
(left) and Sate Senator Vaneta Becker (right). Both lawmakers spoke
to the local chapter of the NFIB in Evansville shortly following the
2007 General Session. Shepherd and other attendees heard how
important it isto stay in touch with your legislators and stay informed
on legislation, sometimes minute-by-minute.

SIBA MEMBER BUILDS EASTER SEALSHOME RUN SWEEPSTAKES

Claire Bruggeman of Tell City, IN, wonthe
grand prize at the July 18" final “key
ceremony” for the 2007 Easter SealsHome
Run Sweepstakes.

She
has

her choice of the .
grand prize house built by SIBA
Builder, Shane Clements, Eagle
Construction, valued at $162,378 OR
$100,000.

During aseven-week salesperiod, more
than 2,600 Sweepstakes raffle tickets were
sold for $100 each. Five finalists were
selected in arandom drawing July 12. The
Wolf’s Tommy Mason conducted the final
key ceremony at the grand prize home in
Bridlewood subdivision as the finalists
chose keys at random and then attempted
to open boxes representing the raffle prizes:

a$10,000 second prize, $5,000 third prize,
and two $1,000 prizes.

With the grand prize winner choosing

the cash prize, the nonprofit Easter

Seals Rehabilitation

Center will net

approximately

Southwestern Indiana BuildersAssociation,
and Kemper CPA Group.

Shane and Am)./ Clemen Eagle
Construction, congratulate Grand Prize
Winner Claire Bruggeman (center).

$139,000
£ from this
year's Sweepstakes. Those
proceeds will underwrite physical,
occupational, and speech therapy sessions
for local individuals with disabilities who
couldn’t otherwise afford these life-
changing services. This year’s amount
brings the 16-year total raised by the
Sweepstakesto approximately $1.8 million.
Sponsorsof the 2007 Easter SealsHome
Run Sweepstakes were Eagle Construction,
NEWS 25, 104.1 FM WIKY, 93.5 The
Wolf, Evansville Courier & Press,
Evansville Area Association of Realtors,

Eagle Construction owner, Shane Clements,
talks with Easter Seals child representative,
Madison Melton.
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200/ MEMBERSHIPTOTALS Up For Renewal
Asof: 12/31/06 6/30/07 CertainTeed Roofing Products
Builders 126 138 Dunn Building & Consulting LLC
Associates 257 379 Farmers State Bank
Total 383 517 Foster Construction

Y-T-D Net Growth: 35%

Annualized Retention: 87.8%

Total jobsrepresented: 19,558!

EVEN MODEST IMPACT FEESCAN TAKE A
BIGTOLL ON HOUSING AFFORDABILITY

$1000 increase prices out 414 households in Evansville market

In Evansville, 414 households are
priced out of the median priced home
for every $1,000 of government related
increase in housing cost, according to
the most recent economic report by the
National Association of Home Builders.

The study gathered the median priced
home for our market is $198,421. This
price would require a minimum income
of $58,414. There are 140,138
households that earn at least thisincome
within the market. However, with amere
$1000 increase, 414 households can no
longer afford that home.

Even as the housing market
correction continues to exert downward
pressure on new home prices, localities
continue to push forward with new fees
and regulations that will further erode
housing affordability, according to the
new study.

The report on the impact of
government regulation on housing
shows that each $1,000 increase in the
cost of a new median-priced home
forces 217,000 prospective buyers out
of the marketplace.

Based on national mortgage
underwriting standards and incorporating
the latest data from the U.S. Census
Bureau, the report contains detailed
results for more than 300 metro areas.

The analysis found that every $819
risein fees paid at the beginning of the
construction process — such as an
increase in the price of a construction
permit, atap fee, aproffer or an impact
fee — adds an additional $1,000 to the
final price of the home.

“The study shows that even modest
impact fees can have a dramatic effect
on housing affordability,” said Jerry
Howard, executive vice president and
CEO of NAHB. “Local governments need

to understand that higher regulatory costs
frequently push up the price of housing
beyond the means of many teachers,
firefighters, police officers and other
moderate-income workers.”

The number of households who
would no longer be eligible to qualify
for a mortgage based on a $1,000
increase to a median-priced home
ranges from alow of 10 in both the La
Crosse, Wisc-Minn. metropolitan
statistical areas and the Ocean City, N.J.
MSA, to a high of 4,193 in the Dallas-
Forth Worth-Arlington, Texas area.

The numbers vary significantly in
each marketplace, and are largely a
function of local income distribution,
house prices and population.

To view a detailed breakdown on
how a $1,000 price increase on a
median-priced home affects households
in individual metro markets, please go
to www.nahb.org/pricedoutcities. The
full study is available online at

www.nahb.org/pricedout.

Hall Plastering & Drywall, Inc.
Hornbeck Concrete Services, Inc.
Jagoe Homes, Inc.
Kenny Kent Chevrolet
Leisure Distributors
Riecken Construction, Inc.
Schultheis Insurance Agency
Selective Homes by Chad & Dad
Vittitow Basement WallsInc.
These membersare up for renewal in

August. If you seethem, offer a friendly
reminder to renew!

LAST CHANCE
TO RENEW

Airtight Insulation Co. Inc.
Barbara's Bloomers
Coburn Ford Mercury
Euronique Inc.
Fredrick Hawkins Painting Co.
Interior Illusions by Dona
Kitchen TraditionsLLC
LOR-RAN Corporation

As of 7/17/07, these members have
not renewed their Membership Dues and
will lapse at the end of thismonth. |f
you see them, offer a friendly reminder of
the benefits of being a SIBA member.

CHARLESCLARK SALESWORKSHOP

NOVEMBER 29

S BA Brings National Sales Speaker for
Local Members

SIBA has scheduled a special sales
seminar for all members to attend.
Charles Clark, a nationally sought
speaker, will be in Evansville to
conduct a full-day workshop available
to all SIBA members on November 29,
2007 at Holiday Inn.

Clark will conduct afull-day workshop
on Personality Selling, entitled “Bulls,
Owls, Lambs and Tigers”.

Convention attendees may be

Southwestern
Indiana

familiar with
Clark’'s
interesting
approach to teaching people to sell to
the different personalities of potential
buyers. Clark has been brought back
by popular demand to Indiana’s State
Builders Convention, held in
Indianapolis.

Details on the Evansville seminar
will be coming soon.
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I Chris Combs 31
SIBA Spike Club Members ¢
ombs Landscape & Nursery
as of 6/30/07 Rick Schapker 29
SUPER SPIKES ( ) Pella Windows & Doors
(250-499) Ted Ubelhor 29
GREEN SPIKES Fifth Third Bank
Ir?mmy THhom plson 329 (50-99) Brent Holweger 26
ompson FOmes, Inc. Holweger Development & Construction
Bob Hatfield 274 Bill Badger, Sr. 97
Custom Homes by Bob Hatfield Badger Construction, Inc. BLUE SPIKES
Mike Martyn 9
ROYAL SPIKES Y (6-24)
Martyn Custom Homes
(150-249) Brad Killebrew 92 Dennis M essinger 24
Mike Talbert 249  Killebrew Brick, Inc. Mpga Copstruction, Inc.
Homes by the Talbert Group Al Bauer, Jr. 87  Jennifer Mitchell 21
Carl Shepherd 240 Bauer Homes VS\Ahndows Co;‘ Evansville .
Shepherd Construction, Inc. Danny Davis 73 ane Clements
Scott Jagoe 204 Dz'avi s H(?nm Eaglt'a Const & Development
Jagoe Homes, Inc. Dick Zirkle 68  David McClary 18
Ron Dauby 203  Benthall Brothers, Inc. River Valley Homes
; John Peninger, cee cMB cAPs 66 Bruce Miller 17
Dauby Construction ger, CGB GMB CAP Barrinaton Development
: Homes by John Peninger 9 pmen
Steve Heidorn, cercea caps 193 Darrell Spears 61 Mark Hansen 15
Heidorn Construction, Inc. K-I Lumber and Building Materials
Alan BOSI’na, CGB CGR 158 S)earS& Norman Homes Jon Ne/vcomb 15
Bosma Construction, Inc. Bill Jagoe 55 FC Tucker Emge Realtors
Ron McGillem 154  Jagoe Homes, Inc. Seve Fest 12
RA. McGillem Custom Homes JimArvin 53 Murphy Homes, Inc.
Dan Buck 151  ArvinSign Services John Graupner 8
Dan Buck Homes Jeff Happe 52 Lowe's Home Centers East
Happe & Sons Construction Sean Miller 8
RED SPIKES Jim Muth 52 Benthall Bros.
100 149) Complete Lumber, Inc. Chris Scholz 7
( R'Ck_ Oakle_y, CCRCAPS S0 scholzDrywall & Interiors, Inc.
Sandy Smith Jones 141  Creativelnteriors/ReBath Reenie Brown 6
Sandy Smith Builder, Inc. Carpet Discount Center
Trent Hunt 136 LIFE SPIKES John Elpers 6
Logan Lavelle Hunt Ins. Agency (25-49) John Elpers Homes
C. Frank Scholz 136 . Mike Freeman 6
Scholz Drywall & Interiors, | Walt VanZilen 48 MCF Construction
Jef?lz—l rt)?{veld ALerors, tnc. 197 Selective Homes by Chad & Dad Bill Kattmann 6
atfi Herb Schumacher 46 Kattmann Construction
Core Contractors Schumacher Custom Homes Cathy McGillem 6
Br ad. Serchi . 121 Jill Hayden 45 Kight Home Center
Serchi Homes Corporation JH. Hatfield Homes Chuck Murphy 6
Glenn Nurrenbern 121 Mike Zehner, cea cus 42 Murphy Homes, Inc.
Nurrenbern Consiruction Zehner Development Corporation Bill Rushing 6
Damien Scheessele _ 111 Mike Frank 40 K-l Lumber and Bldg Materials
Scheessele & Sons Construction Insulpro, Inc. Blue Spikes must recruit two spikes per year
Larry Koch, ccs 109  Bert Warner 34 until they reach Life Spike status (25 Spikes) in
Koch Construction, Inc. Wi ndows of Evansville order to remain in the NAHB Spike Club.
W.C. " Bud" Bussing 108 Robbie Sears 32
Bussing Construction VECTREN NA"B SP lKE ch
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SIBALEADERSVISIT WASHINGTON, DC

SIBA's Jeff Happe and Bill Pedtke paid
avisit to Washington, DC to be part of the
NAHB Legislative Conference. Morethan
1250 buildersand suppliersfrom acrossthe
country traveled to Washington to be part
of Hill Visits, in which members of the
home building industry visited

Representatives and Senatorsto discussthe

At the time of the conference, the
Senate’s discussion was heated mostly on
the immigration issue. Builders also
impressed upon lawmakers the importance
of FHA modernization as well as GSE'’s.

Building professionals also made clear
housing’'s importance in the economy.
Housing accounts for 16% of the nation’s

most pressing issues.

GDP.

Inside the U.S. Capitol
building, each stateis entitled
to place two statues of its
noteable people. Pictured
before a marble statue of
Indiana’s General Lew
Wallace, a civil war hero, are
Mary Pedtke, Bill Pedtke,

Not long after their arrival, Happe talked

Pedtke and Happe visited with Congressman Ellsworth. Pedtke into trying to steal the million Leanne Happe and Jeff
Ellsworth has received an A-rating from the home builders, dollars on display at the US Dept of Happe.
who appreciate his recent votes on reforming the regulatory Engraving and Printing.
oversight of the GSE’'s— Fannie Mae, and Freddie Mac.
= L
2 r - - — - - — — -
Throw everything you know
about wood out the window.
3 |

1

Wood Radius Wood Double-Hung
Casement Window Window

Exterior Premium Pine
Door 1836AP

JELD-WEN® windows and doors made with AuralLast™ wood will remain beautiful and worry-free for years. Unlike
dip-treated wood, Auralast wood is protected to the core and guaranteed to resist decay, water absorption and
termite infestation for 20 years. Ask your K-1 Sales Representative for more info on AuralLast™ exclusively

| —
‘l ’q ] from JELD-WEN®.
YEAR

| THE WORRY-FREE WoOD

| D

| RELIABILITY for real tife’ [} JELD'WEN.
L WARRANTY all WINDOWS & DOORS
AVAILABLE AT:
1 1700 NORTH KENTUCKY |

EVANSVILLE, INDIANA, 7711
812-464-2428
STORE HOURS:

M-F 7:00 AM - 5:00 PM
SAT 8:00 AM - 12:00 NOON

| L umber & Building Materials

% "VOLUME-PRICE-SERVICE" SINCE 1932
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FERGUSON.COM FUSION COLLECTION

| -

_—r—.ﬂﬂ

WHO CAN HELP YOU
DELIVER DREAMS?

At FERGUSON, we help you make your customers’ dreams come true. We offer
unrivaled, one stop shopping for virtually every room of the house. And, we deliver
custom orders on time, when you need them. Maybe that’s why so many builders and
remodeling contractors rely on FERGUSON. Together, we really do deliver dreams.

WHERE THE PROS GET IT.

w7 45 FERGUSON'
Bath, Kitchen & Lighting Gallery
a WOLSELEY company

EVANSVILLE:
621 WEST MORGAN AVENUE (812) 424-3531

TURRAY
S

SHION FOR LIFE

KitchenAid B=| ZO

ARCHITECT™ SERIES 1l
PASCAL™ KITCHEN FAUCET
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COMMITTEE TO VOTE NEXT MONTH ON GREEN
STANDARD PROPOSALS

Proposals on everything from roof
overhangs and the percentage of recycled
content in building materials to an
increased emphasis on panelized
construction — and a new ultra-green
“diamond” designation — are among the
recommendations to be reviewed when
the Green Building Standard consensus
committee meets next month.

Last week, the seven task groups of
the committee members — each assigned
towork on adifferent part of the proposed
standard — released their
recommendations and those will be voted
on by the entire committee when it meets
July 9-13 at the National Housing Center
in Washington, D.C.

Hundreds of pages of proposals, along
with justifications for each, are available
at the green building standard section of
the NAHB Research Center’'s Web site.
The Research Center is serving as
secretariat for the standards process,
which is being conducted according to
protocols developed by the American
National Standards Institute (ANSI) and
in cooperation with the International
Codes Council. When completed around
the end of thisyear, the document will be
thefirst ever consensus-based residential
green building standard.

The standard will be used for all
residential construction types, including
remodeling and multifamily
developments, both high and low-rise.

The proposed standard is based on the
NAHB Model Green Home Building
Guidelines, which were unveiled in
January 2005 and are now used by 20
home builders associations as the basis of
their state and local green building
programs.

Also, green, resource-efficient lot and
site development, which was included in
the appendix of the guidelines, will
become a part of the standard itself.

“If communities are seeking an ANSI
standard for voluntary green building, the
National Green Building Standard will
provide one-stop shopping,” said Green
Building Consensus Committee Chair
Ron Jones.

“To have remodeling, multifamily
and land development as part of this
residential standard isahuge advantage
for builders, too,” Jones said. “Many
of our members do more than one kind
of home building, and having a
comprehensive standard like this makes
it much more user-friendly.”

After the next consensus committee
meeting, the revised standard document
reflecting the votes of the committee
will be released for a public comment
period. The Research Center will gather
the comments and then circulate them

to the appropriate committee members
for their review and response.

Interested groups and individuals
will also be able to appeal committee
decisions. “ The transparency isintegral
to the development of this standard,”
Jones said. “Thisisnot some plan that's
being foisted onto the industry. Thisis
common sense green building — a
baseline for all of us that will
encourage this industry to become
greener and greener.”

BUY NOW!
SIBA COORDINATES $80,000 CAMPAIGN

SIBA Builders and other housing
professionals are benefiting from an
advertising blitz that has the community
covered with Buy Now ads. About 30

The Evansville Courier committed to
the campaign with special pricing and
financial contribution that supported the
campaign. Lamar Advertising also

billboards around the

provided special

area are matched by
guarter-page
newspaper ads, and
radio and tv spots too.
The Buy Now! message
isbeing delivered viaa
branding campaign that
maximized more than
$80,000 in advertising
in the local media.
The goal of the
campaign, which
follows an effective
national model, is to
advise consumers that

Listings

Did you know...

SIBA Builders can post
their homes on the SIBA
website — “Homes for Sale”.
can
description, multiple photos, as
well as links and email to the
builder’scompany. AND IT'S
ALL FREE - as part of your
SIBA membership! Not abad
idea, since the Buy Now!
Campaign is working to bring
consumers to the website!

pricing and contributed
extra boards for
exposure. South
Centr al
Communications

include committed special

pricing on radio
advertising.

The entire

commitment among
local organizations
totaled about $40,000,
which was matched by
NAHB — for a total of
$80,000.

purchasing a home is
more of a possibility than they may have
realized. A website supports the
campaign by offering articles about
different topics in buying or selling a
home, including how to select a builder
or realtor.

This spring, the SIBA board of
directorsvoted to spend association funds
on a media campaign. SIBA’s financial
commitment was met equally by the
Evansville Area Association of Realtors,
and the Mortgage Bankers Association
also contributed to the campaign.

Thiswas enough to
span the campaign over 90-days,
beginning late May into August.

Especially with today’'s market
status, the committee wants people to
realize that homeownership is
affordable, and that the home of their
dreams may actually fit into their
budgets. The advertising will provide
informational articles that will be
helpful to consumers as they consider
purchasing a home. The website will
also include links to each of the entities
involved.
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BUILDERS GOLF OUTING WASHEATED

Dozens of foursomes gathered for golf at
Rolling Hills Country Club on one of the hottest
days of the year. Thanks to the RHCC staff
and well-positioned stations, golfershad plenty
of refreshments and had a great time.

Congratulations to the winning team —
Logan Lavelle Hunt featuring Trent Hunt, who
truly isagood golfer. Hedragged along fellow
“golfers’ Jeff and Ray Happe, aswell asJmmy
Schiff. It was never reported that they used a
Happe or Schiff shot the entire outing, but the
team score of 53 was two strokes better than
the field.

Congratulations, also, to the losing team,
who accepted their last place prize so
graciously. Team CourierPress.com was
represented by Liz Miller, Jason Blair, Ed Smith
and Bill Donnelly, who received one cantal oupe
each for scoring ateam high of 76. A 76! With
astring, 2 mulligans and athrow per player —a
76!l At least we know for sure - the
CourierPress.com team doesn’t cheat!

A great round of golf was followed by a . .
fantastic dinner prepared by the RHCC staff. 2007 Builders Golf ChUmplons
Then, prizes were presented for the best shots -
of the day, aswell asto the luckiest golfersvia Jﬂfﬂ"!fff {;ﬁgnn
door prizes.

WEe're aready looking forward to the Fall
Classic Golf Outing, the fundraiser event for
the SIBA PAC, Inc. Details on the FCGO will
be announced soon.

With a total score of 53: (left to right) Jeff Happe; Trent Hunt, Logan Lavelle
Hunt Insurance; Ray Happe and Jimmy Schiff.

With a gross of 76, the CourierPress.com team won cantaloupes for all!
Pictured left to right are Ed Smith, Jason Blair, Liz Miller, Golf Chair
Danny Davis and Bill Donnelly.

Evansville Courier and Press
Team 1 didn't have to be good
golfersto win a team prize.
Winning gift bags donated by
Tracy Zeller Jewelry & Home, are
Ron Obermeier and Jamie Reiter.
Not pictured are Dave Hedge and
Randy Folz

Tom McDaniel, Killebrew Brick, was just
one of three'"Hydration Specialists driving
throughout the course, making sure that all

players had enough fluids to make it
through one of the hottest days of the year!
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Scenes from the Builders Golf Outing

Team Scholz Drywall

Courier & Press, and Paula McDaniel,
Killebrew Brick, for selling raffle tickets
throughout the course.

Christa Kingsbury (1) and Kelly Alexander,
Evansville Titles Corp, took advantage of their
Hole Sponsorship to distribute goodies to the
players. The pair isalso some of the best
volunteers SIBA has! 2007 marksthethird
consecutive year the girls have run one of the
two Hit-the-Green Contests.

Team Killebrew Brick

Evansville Courier and
Press used their Hole

their online department
and newest website

" TriStateH omeShow.com" .
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THANK YOU, GOLF SPONSORS!

ﬁ? EVENING SPONSORS
Old National Bank
' Aristokraft / Kight Home Center '

P ==

PUTTING CONTEST
McCray Lavallo Frank and Klingler

REFRESHMENT SPONSORS

Allied Building Products Corp.
Concrete Supply LLC

ERA First Advantage Realty
Killebrew Brick

Logan Lavelle Hunt Insurance Agency
NexGen Building Supply

Vectren
Special Thanks to FC. Tucker Emge
Realtors for donating the

LUNCH SPONSORS BOTTLEDWATER!!

K-I Lumber & Building Materials
Randy Brown - FC Tucker Emge HOLE SPONSORS
A& S Remodeling, Inc.

The Realty Group
Allied Building Products Corp.
All-Wesather Products
Arvin Sign Service
Concrete Supply LLC
E& B Paving
Evansville Courier Company
Evansville Titles

CONTEST SPONSORS Evansville Winnelson
King's Great Buys Plus Graber Insedators
Lockyear Title Hahn Brothers Drywall Co., Inc.
Rolling Hills Country Club Heritage Federa Credit Union
Tracy Zeller Home Kight / Carter Lumber
Victoria National Golf Club Ohio Valley Concrete Promotional Cmte
Re/Max Services

Sherwin-Williams
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D I A RY , continued from page 4

I'll easily save enough to offset it later. He
didn’t show me much respect.
MAY 6

Somebody’s going to pay for this on
election day. You need a Ph.D. just to fill
out all the various government offices.
There was less red tape when | joined the
Navy. Somebody will pay. Missed five
hours of work.
MAY 7

Staked out my lot as best | could. |
didn’t have one of those tapes, so | just
stepped it off. Wonder how builders square
the house on the lot? | guess it’s no big
deal.
MAY 8

Met excavator early inthemorning. He
said only afool would build a basement on
that lot. Too low! | let him know in
uncertain terms that it was my money and
to dig. He was grinning when | left for
work.
MAY 10

The excavation was filled with water. |
told him to fill the damn thing back up and
| chalked my lossup to “experience” I'ma
nervous wreck.
MAY 11

The foundation guys told me it would
be at least three weeks before they could
get to my job. They had to take care of
their buildersfirst. | hate delays.
MAY 12

Thelumber man said that | could qualify
for discounts as soon as | bought at |east
$250,000 worth of materials. | told himthat
was discrimination. He agreed. He also
would not guarantee any prices becausethe
[umber priceswere fluctuating almost daily.
Told him | wouldn’t stand for that kind of
treatment and would shop around. Missed
two days of work getting bids. Returned to
original lumber man and signed up.
MAY 15

When the framing carpenter told me his
price, | told him to go to hell. Told him
there were doctors making his kind of
money and that there were plenty of others
where he came from. Said he dropped out
of medical school to become a carpenter.
MAY 24

Hired original framer.
JULY 2

Foundation man finally showed up four
weeks late. Foreman called me an idiot.
Said that no blocks on the site, no work. |
thought they brought their own blocks. |
told him if he set foot on my property it

would be his last step. He beat me
half to death. Missed two days of
work due to stitches and bruises.
Had to reschedule everything.
Those subs are mean.
JULY 11

Lumber finally came. Called
framing carpenter and he said he had
to frame a house for one of his
builders first. It would be about
three weeks. | kicked my dog for
the first time.

JULY 12
Most of the lumber was stolen.
Insurance company very

cooperative. Lumber man said it
would take about four weeks to
replace items. Decided not to tell
the carpenter for fear he would take
another job. I'm sick.
AUGUST 13

Lumber delivered. Called carpenter and
said the timing was not so good. Hewould
start in four days. An extra delay because
his daughter was getting married.
AUGUST 14

Made alist of everybody who has lied
to me. Got writer’'s cramp.
AUGUST 18

Carpenter finally showed. | almost went
berserk when he pointed out that | needed
a saw box from the power company or he
couldn’t run his power equipment. He said
I’d have to pay him for aslong asit took to
get oneor he' d haveto go to another project.
| mumbled, “yes, I'd pay.” How was I
supposed to know about saw boxes? Missed
more work. Decided it’s not fun to build a
house.
OCTOBER 3

Structurelooksbeautiful. At leastit will
be closed up for the oncoming winter.
Neighbor told me the house looked off-
center on the lot. | told him to mind his
own business and get off my property. |
accused him of stealing some of my lumber.
OCTOBER 6

Roofer fell off the house today and was
injured. More delays. My wife just keeps
nagging. Told her to leave me alone and
that | never loved her anyway.
OCTOBER 12

Moved family to motel. New owners
just moved into our house. Thought it
would be long done before now. |'ve
wasted a lot of money.
OCTOBER 14

Noticed red tag on my house. The
Building Commissioner explained that the
framer had not built according to the code
and some small details would have to be
corrected. | told himthat | was“big” inthe

At hisretirement party in 2006, Bill Carson (r)
gave a hug to good friend and Evansville
builder, Bud Bussing. Bussing served as State

President in 1973.

party and | wouldn't stand for this and
neither would my friends in high places.
He urged me to continue my political
involvement and to make the corrections
or no more construction.
OCTOBER 15

Had some terse words for the
carpenter, but didn’'t know what to tell
him to correct. Told him to work it out
with the inspector. Felt like afool.
OCTOBER 23

Scheduled plumbing, cabinets, wiring,
fireplace and heat man - all of them at the
sametime. | just didn’t care anymore.
NOVEMBER 16

They all showed up on the same day
and it was total chaos. | didn’t care!
Missed work again.
NOVEMBER 17

OSHA inspector closed down project.
Cited 21 safety hazards. Told him
someone was going to pay “big” for this
because I've got strong political
connections. My doctor told me | have
high blood pressure.
NOVEMBER 22

All safety requirements met. Work is
in progress and all is well. Scheduled
drywall company. I'm drinking too much,

I know it. Missed three more days of
work.
DECEMBER 4

Drywall asked mewhy | didn’t insulate
the house. To save face, | told him he
showed up on thewrong date. Hewasvery
disgusted. The insulation company said it
would be at least four weeks due to backlog
of orders. | threatened him with physical
harm and then | relented and begged.
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DECEMBER 5

Received certified letter that
foundation man was suing me and
received two irate callsfrom subs| hadn’t
had timeto pay. Told the bossto “get off
my case” that same day.
DECEMBER 6

Discovered that vandals had broken
all the windows in the house. The
insurance people said the policy did not
cover broken glass. | went berserk.
DECEMBER 9

Started going to an analyst. He
advised that | need to be better organized.
| told him the only way his fee schedule
could be any higher isfor him to become
a carpenter.
DECEMBER 10

Painter splashed paint all over the
woodwork and carpet. | smiled at him
and told him that I'd see to it that he’'d
never get another job. | keep aflask in
my glove compartment now to ward off
the cold chills of winter.
DECEMBER 25

Told the family the reason there was
no gift exchange this year was because |
had a sizable overrun on the house. |
promised next year would be better. My
wife mumbled something about ignoring
her advice about getting a builder in the
first place. | retorted that if she were so
smart why did she even stay married to
me?
DECEMBER 26

My wife sued me for divorce today.
Said she couldn’t live any longer with a
man of my temperament and drinking
habits. She said she was going to sue for
the “HOUSE” and that she wanted it
furnished. | headed for the glove
compartment.
DECEMBER 28

Showed up at work with an awful
headache. Boss told me that | should
beginthe New Year by utilizing my talents
elsewhere. Said he'd give me a good
recommendation as a builder. Smart alec.

- AND THEY TOLD ME |
COULDN'TBUILD MY OWN HOUSE!

Bill Carson was the Executive
Director for the Indiana Builders
Association, and the author of “High
Pitches and Other Tall Tales” - a book
laced with humor and insights into the
necessary ingredients for individuals to
succeed in the volatile construction
industry.

To purchase your copy of the book,
call the SIBA office at 812-479-6026.

NAHB OFFERSBUILDERS TWO NEW JOB
SITE SAFETY RESOURCES

The National Association of Home
Builders (NAHB) recently announced the
release of itstwo latest safety products, the
Fall Protection Video and the NAHB-OSHA
Fall Protection Handbook, English-
Spanish. The two products provide easy-
to-follow instructions on how to prevent
construction-related falls.

According to NAHB Labor, Safety &
Health, more than one third of all fatal
accidentsin the construction industry are a
result of falls. In an effort to increase job
site safety and reduce the chance of job
related accidents, NAHB produced these
two products, which are now available
through BuilderBooks, NAHB's publishing
arm.

“The fall protection video and
handbook provide our industry with
critically important information for
maintaining a safe work site environment,”
said NAHB President Brian Catalde, ahome
builder from El Segundo, Calif. “The two
products compliment each other nicely and
serve as easy-to-use resources for both
English-and Spani sh-speaking employees.”

The 30-minute Fall Protection Video
can be used by buildersto train workersto
use safe work practices that eliminate fall
hazards and comply with OSHA fall-
protection standards in either English or
Spanish. The NAHB-OSHA Fall Protection
Handbook, English-Spanish provides
guidelines for creating a written fall-
protection plan and identifying safe work
practices that can prevent costly accidents

and injuries. Written with clear text,
photographs and illustrations, the book
serves as a user-friendly resource for
promoting safety on any job site.

The Fall Protection Video and the
NAHB-OSHA Fall Protection Handbook,
English-Spanish are essential tools for
learning how to:

e Select and use the right ladder

e Protect from injuries surrounding
stairways, leading edges, window and
wall openings and floor holes

e Use a personal fall arrest system

(PFAS)

e Safely build and erect exterior and
balloon-framed walls

e Securely construct rafters and install
roof trusses and sheathing

e Provide fall protection for application
of roofing materials

e Guard against implement hazards

e Provideprotection from falling objects

e Use safe job site practices to protect
workers operating at heights

e Trainworkerstoidentify fall protection
hazards

These two products are available for

purchase at www.BookBuilders.comor by

calling 800-223-2665. NAHB-OSHA Fall

Protection Handbook, English-Spanish

(ISBN 978-0-86718-622-2, Retail $12.50/

NAHB Member $11.00). Fall Protection

Video, includes two 30-minute videos on

one DVD, one in English, the other in

Spanish (ISBN 978-0-86718-623-9, Retail

$49.95/NAHB Member $29.95).

SIX BUSINESSPLANNING RULES

By Clay Nelson
1. Have awritten plan
While you don’t need a Fortune 500
consultant to develop a business plan, the
goals, steps, and financial details of your
plan are certainly too much to house “in
your head.” By writing down your plan, you
can easily shareit—useit asatraining tool
with your employees and trade contractors,
make it part of your accountability system,
show your lenders you can make good on
your commitments.
2. Update your plan every year
Doesyour planinclude staffing, income
projections, and starts based on last year's
sales, or salesfrom two, three, or even four

years ago? If so, you could find yourself
fighting fires and operating in crisis mode,
rather than systematically adapting your
business to new market realities. Planning
is the key to forward momentum in your
business.
3. Invest in a doorstop

Don’'t use your business plan to serve
that function! First and foremost, your
written plan is a tool for holding you
accountablefor achieving the goalsyou set.
Perhaps that is why many business owners
“hide” their plan. But not sharing your plan
with your associates and staff only

See RULES, page 24




Page 20 AUGUST, 2007 ACTION NEWS
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L'
= ;r : Congratulated by Danny Davis (r),
T r £| John Hoffert accepts a prize for )
[ =k / Straightest Drive Hole #8. Woody's lucky day! Golf Chairman,
Susan Bacon, Banterra Bank, accepts a Danny Davis (r), presents Mark
prize for Longest Putt on Chuck : : Woodruff with prizesfor the Hit-the-
Young's behalf! Green raffle drawing and the New Driver
raffle drawing.

Rick Hummerickhouse (1) won a gift
= certificate donated by King'sfor his
Russ Peach () has a good time with Golf Closest to the Pin shot on hole #4.
Chairman, Danny Davis, while accepting

his new club won in a raffle drawing.

Pat Martin (I) won a gift
certificate donated by L ockyear
- e Titlefor his Closest to the Pin

=g shot on hole #11.

Jeff the Ripper ©

The shot heard
around the course!
L %
- —= With a " throw" left in the bag of tricks, the =
Paul Keller (1) had the Straightest Logan Lavelle Hunt team thought SIBA
Drive on hole #13, sinking himself & pyegident, Jeff Happe, had the longest reach and
gift certificate to Olive Garden. the best chance of sinking a " putt" for a birdie! 1 :
Instead, just as the camera flashed....so did | =

Jeff's shorts.....resulting in that>>>>>>>>
It was said that the next few holes were a bit
breezy for Jeff and easy for othersto determine
which way the wind was blowing!
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Dennis Messinger

Bruce Miller>>>
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Special thanksto Lisa Vaughn, Logan
Lavelle Hunt I nsurance Agency, for
supervising the RHCC staff in hydration!

== e o T 1 T —Ln SIBA EO, Bill Pedtke, always
-~ .@Mu S| doesagreat job running the
=4 e -l .
p e - awards presentation.

Special thanksto
Renee Buck for her
continued support and
help at SIBA outings.

Team Koch Air

Special thanksto Shelley Fox,

Vectren, for helping
throughout the day!

¥y The heat proved to be too much for
Team NexGen Baywood Homes' Paul Hayden.>>>
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SIBA SUBDIVISION MAP

The second edition of the
Southwestern Indiana Builders
Association (SIBA) Subdivision /
Development Map is underway.
Don’'t miss out on this exciting
marketing opportunity! We've
aready had a great response!

SIBA will again partner with
E&M Consulting to produce a map
featuring new subdivisions
throughout Posey, Vanderburgh and
Warrick Counties. Association
members will have the first

opportunity to advertise and/or list
developments on the map.
Distribution will again be through
SIBA-related functions, such asthe
Parade of Homes, and at realtor
offices, banks, mortgage companies,
advertisers’ locations, through
builders and developers, model
homes and in relocation packets.

The last edition of the map sold out
quickly and was good for 3 years!
Themap hasproved to bevery popular

with the home-buying public.

NEED A BID?

Check your SIBA
Member ship Directory
first! OR log onto

www.S|I BAonline.org
click on " Search MEMBERS'

- 3"x3"

map markers

Listing Dev/ Model Homes vs. Ads
Choose not to advertise but still list your
development or model home on the map

* $195 per subdivision or model home

GET ON THE MAP!!

FOR ADVERTISERS LISTING

DEVELOPMENTS OR MODEL HOMES:

ad includes two free map
markers/amenity listings

- 3"x4.5" ad includes three free map
markers/amenity listings

- 3"x 6" ad or larger includes unlimited

3" x 3"

3" x 9"

3"x 12"

3" x 15"
Inside Cover
1% page back cover
Back Cover

3" x4.5"
3"x6”

Southwestern
Indiana

Association

Ad Prices
1.5"x 3"

$495
$795
$995
$1,295
$1,595
$1,995

Banner Ads from

E&M Consulting

800-572-0011

To secure advertising space or if you have any questions,

contact: JASON or MARC
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CONGRESSMAN BRAD ELLSWORTH MEETSHOME BUILDERS
ELLSWORTH VOTING GETSAN “A” FROM NAHB

U.S. Representative Brad Ellsworth
met recently with home builders in
Evansville during one of his few breaks
in the legislative action in Washington,
DC. The meeting was generously hosted
by Fifth Third Bank, and became a great
chance for builders to meet the recently
elected Congressman.

Ellsworth described some of his first
experiences in Washington as a
Congressman. Citing a 900-page
amendment to a bill, Ellsworth said some
of the lawmaking process can seem
overwhelming. And he highly
encouraged builders and suppliersto stay
informed on the legislative issues and
provide input when they can.

Ellsworth discussed afew issues, such
astheregulatory oversight of Government
Sponsored Enterprises (GSE). The GSE
topic has been an issue on Capitol Hill
for a few years, and can overly restrict
the financial resources of mortgage
companies if handled improperly.
Ellsworth’s multiple votes involving HR
1427 helped assure builders and
homebuyers of an appropriate balance for
Fannie Mae and Freddie Mac between
safety and protection for the housing
mission.

The National Association of Home
Builderscurrently has given Ellsworth an
A-rating based on his voting record this
May of the GSE legislation.

PORTER

i

h

PAINTS

JOHN O'BRYAN
District Manager

CHRISSHADE
Store Manager

812-473-0339

2211 Burkhardt N. Road

Congressman Brad
Ellsworth gives a few
pointers on getting
around in the nation’s
capitol with Fifth Third
Bank’s LIoyd Winnecke
and Ted Ubelhor.

At a meeting with SIBA
members, U.S.
Representative Brad
Ellsworth shares some of the
first impressions of serving
in Washington, DC with
SIBA President Jeff Happe.

Leisure Distributors

4250 E. Morgan Ave.
812-473-9684

Paragon

‘ Si'gfi- L 5:‘11:?1&";' ._EEE'.'HT'III}

WHOLESALE
INSTALLS

. i G ; S e
Jymmém | B

UNVENTED GASFIREPLACES
UNVENTED GASLOGS

GT=D

TOPVENT FIREPLACES
DIRECT VENT GASFIREPLACES

:1 =

home theater rooms
audio/video
structured wiring
lighting control
control systems
security systems

The Frepiace Company

=

%
L

phone 812.306.5544  fax 812.473.8771

GASTOPVENTS
GASDIRECT VENTS
PORTLAND DOORS

GASFIREPLACES
WOODBURNING

www.EvansvilleHomeTheater.com UNVENTED
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NEW M EM BER RUL ES,continuedfrompagelg
INTRODUCTIONS
decreases the chance that you will achieve
What do you do your goals.
after your 4. Be specific

membership drive
bringsin morethan
140 new
memberships in
two incredible
days? Hold agreat
Orientation, of
course!

All new
members  were
invited to attend
one of two different

orientation sessionsin mid-July.
Presenters at the orientation
meeting included SIBA
President Jeff Happe, Past
President Carl Shepherd, and

Jennifer Mitchell, Windows of

Evansville.

Companies sent one or
more representatives to learn
more about the Builders
Association, and the benefits
that come with the newly
purchased membership.
Attendees heard details on the
advantages membership brings
at the national and state levels,
aswell aswhat they can expect
at the local level.

New members were
introduced to the Quality
Assurance Builder Standards,
SIBA's written set of
construction standards of each
aspect of a new or remodeled
home. SIBA Builders are
required to meet or exceed the

standards, provide customerswith a
manual of the standards, and to place
in the sales contract a mechanism
that would resolve any disputes that
might arise.

In al, members learned any of
their employees can attend meetings,
seminars, and special events of the
SIBA. They also learned that
employees can benefit from the
SIBA’sdiscount insurance program.
In addition, new membersweretold
how they can save $500 per GM
automobile purchase—personal cars
or company trucks.

Did you know....

New Member Orientations are
typically held quarterly, for the new
members during that quarter. However,
ALL members are welcome and
encouraged to attend a new member
orientation. You never know whenyou're
going to hear the next idea that will save
you a lot of money!

SMRs, specific measurable results,
coupled with target completion dates, are
key to making your plan atool for action
rather than just pie in the sky. Your
company objectives, sales goals, and
target margins all should be stated in your
business plan. If they are not, how will
you hold anyone accountable or know
when you are “done.”

5. Keep your feet on the ground

Asafuture-oriented activity, planning
incorporates assumptions. But be sure
your assumptions are based on data, so
you are not projecting your market will
expand by 10%, only to find out later that
the more realistic figure was 5%.

NUTSAND BOLTSOF
A BUSINESS PLAN

e Company analysis—includes
history, overview, market

e Strategic planning—states goals
and opportunities

e Management team—identifieskey
personnel and their responsibilities

e Financia analysis—showsincome
statement, balance sheet, and other
key documents

e Summary statement—notes cash
requirements and other needed
resources

—Clay Nelson

6. Understand your financials

Never accept afinancial analysis that
you can't explain to someone else! While
you may pay a CFO or accountant to “do”
thefinancials, your entire executive team
must understand what the data is telling
your investors.

Clay Nelson, Clay Nelson Life
Balance™, was a featured presenter in
the Business Management track at the
2007 International Builders’ Show. A
former construction company owner,
Nelson is a well-known author, radio
show host, and speaker on work-life
issues of business owners. E-mail

clay@claynelsonlifebalance.com or
phone him at 805-682-8712.
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2007 HoME AND REMODELING
EXPO SPONSORSHIPS

TITLE SPONSOR (Limit ONE) OR WING SPONSOR (Limit 4 NONcompeting)

Each Sponsor receives:

* Logo on all print advertising (TITLE sponsor receives exclusive naming rights in Title of Expo)
o billboards, newspaper, Exhibit Guide, Exhibitor Detail and Action News

* Ya-page, full-color promotional mention on back of Exhibit Guide (TITLE sponsor recv’s 1/2 page w/SIBAR)
* Mention on radio promotions

* One 10°’x10’ exhibit booth at Expo (TITLE sponsor receives up to 4 booths, or extra large booth in center)

* Promotional materials and/or signage at center booth (10°x20’) at Expo

* Signage at entrance of one Wing at the Expo

* Mailing list of all exhibiting companies

% 5 minutes to speak at the Exhibitors Breakfast Friday morning

* Podium time at the October SIBA Membership Meeting

* Article/ad space in the October or November Action News

* Banner ad on SIBA website Home Remodeling section (active link to your website)
o Good for 6 months

PRICE: $10,000 - TITLE SPONSOR

OR $3,000 - 1 of 4 WING SPONSORS REMODELERS

" U TED ENN EEN EEN EEN BEN BEN BEN BEN BEN BEN SEN BEN SEN BEE SN Sy

2007 EXPO SPONSOR FORM !

* epresentative at each entrance handing ou
cfirrlljpany lzgo bag; (progide(i by spo}rllsog togeac}: O TITLE SPONSOR
atiendee 3 WING SPONSOR
O BAG SPONSOR

Promotional literature/items in the bag
* Promotional materials and/or signage at center
booth (10°x20’) at Expo All sponsorships are sold on first-come, first-served basis.

Logo in Exhibit Guide Company:
Logo on Exhibitor Detail to be handed out at [ pany:
entrances : Contact:

Article/ad space in Oct. or Nov. Action News i

X 2.3 minutes to speak at Exhibitors Breakfast Friday | Email:
morning |

Inclusion on SIBA website with active link to | Phone:

company website I O Invoice my company

Mailing list of all exhibiting companies I O Payment enclosed TOTAL: $
I O call for Credit Card #

Phone: (812) 479-6026 » Fax: (812) 479-6340 * email: sholt@sibaonline.org
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GABE chester's iron shoppe

MEHRINGER AMHH(AN L mATERS, 1L(

PLUMBING, INC. Wronght iron
PL81055103 Gastam Designs
"Where Quality Begins Value & Beauty
Inside the Walls" that pays!

New Home Specialist Decks - Verandas - Paties

Repairs & Installations CONTRACTORS

Since 1971
PP B12-281-1646
| 812-430-6851 Fax S12 4011647
Newburgh Evansville www. houseguard.com 1877 A FLTON RN

853-2321 479-1614

SPAﬁC ITy Remodeling?

3, L&.A.
P

3 th"" 'l':'

FURESWILE [N &1

| Scholz

609 N. Weinbach Avenue
Evansville, IN 47711

.:-"‘"

Spring Dlscountsfor
all SIBA Members

* Hot Tubs

* Pool Tables % [Bguk) Fehrenbacher Cabinets, Inc.

* Tanning Beds | = By 8944 Highway 65

* Saunas = Hie Evansville, IN 47720
Check your SIBA |ZE=

Custom Cabinet design, manufacturing, and installation

* Swimming Pools ) )
D I r a:tory f I rg! Granite, Zodiag, Corian, and L aminate Countertops

479_3161 Seethe Sub-Zero/Wolf, Asko, Kitchen Aid,

. " " Whirlpool Appliances
WWwWw.spacityusa.com §"REMODELORSCLASIFIED (812) 963-3377  wwwifci3.com

B ol \ "MEETING YOUR NEEDS SINCE 1920"
LeNnsING »f SI MILLER
BUILDING SPECIALTIES™
Windews & Doors TRUSSSYSTEMS INC AND
Kitchen & Bath Cabinets State of the art Design and Manufacture BRICK CO.
Wire & Melamine Storage || g Jrr . Prfoh ol Panel e ks
Fireplaces , « FACE BRICKS
« PATIO BRICKS
Garage Doors A (omponents . Crane Serice PATIOBRIKS
« GLASS BLOCKS
423'6891 P0. Box 191+ 810 HYROCK BLYD. « BOONVILLE, IN 47601 * MASONRY SUPPLIES
600 North Sixth Avenue * Evansville, IN PHONE (812) 8973064‘FAX (812) 8973069 1700 W. FRANKLIN ST. EVANSVILLE
Home Consultants Center™ NEXT TO PIGEON CREEK BRIDGE
Builder Showrooms located in 1-8883883064

Evansville *- Owensboro \ J 422-2864
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REGISTRATION FOR THE 2008 NOW SIBA

INTERNATIONAL BUILDERS | MEMBERSHAVE
SHOW ISNOW OPEN ANOTHER
REASON TO VISIT

July 2, 2007 - Online registration and  October 26, 2007. NAHB memberswho are

housing are now open for The 2008 first-timeattendees can register for the show FL OR' DA | N TH E

International Builders' Show® (IBS), being at the deeply .
held February 13-16, 2008 at the Orange discounted price /" | ./ = WI NT ERTI M E
County Convention Center inOrlando, Fla.  of $100. This/ J/ &y

All seminars at the NAHB Builders

Produced by the National Association of $100 fee )
Show have been approved for continued

Home Builders (NAHB), the show is provides access . X -

expected to draw more than 100,000 to the education & o education credits. Licensed contractorsand
attendees representing all facets of the and the exhibits . I . ’E‘LJ: subcontract_ors are reqw_red to get 3 credit
building industry. Attendeeregistrationand  andisonly valid hours per license held, in order to renew

hotel information can be found online at for attendees Al the license for theforthcoml ng year.
Www. BuildersShow.com. who have not The NAHB International Builders Show
More than 1,900 exhibitors will registeredinthe _(IBS) |sschedulgdfor February 13-17, 2008
showcase their latest products and services  past for the IBS 9 . in Orlando, Florida. The show featuresthe
at The 2008 IBS, the largest annual light as members of % _best of speakers for the construction
construction show in the world, covering NAHB. For industry, as well as dozens of acres of

exhibits of new and innovative products.
ThelBSisagreat placefor abuilder to be.
More than 100,000 attend this event.

Thisisthefinal year for the show to be
held in Orlando. The 2009 show is
scheduled to beheld in LasVegas—the only
other U.S. city that has enough exhibit space
and hotel rooms to host the event.

more than 1,000,000 net square feet. The further information on the first-time
Show will also feature nearly 300 education  attendee registration, please visit
sessions, taught by nationally recognized www.BuildersShow.com/Firsttime.
speakersand designed to help attendees stay To register online and take advantage
current on industry trends and issues. of the early registration discounts please go
To receive the early bird registration  to www.BuildersShow.com.

discount and to request aroom in your state Thelnternational Builders' Show isnot
hotel room block, you must register by open to the general public.

Siructurvwoord.

Weyerhaeuser

There’s No Equal To
Structurwood®

Superior Flooring and Sheathing Panels

Supplying STRUCTURWOOD® OSB to the
EVANSVILLE AREA for over 20 years and

on into the futurel!

Call 1-800-752-6032 for dealers
stocking Weyer haeuser Structur wood®
in your area.
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Logan Lavelle Hunt welcomes the newest
members of the SIBA Business Insurance Program!

Join the growing list of those saving premium dollars and improving coverage

Alan Bosma
Bosma Construction Inc.

Jeff Happe
H.P. West Development LLC

Bert Warner, Jennifer Mitchell
Windows of Evansville

Schiff Air Conditioning & Heating Inc.
Jim Schiff Jr.

Sterchi Homes Corporation
Brad Sterchi

Barrington Development Group
Bruce Miller

Murphy Homes, Inc.
Chuck Murphy

Dan Buck Homes Inc.
Dan Buck

Badger Construction Inc.
Bill Badger Sr.

Bender Custom Homes, Inc.
Steve Bender

Action Painting, LLC
Jeremy Matheny

Kitchen Traditions
Michael Wilson

Bayer's Plumbing Inc.
Joe and Maria Bayer

V

Group,You know us?

Topnotch southwestern Indiana builders and subcontractors

are discovering the benefits of doing business with Logan Lavelle Hunt
Insurance Agency, LLC, and The Motorists Insurance Group. That’s
because we're endorsed by the Southwestern Indiana Builders
Association (SIBA) to provide coverage for its members through the
SIBA Business Insurance Program.

The SIBA Business Insurance Program is the only insurance program

that provides association discounts and customized coverages to SIBA
members.

You can count on Logan Lavelle Hunt for:

The Motorists Insurance

The SIBA Business Insurance Program provides customized
coverages for property, general liability, builders risk, auto, umbrella,
tool, equipment coverage and workers’ compensation.

You'll have peace-of-mind knowing that your unique insurance
needs are being met by the only firm endorsed by SIBA to adminis-
trate the Business Insurance Program.

One-stop insurance shopping. One agency with all the coverages you
need, including personal auto, home, employee benefits, life, and
financial planning.

“Join the growing list of builder and
associate members whove discovered
the advantages of our SIBA
endorsement. I invite you to

call us today, and let us review all of
your business insurance needs.”
—Trent Hunt

Trent Hunt, Executive V.P.
Logan Lavelle Hunt
Insurance Agency, LLC

Logan Lavelle Hunt Insurance Agency, LLC

5150 Charlestown Road, Suite 2

New Albany, Indiana 47150

(812) 949-7444 * Toll-free: (877) 949-7444

Fax: (812) 949-7442

www.LLHins.com * e-mail: trenthunt@LLHins.com

<_»_Locan LaverrLe HuNT

' Insurance Acency, LLC
The Cornerstone of Youor Future

[
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PRESIDENT'S,

continued from cover

SO many positives that it’s important to
reflect on the good things that we do.

Members of SIBA are always working
to make sure we can provide safe and
affordable housing. There are plenty of
people out there always trying to tack on
costs to housing through fees, unnecessary
reguirements, and numerous items that do
not bring additional value to the building
process. We are always happy to consider
itemsthat really bring value to ahome, but
without our organization, lots of people
would be priced out of homeownership.

SIBA members provide sources of
income for thousands of employees and
their families. Employers try very hard to
provide good wages, benefits and job
security to their employees. | know lots of
contractorsthat will even makework at their
homes, offices or investment propertiesfor
their people during slow times because they
don’t want them to miss a paycheck. They
care about their people.

Builders and Associates provide
thousands of man hours and dollars to
charities, not for profit organizations,

churches, and schools. The NAHB
Remodelers provide several opportunities
throughout the year through things like the
preparation of Thanksgiving Dinners at the
Evansville Christian Life Center, their
workday projects and the financial
contributions they make to those in need
with the money made through The Home
and Remodeling Expo. We put our skillsto
use to benefit others.

My children are proud that | build
things. | can show them places around town
that we built. Some of our projects have
been in magazines and they seem very
interested when | show the picturesto them.
They will ask mewhen | get homeif | built
any buildingstoday. | think they believe that
| build something new each and every day!
They have a positive image of what | do.

These are just a couple of the good
things associated with what we do. When
times are slow or tough it’'s easy to focus
on the negative. It's alot more fun to think
about the good things that we experience
because of what we do.

Summertime is a good time for alittle
fun, too. Many of usenjoy family vacations
and SIBA certainly doesits part tomix ina
little relaxation. Danny Davis did an
outstanding job with the golf outing. It was
well organized and well attended. | heard

several people comment about how much
fun they had at the scramble.

August 8" will provide another
opportunity for some SIBA fun. We're
heading to Ellis Park. We have reserved
seating in the air conditioned Sky Theatre
and will have the opportunity for a blanket
presentation. A good time will be had by
all, and you might even make some money!
| hope to see you there.

Did you know...

SBA'sParadeof Homeswebste
(Www.2007par adeofhomes.com)
had more than 950,000 hits
during the month of June. That
was an aver age of almost 32,000
hits per day!

Special thanks (and
congratulations) to the
advertisers on that site: Lisa
Rush's Floors and Decor;
Combs Landscape; Moore
Development Group; Porter
Paints; Bank of Evansville and
Heritage Federal Credit Union.

www.combslandscape.com

LOrAL I

e 17-Acre, Full-Service Garden Center
* High-Quality Annuals, Perennials, Trees & Shrubs
* The Most Experienced Design Staff in the Tri-State
e Professional Design and Installation
® Water Gardens & Falls, Stone Terraces, Retaining Walls,
Walkways and Patios and more!
¢ Wide Assortment of Landscaping Materials
* Beautiful Benches and Fountains
e Silk Wreaths, Flower Arrangements, Decorative
ltems, and more!

urLawn
Combs Has it!-- e

LANDSCAPE

& Garden Nee s.

COMBS

NURSERY & GIFT SHOPPE

Burkhardt at Lynch 477-2869
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MEMBERSHIP
ROSTER

518 members as of 7/17/2007

Southwestern

BUILDERS

4-A Builders

A & SRemodeling Inc

Ailstock Homes, Inc.

Ambrose Construction, Inc.
Appman Custom Carpentry Inc.
Arvin Construction Co., Inc.
Badger Construction, Inc.
Barrington Development Group
Bauer Homes Inc.

Baywood Homes, LLC
Benchmark Contracting LLC
Bender Custom Homes, Inc.
Benthall Custom Homes

Bosma Construction, Inc.

BRG Homes

W.E. Brubeck Construction LLC
W.V. Buck Construction

Dan Buck Homes Inc.

Building Solutions

Bussing Construction

C&M Greenwell Contracting LLC
Carlton Construction LLC
Choice Homes, LLC

CLGA Properties, LLC

Comfort Homes

Core Contractors, Inc.

Cravens Construction, Inc.
Creative I nteriors/Re-Bath
Louis Crochet’s Home | mprovmnt

Cust. Homes by Bob Hatfield
D&M Construction Inc

Danco Construction, Inc.
Dauby Construction, Inc.
Dauby Properties & Invest. LLC
Davis Homes

Denton Homes, Inc.

Deutsch Homes, Inc.

DLR Construction Co.

Doty’'s Home Building, Inc.

Don Dubord Homes, Inc.

Dunn Building & Consulting LLC
Eagle Const. & Development
Elpers Development, Inc.

John Elpers Homes

Evansville Development Inc.
Exquisite Homes, LLC
Faulkenburg Homes LLC
Fehrenbacher Development Inc.
Fest Construction Inc.

Fischer Contracting, Inc.

R.D. Flowers Construction
Foster Construction

Goebel Realty & Development
Haas Construction, Inc.

Haas Homes, Inc.

Habitat of Evansville, Inc.
Happe & Sons Construction
J.H. Hatfield Homes, LLC

Head's Construction Inc.
Heidorn Construction, Inc.
Hinderliter & Sheffer Constr/LLC
Corey Hirsch Construction Co
Mike Hirsch Construction
Holweger Develop. & Const. Inc.
Homes by Jimmy Kaster

Homes by John Peninger, Inc.
Homes by R.L. Brown, LLC
Homes by Robert Cook

Hoosier Home Improvemnt LLC
Hornbeck Corbett Builders, Inc.
Insbrook Development

J & T Custom Homes

Jagoe Homes, Inc.

JD’s Construction, Inc.

Jedi Renovations, Inc.
Kattmann Construction, Inc.
Don Keck Construction Co. Inc.
Keller Group LLC

Kensler Construction LLC
Koch Construction, Inc.

Phil Kost Construction

Kroeger Construction Co.
Kuhlman Construction, Inc.
Landmark Quality Homes, Inc.
Legacy Homes

Leosons, Inc.

MCF Construction

Maken Corporation

Martin Brothers & Co. Inc.
Martyn Custom Homes

Joe Mattingly Builders Inc
Jeremy Mattingly Const, Inc
John Mattingly Homes, Inc.
R.A. McGillem Custom Homes
Messinger Construction, Inc.
MIB Developers, I nc.

Murphy Homes, Inc.

New Master EERWA Dev.

Newmaster-Martin Contracting
Nord Enterprises, Inc.
Nurrenbern Construction
O’Daniel, Inc.

Paradigm Solutions LLC
Paradise Custom Homes LLC
PickensHomes LLC

Popham Construction Co.

PTN Enterprises-P.Nuffer Homes
Public Ed. Foundation of Ev.
R.J.C. Inc.

Regal Homes of So. Indiana LLC
Reinbrecht Homes

Rhoades & Curry

Riecken Construction, Inc.
River Town Homes, Inc.

River Valley Homes

Rohrscheib Construction
Scheessele & Sons Construction
Schelhorn Builders, Inc.
Schumacher Custom Homes
Selective Homes by Chad & Dad
Shepherd Construction, Inc.
Smith & Briscoe, LLC

Sandy Smith Builder, Inc.
Spears and Norman Homes
Spring Valley/TD&T LLC
Sterchi Homes Corporation
David Sevens Construction Inc.
Brian Stevens Homes, I nc.
Suburban Building Inc

The Talbert Group LLC

Daniel E. Temme Architect P.C.
Thompson Homes, Inc.

Titan Home Builders, Inc.
Tri-Sate Restoration Contractors
Victoria Manor, LLC
Wunderlich Carpentry, Inc.
Zehner Development Corp.

ASSOCIATES

2-10 Home Buyers Warranty

31 W Insulation Co

5 Star Security Systems

84 Lumber

A & D Construction

A+ Heating & Cooling

A-1 Guttering, Inc.

A-1 Seibert Cleaners

Action Painting LLC

Action Pest Control

Ad Vision

ADT Security Systems

Advantage Appraisal
AdvantageAir, Inc.

Jerry Aigner Contruction Inc
Airpros

Airtight Insulation Co., Inc.

Al Maldonado Construction
Allied Building Products Corp.
Allied Waste Services of Evansville
Allure Property Staging Profes' nls
All-Weather Products, I nc.

Alpha and Omega Drywall, “LLC”
Aluma-Kraft Sales

American Eagle Tree Svc LLC
American Family Insurance
American Home Mortgage
American Seal Coaters, LLC
American Wholesalers, Inc.
Ameristone-Div.Amer.Constr.Svcs
AMP Electric Services, Inc.
Appraisal Consultants, Inc.

Arab Termite & Pest Control
Arvin Sign Service

AT&T

Audio Video I nstallations
AXIOM

B-Dry Systemsof SW Indiana
B&R Plbg & Radiant Floor Heat
B.M.B,, Inc.

Backyard Barns, Inc

Backyard Fences and Decks LLC
Bamberger,Foremn,Oswald,Hahn
Bank of Evansville

Banterra Bank

Barbara’'s Bloomers

Bartlett and Associates

Bassett Furniture Direct

Bayer’s Plumbing, I nc.

Ben Bush Landscapes

Benny's Flooring, LLC

Benthall Bros,, Inc.

BJ’'s Home Accents, I nc.

BK Flooring Inc

Blackwell Drywall Inc
Bookkeeping and More Inc.
Bosse Title Company

Bowen Brothers Concrete Inc
Eric Bowen Finish Carpentry
Brackett Heating & A/C
Bright Electric, LLC

Brown Bros I nc Paint/Wallcover
Budget Blinds of Newburgh
John W. Bush Excavating
Cabinets and Counters, I nc.
Capital Electric Inc.

Carpet Discount Center, Inc.
Carpet One

Carpets Unlimited Flooring Center
Carr’'s Masonry
Cemex/Kosmos Cement Corp.
Center Heights Lumber Co
CertainTeed Roofing Products
Champion Window Co.
chester’siron shoppe
Christian Construction

Clark Installation Co. Inc.
Coburn Ford Mercury

Combs Landscape & Nursery, Inc.
Complete Design Service
Complete Electric

Complete Fleet Solutions, Inc.
Complete Lumber, Inc.

Concrete Depot of Evansville, Inc.
Concrete Design

Concrete Supply, LLC
CornerStone Granite LLC
Michael J. Couch Landscaping
Counter Design

Countrywide Home Loans
Crawford Door & Dock
Culberson Concrete Svcs. Inc.
Custom Blind & Shade Co.
Custom Home Design

Custom Recreation

Dal Tile

DesignTec of Vincennes Ltd
Diamond Equipment Inc
Dianna’s Professional Clean. Svc
Dickinson Family Chiropractic
Diversified Mech & Plb Svcs
Doors & DocksLLC

Dossett Fence & Deck Inc.
Dream Yard Landscaping

D’Vine Design
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DWR Construction

E & B Paving, Inc.

E.L. WaltersA/C & Heating Inc.
EA2/EMC the BOC Group
Edwards Concrete Construction
Bill Egli Concrete Construction
Elaborate Tile Company
Electrical Assistance Inc.

Elite Tile & Marble

Elliott's Excavating

EllisWood Floor Service
Engler’s Flashing Works

ERA First Advantage Realty, Inc.
ESSROC Cement Corp.
ETFCU Service Organization
Evans Masonry Inc.

Evansville Commerce Bank
Evansville Courier Company
Evansville Federal Credit Union
Evansville Garage Doors, Inc.
Evansville Natural Stone
Evansville Teachers FCU
Evansville Tile Distributors
Evansville Titles

Evansville Winnelson

F.T. Kelley & Sons

Fan & Light World

Farm Credit Services

Farmers State Bank

Fashion Shop & Home
Fehrenbacher Cabinets, Inc.
Felts Lock Co., Inc.

Ferguson Enterprises, Inc.
Fifth Third Bank

First Federal Savings Bank
First Sate Bank

Flooring Solutions

Folz Realtors Inc.

Fredrick Hawkins Painting Co.
GR. Freeman Htg. & A/C, Inc.
Gabe Mehringer Plumbing, Inc.
GAF Materials Corporation
Garage Deco LLC

General Shale Products Corp.
Goodman Concrete Walls, Inc.
Michael Gourley & Sons Concrete
Graber |nsealators, Inc.
Grassmasters Sod Farm
Graybill Properties

Great Solution, Inc

Grooms Exteriors, Inc.

Gutter Helmet of Evansville
Guttertech, Inc.

Hahn Bros. Drywall Corporation
Hahn Realty Corporation

Hall Plastering & Drywall, Inc.
Hamlin Equipment Rentals
Hansen Business Forms
Harding Shymanski & Co.
Harvey Masonry

Hasgoe Cleaning Systems Inc
Heads Electric Inc

Rita Heathcotte, CPA

Help U Sell Vista Realty
Heritage Federal Credit Union
Hoehn Concrete

Holder’s Furniture, Inc.
Holiday Inn

Home Court Advantage

Home | mprovement Warehouse
The Home Plan Co.

Hornbeck Concrete Services, I nc.
House Hunter

Howard C. Johns, Inc
Hydromax

ICI Paints, Inc.

Illuminating Expressions

IMI - Irving Materials, Inc.
Indiana Wholesalers, Inc.
Indiana-American Water

Insight

Insulpro, Inc.

Integra Bank

Integrated Building Products, Inc.
Integrity Nursery

Interior Illusions by Dona
Interiors by Cassie, Inc.

J & L Contracting Inc

Jack Frost, Inc.

Jackson Construction

JBI Construction Inc

JH Rudolph & Co. Inc.

Jim Cummings

Just Faux Fun!!

Just Faux It! Just Consign It!
Kelley Chevrolet

Kemper CPA Group, LLP
Kenny Kent Chevrolet

Kenny Kent Toyota Scion Lexus
K-I Lumber & Building Materials
Kight Lumber Co., Inc.
Killebrew Brick

King's Great Buys Plus

Kitchen Interiors

Kitchen TraditionsLLC

Koch Air, LLC

Don Koester Masonry, Inc.
Koorsen Fire & Security, Inc.
Kraft Nursery, Inc.

L.E. Raley Electric Co., Inc.
Lambs Electric, LLC

Lance Cabinet Shop

Landmark Design & Engineering
Landscapes by Dallas Foster
Lappe Heating & Air, Inc.

Larry & Paul’s Plumbing LLC
La-Z-Boy Furniture Galleries
Lea Matthews Furniture & Int.
Lee Brick and Block

Lehigh Cement Company
Leisure Distributors

Lensing Building Specialties

H. A. Lewis Htg, Clg & Plbg, Inc.
Dan Libbert

Light Concepts

Lincoln Financial Advisors
Lin-Gas, Inc.

Lisa Rush’s Floors & Décor, Inc.
Lockyear Title

Logan Lavelle Hunt Ins. Agency
Louisville Tile Distributors, Inc.
Lowe's Home Centers

Lynnville National Bank

M & B Construction

M.A.B. Paints

Mann Seamless Guttering
Marsch Plumbing Inc

Larry D. Marshall Disposal Inc.

Matt’s Precision Drywall, Inc.
McCray Lavallo Frank & Klingler
McMahon Exterminating Co. Inc.
MediaMite

Metzger Construction Co Inc
Meuth Carpet Supply

Meuth Concrete Services

Meyer, Stone & Stratman, LLP
Miller Block & Brick Co.
Mooney Copy Service

Moose Lewis Contracting, Inc.
Morley & Associates, Inc.

MR. Construction, Inc

Mr. Fence & Deck-Pros

Mulzer Crushed Stone

N.T.’s Custom Services Inc
Nature by Design Landscapes
Nenneker Electric Inc.

NexGen Building Supply
Nichols Electric Supply
NiteLiters, Inc.

North American Green

North Star, Inc

Nunning Heating/AC/Refrigeration
Old National Bank

Oliver & Hudson Closing Svcs
OneWay Tree & Land Svcs. Inc.
Opus 1 Music, Inc.

Overhead Door Co. of Evansville
Oxford Mortgage Corp

Paint & Carpet Depot

Paint Distributors, Inc.

Paradise Home Design LLC
Paragon Sight, Sound & Security
Parker’s Custom Ironworks LLC
Pasco Painting, Inc.

Pella Windows & Doors

Peoples Trust & Savings Bank
Perk-A-Lawn Gardens

Pfeffer Construction LLC
Plumbers Supply

Popov Construction Inc
PPG/Porter Paints

Premier Concrete

Prof’l. Warranty Corp (PWC)
ProSource Whis. Floor Coverings
Prudential Prime Locations
PVC Plastics Co., Inc.

Pyke Masonry Inc

Raben Tire Co

Ralph Cole Construction

Ray’'s Heating & AC Inc.
RE/MAX Services

Reach Magazine of Evansville
The Realty Group, LLC

Regions Bank

Reis Tire Sales

C. Larrry Rhodes I nsurance
Rick’s Rain Irrigation Inc.
Risley’'s Audio & Video

Roman Marblene Co Inc

RSC Equipment Rental

SM Schaefer Drywall

Scheller, Woodruff & Associates
Schenk’s Sod Farm

Schiff Air Cond. & Heating, Inc.
Schindler Htg. & A/C, Inc.
Scholz Drywall & InteriorsInc.
Schucker’s Iron Works, Inc

Schultheis I nsurance Agency
Scott A Brawdy

Second Nature Landscape Mgmt
Self Insurance Services, LLC
Service Glass, Inc.

Seward Sales

Sherwin Williams

Shively & Associates

SIGECOM

Signature Tile & Marble

Sitco, LLC

Sitecon, Inc

SK Carpentry

South Central Communications
Southwestern IN Land Title
Spa City USA

Sprint Nextel

Sta-Dry Water proofing

Stair Crafters, Inc.

Star Mortgage

Stemaly Excavating, Inc.

Sticks & Stones Landsc. Materials
Stolz Structural, Inc.

Stomp AV

Sun Mortgage, LLC

Sun Windows, Inc.

Sunburst Stained Glass

Sunrise Carpets

Superior Walls

Swat Pest & Lawn Mgmt.
Synthetic Stone, Inc.

T Baskett and Son Plumbing
ThermalCell Insulation LLC
Thriftway Inc.

Tracy Zeller Home

Tradesmen | nternational

Trane Parts Center

Trend Setting Appliances

Tri State Satellite & Home Theater
Tri-County Equipment

Tri-State Basement Technologies
Tri-State Stone, I nc

Truss Systems, Inc.

Trusses by Hobgood, I nc.

F.C. Tucker Emge Realtors
Ubelhor and Sons

UBuildIt

Unique Granite & Marble Inc
United Bank

United Dynamics, Inc.

Van Ausdall & Farrar
Vanguard Alarm Services Inc
VECTREN

Veolia Environmental SvesLLC
Vittitow Basement Walls I nc.
Water Furnace

Wayne's Appliances

Weber Excavating Inc

Wells Fargo Home Mortgage
Weyerhaeuser Company
Whayne Supply/CAT Rental Store
Whirlpool Corporation

Mike Williams Gar.Doors/Openers
Williamson Woodworking
Windows of Evansville
Wingfield Painting

Winiger Electric

Wood Spec'ties by Fehrenbacher
Young's Custom Woodworking
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Wholesale and Retail Outlet WSEEABUG...CALL

Evansville

473-6400
5717 Old Boonville Hwy.

Henderson

827-8410
883 Hwy. 41 South

FAacTorRY CERTIFIED
DEALER

o3 ="

Windows

of Fvansville

T

812-479-7950

2701 N. Cullen Ave.
Evansville, IN 47715

Fax: 812-479-7966

EVANSVILLE TILE DISTRIBUTORS

Factory Overruns « 1st Quality Materials
EVERYTHING IS

$1° Sq.Ft.
12" to 20" Tiles

Contractors and the Public Welcome!

1315 N. Cullen Ave.

Between Vogel & Morgan Ave.
Monday-Friday 8-5pm ¢ Saturday 8-12pm

Complete Residential
and Commercial
Pre-Treatment for Termites

423-4455

1-800-844-4455

StoLZ

STRUCTURAL, INC.

STRUCTURAL STEEL BEAMS
STEEL POSTs
CrANE TRUCK SERVICE
DELIVERY AND SET-UP
SET Woob TRUSSES

POURED BASEMENT &
RETAINING WALLS

DUMP TRUCK &
ROCK SLINGER SERVICES

1-800-323-8345

PERRY CULBERSON
Mobile: 270-316-6206

John and Linda Stolz
Owners

(812) 983-4720

HOME CENTER

Family-owned supplier
of quality building
materials & home

improvement items....
...since 1957.

Evansville Newburgh Rockport Owensboro

We can’t control the outdoor weather...
but we can give you the perfect indoor climate!

NN IS

Haating = Alr Comditioning = Redrigerstion, Inc

Discounts for SIBA members
Lemilied | exPmm™
[T

Ed

Fast 24 Hour Service 365 Days aYear! J HI_ _ Fencing
Sales ¢ Service ¢ Installation i gl ; Diecks
¥ B OrE
Commercial Kitchen Equipment Repair Bail

allingd

-“l-'q. Prroale
Panis Lovers
Esrate Gaile=

ava=— |G
uperior
Deck & Fence Lﬂ

President—Dale Do
Call the "Original 1'.#L:l:-i:-il'1r. Family”
Bl2-470-1325

Call Nunning Today! :
812-421- 8899 Eanev

Industrial

Commercial « Residential
1120 E. Diamond Ave. Evansville, IN
www.nunningheatingair.com

rrrrrr
Distinguished Dealer Award!
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